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RIES & ARMSTRONG, MACON, GEORGIA 
Displaying a Complete Window of Colfax 











T. D. HATCHER, FAYETTEVILLE, N. C. 
Window displaying Gorham Merchandise exclusively 


THE GORHAM COMPANY 


SALES AGENT FOR 
GORHAM MANUFACTURING COMPANY 
GORHAM-WHITING DIVISION, Providence, R. I. KERR DIVISION, Newark, N. J. 
DURGIN DIVISION, Concord, N. H. 
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A Word on the Montana Sapphire Field 





By Golda Wise Lawson 


























In Fergus County, Montana, in the Yogo 
Valley, on the eastern slope of the Little 
Belt Mountains, 92 miles east of Great 
Falls and 26 miles from any railroad sta- 
tion, lies one of the largest deposits of 
gem bearing ore in the world. 

Some of the finest sapphires in the world 
are produced here, in these Montana de- 
posits, which occur as bars on the upper 
Missouri River and also in an igneous dyke, 
which can be traced for several miles. 

The stones are obtained chiefly from the 
decomposed portion of the dyke, and are 
separated from the matrix by washing. 

This limestone formation, or dyke, has 
a depth of 1,200 feet, with an average width 
of eight feet, and as the length of exten- 
sion is five miles and in the 20 years that 
it has been mined the deposit has scarcely 
been touched, the mind can hardly grasp 
the magnitude of the gem bearing for- 
mation. 

The pay rock is hoisted in cars, with a 
capacity of 18 cubic feet, of which 40,000 
carloads represent a year’s work. 

The dirt has the appearance of a hard 
and compact rock, through which the sap- 
phire crystals are sparsely distributed, and 
since four years of weathering and wash- 
ing are required to recover the sapphires 
from the rock, the work is necessarily slow. 

The ore from the mine is dumped from 
trestles upon wooden floors, with a spread 
of 100,000 square feet, upon which it must 
remain for a long time, so that it may 
break up by natural weathering. 

Moistening by water or steam hastens the 
disintegration and helps in the slackening 
process, and as the Montana Winters are 
generally severe, only during the Summer 
months is the water from the flume directed 
against the dump heaps, and the ore washed 
into the sluices. 

The larger rock is returned to the dump 
for further weathering, while the pay gravel 
Passes over a series of riffles, which catch 
the gems. 

The coarser tailings are discharged into 
a dam to again be stacked for a season of 
weathering, which process is carried to a 
second and third dam, so that from the time 
a car of ore is depositing on the dump, 
until it is disintegrated and the last sap- 
phire extracted, four seasons have come 
and gone. 

The Yogo mine is owned and operated by 
an English syndicate of which Francis H. 
Wood of London is president. 

All of the sapphires from this mine are 
shipped in the rough to the syndicate’s head- 


quarters in London, where they are cut and 
sent to their customers in the different parts 
of the world. 

The price received for the Montana sap- 
phire ranges from $4 to $400 per carat. 

The loss in cutting is very heavy, so 
that a finished stone weighs about two- 
thirds of its original weight, although one 
that weighed nine carats in the rough and 
five when cut was found in the Yogo mine. 
The gem, when cut, was sold to a dealer in 
Hatton Garden, London, for $2,000, or $400 
per carat. 

The value of the stone increases with the 
depth of color, the most prized specimens 
being a cornflower blue. 

As the Montana sapphire becomes better 
known, the demand is increasing, so that 
within the last few years it has doubled in 
value. 

It is now being sold in the rough to South 
American markets and in nearly every na- 
tion on the globe, but its most triumphant 
advent is in its introduction into the mar- 
kets of India, home of the world famed 
Oriental sapphire. 

In London one can see a wonderful dis- 
play of expensive Montana sapphires in 
all of the best jewelry stores. 

These gems range in color from pale 
shades of steel to a beautiful cornflower 
blue and have two characteristics that sap- 
phires from some other fields have not. 
First, the color is evenly distributed through- 
out the gem, making it bright and effective 
when worn at night under an artificial light. 
Second, they are evenly matched, making 
them economical to handle commercially. 
Many of the smaller crystals are not suit- 
able for settings, so they are used as jewel 
holes, bearings for clocks and watches, 
scientific instruments and graphophone me- 
chanical appliances, and many other uses too 
numerous to mention in a brief article. 

There are enough sapphires in the Yogo 
mine to control the markets of the world, 
but the value must be maintained by re- 
stricting the output and limiting the supply 
to meet the demand. 

The sapphire is the symbol of truth and 
virtue and it is said that those whose birth- 
days occur in April should wear a sapphire 
to bring good luck and prosperity to them- 
selves. 








Charles L. Spitzig recently opened a 
jewelry store at 1029 W. 3rd St., Dayton, 
O. The new store is well arranged as to 
display show cases and is stocked with 
a good line. 


Zircon Synthesis 


HE gemstone known commercially as 

zircon is anzircon oxide and silicic-acid 
anhydride, we are informed by Dr. Hermann 
Michel in his book, Die Kiinstlichen Edel- 
steine. Relating the story of its synthesis he 
tells us: 


“Zircon belongs to the precious stones 
which can appear in great variety of color; 
those from yellowish red to brownish red are 
known as hyacinths. White zircons, or 
those which are made white by their glow 
but originally light-brown zircons, are 
pushed at times, on account of their light 
refraction, among the diamonds. The green 
varieties (all grades from light to dark 
green) are thereby distinguished by having 
a specific gravity mostly below s = 4.3 to 
4.0, whereas the other colored zircons may 
reach to 4.7. This great variation in specific 
gravity is especially noticeable, and was often 
referred to a probable presence of a hitherto 
unkrown element; and lately the new ele- 
ment Hafnium has been discovered in cer- 
tain zircons. Also known are the radio- 
active phenomena of many zircons. The 
blue zircon is beginning to enjoy a great 
popularity; that which is from Siam, in the 
district around Chantabun, is native and is 
a lovely precious stone. * * * 


“The synthesis of zircon has often been 
carried out successfully. H. St. Claire- 
Deville and Caron (1851, 1858, 1861) let 
fluor-silicon act, in a tube, on zircon oxide, 
also zircon-fluoride on silicic acid. If both 
the oxides are gathered in the tube in layers 
and zircon-fluoride at a high temperature is 
let in above, small pyramidal crystals of 
zircon are created. P. Hautefeuille and 
Parry (1888) kept oxide of zirconium and 
silicon in sextuple mass of lithium-molybdate 
for six months at a temperature of 700° to 
1,000° and obtained crystals of a density 
d = 4.706, in which S. Stevanovich (1903) 
proved the angle identical with the natural 
crystals. W. E. Giirtler has taken out a 
German patent (1907) for the creation of 
zircon from fusion of NaBO,. By a fluid 
method zircon was obtained by K. v. 
Chroustschoff, who kept a mixture of silicic- 
acid gel, alumina gel and zirconic-acid gel 
for several hours at dull-red heat (1892). 
The synthesis of zircon finds no great prac- 
tical interest because the natural stones are 
fairly low-priced, added to which present 
fashion does not desire a series of lovely 
color tones. Extraordinary interest is, just 
now, centered in the already mentioned blue 
zircon, which is also offered as Siamese 
aquamarine. There is no synthetic zircon 
on the market; synthetic ‘hyacinth’ is an 
artificial corundum.”—C. W. C. 








A. E. Jaquet, jeweler at Falls City, Nebr., 
has retired from business. 
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What the Buyer Must Do to Protect His Rights When 
Merchandise Is Not Up to the Standard Ordered* 








By Elton J. Buckley 

















EVERAL months ago I remember writ- 
S ing an article which I entitled “When 
You Reject Goods Reject Them.” The point 
was that when merchandise is shipped under 
a contract or an order, which does not com- 
ply with the terms of that contract or order, 
the buyer should at once unqualifiedly reject 
and give the seller notice of the rejection. 
Otherwise he is liable to be held as having 
legally accepted the goods. 

A case has just been decided by a United 
States Court* which shows very interesting- 
“ly how this thing works. This case teaches a 
very useful lesson which may well be learned 
by any reader who buys or sells merchandise. 

In this case a buyer, whom I will designate 
as B, bought from a seller, A, a large order 
of “white granulated sugar,” which in the 
trade meant a particular kind of refined 
sugar. It was bought from a foreign seller 
and the buyer had to establish a letter of 
credit for the price, which meant paying for 
the goods before he saw them, because in 
such sales all that the seller has to do is to 
exhibit the shipping papers to the bank which 
has opened the letter of credit, and the bank 
will pay. 

This is what happened: The buyer paid 
for the goods and paid all the freight and 
other charges. Then he examined them and 
found they weren’t at all what he ordered, 
but an inferior grade of sugar known as 
“Java white.” 

There was a situation. The buyer had a 
large sum of money invested in goods he 
hadn’t ordered, plus heavy freight charges 
and expenses. True, he had the goods, but 
they weren’t worth more than half the sum 
he had invested. What should he have done? 
He should have notified the seller at once 
that the goods were rejected and that the 
latter should remove them. (The buyer in 
such a case is not obliged to actually return 
the goods to the seller.) The notice of re- 
jection should have been accompanied by a 
demand for the return of the money ex- 
pended. The goods should meanwhile have 
been stored for the seller’s account. If this 
produced nothing, suit should have been be- 
gun against A, and.a lien against the goods 
claimed for the freight and other expense. 

Had this course been followed, the buyer 
(if the seller was financially responsible, as 
he apparently was) could have recovered 
every cent. 

Instead of following the above course, the 
buyer pursued a plan which, had it been de- 
liberately designed to oust him from his 
rights, could not have been better devised. 
To begin with, he never gave the seller any 
notice of rejection. Instead he resold the 
goods for what they would bring, appropri- 
ated the proceeds and then brought suit 
against the seller for the balance. The seller 
defended all along the line and won. 

His first defense was that he had deliv- 
ered what the contract called for. This was 





* Copyright, January, 1927, by Elton J. Buckley. 
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decided against him. The court found that 
he had not delivered what was ordered, and 
that the buyer had sufficient reason to reject 
—if he hadn’t spoiled it by his unintelligent 
handling of the matter. 

The seller’s second defense was that, even 
if he hadn’t delivered what was ordered, the 
buyer had lost his right to object by (1) 
failing to reject and (2) exercising domin- 
ion over the goods by reselling them. This 


defense was upheld, The court held that. the - 


buyer had no business to do anything with 

the goods at all (this is called “exercising 

dominion” over them) ; that he should have 

unqualifiedly rejected, demanded his money 

back, and, if not paid, sued to recover it. 
This is from the decision: 


If the buyer elected to rescind the contract, what 
were his duties with reference to the sugar? 

First, ke was not required to return the sugar 
to the seller. : The rule is stated by Frofessor 
Willisten in his werk cn Sales (2d Ed. vol. 2 
Section 497) as fellows: 

“Sec. 497. The buyer need not return goods 
at common law.” 

Second, it was the duty cf the buyer to give 
notice of his rejection of the sugar and his election 
to rescind the contract tc the seller and to request 
the seller to take away the sugar. 

On. the centrary, he asserted domirion over the 
sugar; he dealt with the sugar as his own; without 
notice of rejecticn to the seller, he offered for sale 
and suld the sugar and thereby became estopped to 
rescind the contract. 

Counsel for the buyer further assert that the 
sugar in question was nzrishable in its nature, that 
the market was declining. and that it was for the 
best interests of both varties that the same shuuld 
be sold, and, hecause of those facts, it had the 
risht under the circumstances to resell the sugar. 
Undovul-tedlv, a huver who has rescinded a contract 
may under certain circumstances resell the sugar 
for the account of the seller; but the huyver must 
first give notice to the seller that he has elected to 
rescind the contract and that unless the seller re- 
moves the goods ne will within a reascnable time 
thereafter sell the sug?r for the acccunt of the seiler. 

The buyer had no right to resell the sugar with- 
out first nutifying the seller that it would net accept 
the same as a compliance with the contract, and 
that unless the seile: took charge of the sugar it 
would pracced to resell the same for the account 
of the seller, and without waiting a reasonable time, 
which would depend upen the circumstances of the 
case, for the seller to act. ; 

We therefore cenclude that the buyer, by his acts 
of offering the sugar fcr sale, exercising dominion 
aver the sugar and dealing with it as his own, 
withcut any notice to the seller that it would net 
accept the sugar under the contract, irrevocably 


elected te accept the sugar. 


I hope I have made this clear, because I 
think it is most important. If some seller 
sends you goods you haven't ordered, reject 
them at once and notify the seller to that ef- 
fect. Don’t play with them at all. You can 
hold them under your lien for freight and 
charges, if you have paid those, but only 
after you have rejected. And, if by any 
chance you have also paid for them, you 
must sue the seller to get your money back, 
unless the goods you have been shipped are 
worth that much, in which event you lose 
nothing by taking the goods over and selling 
them. 


, 








L. A. Bersee has erected a new building 
for his jewelry stofe at Chappell, Nebr. _ . 
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Precious Stones That Are Inimitable 





AN interesting article, appearing recently 

in Deutsche Goldschmiede-Zeitung, writ- 
ten by Julius Cohn, discusses the likelihood 
of those stones which cannot be really imi- 
tated becoming more into public esteem than 
heretofore. He leaves the supremacy of dia- 
mond to retain all its value as inherent in 
rarity, beauty and utter unlikelihood of .be- 
ing ever truly imitated. Time and infinite 
resources of scientific research have afforded 
two valuable factors to induce absolute con- 
fidence in its inimitable qualifications: (1) 
Positive proof has been gained that diamond 
is just pure carbon in translucent crystalline 
form. (2) Enormous energy has been ex- 
pended in the attempt to obtain it by pro- 
cess of science; and the proofs are clear that 
this can be done through powers at disposal 
of science (temperatures and pressures), but 
in crystalline formations too small to be use- 
ful commercially—larger crystals require un- 
reachable proportions of temperature and 
pressure. Carrying forward his information 
into the realm of natural colored stones he 
continues : 

“The highly prized classes of corundums 
of the centuries, to which belong ruby and 
sapphire, show characteristic occlusions 
throughout their interior which protect them, 
probably for all time, as natural products 
against confusion with synthetic products. 
Mostly these are rutil needles microscopic- 
ally small which cross one another at an 
angle of exactly 60°. In future only those 
can be counted as inimitable if mineral oc- 
clusions pass through the entire stone directly 
or diagonally. Pigeon-blood rubies which 
answer this requirement, will, henceforth as 
before, take first place among jewels. 

“The same counts with sapphires. Among 
them, also, are stones which have, in their 
upper part, ‘silk,’ to identify them and make 
them the most valued specimens. They can- 
not be imitated, which cannot be said of 
those stones which have liquid occlusions. 
Such occlusions I hold to possible of imita- 
tion.” The writer will not vouch for emeralds 
and aquamarines for the most part, as com- 
paratively few contain occlusions of minerals 
throughout their substance. But the chry- 
soberyls alexandrite and Indian cat’s eyes 
may generally be included among the in- 
imitables. The same rule of characteristic 
occlusions throughout the stone counts for 
the transparent gem-stones. The glittering, 
opalescent and iridescent precious stones will 
become more highly prized than in the past. 
Large specimens of Indian cat’s-eyes, pre- 
cious opals and star corundums (star ruby 
and star sapphire) will remain choice ob- 
jects on account of the impossibility of 
imitation, especially the large precious opals. 
He recommends the lapidaries to employ on 
a large scale the tiger-eyes, moonstones, sun- 
stones. There is much demand for them in 
China, where good prices are paid for them. 
The writer thinks science will not succeed 
in imitating lapis-lazuli, nephrite, jadeite, 
turquoise, bloodstone, jasper. In many cases 
they would not pay for the work.” 











“I wouldn’t kiss a man unless I was en- 
gaged.” 

“I saw you kiss Tom last night.” 

“Yes, I’m engaged to” Bill."—Notre Dame 
Juggler. 
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Canadian Imports of Watches, Clocks, Jewelry, Gems and 


Kindred Lines 





Toronto, Can., Jan. 5—The monthly report of the Trade of Canada for October gives 
the value of imports for home consumption in the jewelry and allied trades as follows: 
Month of October 

a 


jrticles and Countries from which Imported 


Jewelry, n.0.p. 


Clocks ay eee ae es oe ee 


Watches .....0---eeceeeeces 


Watch cases and parts thereof, 
finished or unfinished ..... - 


Watch actions and movements 
und parts thereof, finished 
or unfinished, including 
winding bars and_ sleeves. . 


Total Clocks and Watches.... 


Silver. manufactures of, n.o.p., 
and articles consisting wholly 
or in fart of sterling or 
other silverware ...-.....+ 


Manvfactures of gold and sil- 
MeL RES ask Seles aie sie'ste 


Precicus stenes and imitations 
thereof, not mcunted or set, 
and pearls and _ imitations 
thereof. pierced, split, strung 
or not, but net set or 
mounted ..... 


Diamonds, unset ............ 


United Kingdom.. 
United States .... 
Czecho-Slovakia .. 
io ear 
COPE ais sks 
WEN eedcis secs 
Other countries .... 


co 


United Kingdom 


United States.... 
ye, ee ee 
GETMIANY~ 60 600805 
WOM aie Soho. 
Netherlands ..... 


Switzerland 
Other countries 


United Kingdem 


United States.... 
ic). er eer 
Germany ........ 


Switzerland 


Other countries .... 


United Kingdom 
United States 


fo ee 
Switzerland ...... 


Other countries 


United Kingcom 
United States 


ERIE 5.5:615-05,04' 528 
Switzerland ..... 


Other ccuntries 


TRAE ceesawe 


United Kingdom 


United States ... 
Other countries .... 


Total 


United Kingdom 
United States 


Netherlands ..... 
Other countries .... 


United Kingéom ... 
United States ... 
Other countries .... 


United Kingdom ... 
United States ... 


Czecho-Slovakia 


> ee 


Germany 


OE aiccwseeees 


Switzerland 


Other countries .... 


United Kingdom ... 
United States ... 


Co ee 
France 


Netherlands ..... 


Other countries . 


ci ere 


Seven Months Ending Octoher 
ce 



























































Y ome a ae eis. 
1925 1926 1924 1925 1926 

->+ $12,576 $9,377 $118,861 $77,710 $69,291 

99,566 130,165 457,071 422,968 524,786 

7,802 6,597 125,291 47,203 66,858 

6,264 4.668 60,279 54,476 48,360 

11.457 13,610 68,949 66,902 84,102 

373 112 5,130 3,322 2,458 

916 752 13,802 7,997 10,696 

138,754 165,281 849,323 680.578 806.951 

2,386 1,961 14,830 19,256 20,915 

47,206 47,971 157,676 171,679 229,205 

4,214 6,294 10,300 19,261 31,339 

26,744 35,080 134,945 105.632 222,695 

1,916 5,604 12,542 8,160 22,342 

sy er 28i 21 81 

1,296 114 2.082 5,661 3,573 

wa 342 6,586 877 2.198 

83,783 97,599 339,242 330,547 531,448 

422 401 3,071 4,211 2.800 

I1?7 1,129 9,570 4,486 5.757 

615 88 2,571 3,897 1,848 

ea 450 1,794 15,322 3,876 14,170 

24,616 32,017 104,682 102,710 143,779 

a waed 150 147 2,094 

27.920 35,429 155,36¢ 119,327 179,448 

27 143 133 1,170 2,998 

23,704 19,225 75,945 84,431 107,995 

ices ales 1,123 153 284 

9,677 12,400 50,223 43,111 63,658 

226 521 855 1,244 1,224 

.. 33,634 31,889 130,059 120,109 176,159 

431 564 3.408 3,578 4.626 

45,884 48,494 174,794 197,293 255,296 

eek ats rene 1,487 953 1,361 

74,436 124,235 $12,436 380,281 672,038 

wi Ses 303 251 3,832 2,127 

.- 129,745 173,596 692,386 $94,937 935,448 

bins 6,005 3,751 26 301 36,369 38,647 

s« 135,763 138,685 497,014 521,329 683,118 

146,800 220,258 863,129 702,763 1,205,775 

. 288,568 362,692 1,386,444 1,260,461 1,927,540 

14,979 17,075 85,855 98,757 135,715 

7,085 14,463 43,079 31,358 52,618 

o:h:3) ep 2,184 60 150 

67 5,819 5,370 2,888 35,355 

22,431 37,357 126,485 133,063 223,838 

847 os 7,330 SAIS csléceps 

26,422 5 £0,122 82,227 Perna 
122 3,023 2,095 
27,391 30,481 97,740 

14.391! 8.751 73,161 111,415 186,957 

9,662 7,488 48,717 39,314 32,033 

eee 314 1,47C 1,079 3,945 

is 7,549 11,454 59,375 43,719 26,311 

2,771 1,754 10,028 12,095 19,867 

3.587 4,110 33,819 24,446 13,946 

617 828 4,046 5.653 4,467 

4,667 22,186 7,101 5,592 

“43,244 34,699 253,306 252,822 293,112 

74,632 116,208 429,031 622,387 723,101 

§.353 3,642 3,386 21.249 19,776 

73,803 28,944 261,929 545.924 474,753 

10,C03 1,446 20,405 46,741 6,532 

71,988 65,751 414,845 363,7S5 372,487 

Dyes) a racaient 22,992 6,090 15,950 

235.77 215,991 1,152,588 1,606,186 1,612,599 
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Substitution With Inferior Stones 





ERY hurtful to the credit of the jewelry 

trade is the substitution of lower priced 
stones for precious ones, by a false nomen- 
clature. We are told by Dr. H. Michel 
several things on this point in his work, 
“Die Kiinstlichen Edelsteine.’ He says: 

“Through ignorance in former times of 
ihe fact that very many precious stones may 
appear in almost every color tone (corun- 
dum, topaz, tourmaline, garnet, beryll), 
great confusion has been spread about in 
precious stone designations, and, even with 
progressive knowledge the remnants of this 
nomenclature have been retained. Thus the 
prefix ‘Oriental’ used with a whole series 
of precious stones, employed at times with 
similarly colored precious stones which were 
termed Oriental, which have greater brilli- 
ance, hardness, in short, had better precious- 
stone characteristics.” 

“The land of origin, later on, played no 
part. For instance, the Hungarian opal, was 
‘Oriental opal.’ Later one used, however, 
alongside the precious stones names which 
should only designate the color, a name of 
origin as title. Thus all blue stones were 
called sapphires, but the Brazilian sapphire 
is a topaz or tourmaline. Alongside emerged 
the blue corundum as Oriental sapphire. On 
this account, members of the same kind of 
precious stone were, according to their color, 
covered with different titles designating the 
country of their origin. 


“A text example for the nomenclature of 
this kind is topaz. Topaz is named Brazilian 
ruby (yellow corundum twisted into Oriental 
topaz), Saxon topaz from Schneckenstein is 
termed Saxon chrysolith (also called for 
short Schneckenstein or Schneckenstein 
topaz); blue topaz is called Brazilian sap- 
phire (also blue tourmaline thus becomes 
also Brazilian sapphire), Spanish quartz is 
turned into gold topaz, Bohemian quartz the 
same; hyacinth is a zircon. * * * The same 
game is repeated with garnet, tourmaline, 
spinel, beryll and other stones.” 

The author says those misnomers that used 
to be made from lack of knowledge are 
much used these days to deceive. Stones 
of less value are offered as those of higher 
value; thus, colorless zircon as diamond un- 
der the designation of Matura diamond 
(found near Matura, Ceylon), or unripe dia- 
mond, or blue topaz as Brazilian topaz, blue 
tourmaline as Brazilian sapphire, spinel as 
balas-ruby, red garnet as Cape ruby, and 
so on. The list of misnomers is so long 
that it fills four entire pages in the above 
writer’s book.—C. W. C. 








Another petition in bankruptcy, this time 
in the regular bankruptcy court, has been 
filed against the wholesale jewelry firm of I. 
Zieger & Son, of 726 Sansom St., Philadel- 
phia, ‘Pa., by three creditors. All the claims 
are for merchandise, mostly unset diamonds, 
some of which are said to have been among 
the loot taken in an early morning hold-up 
in West Philadelphia, on last Dec. 13, as re- 
ported by Mr. Zieger to the police. No trace 
ever has been found of the loot, valued at 
$39,000, or of the bandits. Meantime several 
suits have been instituted in Philadelphia by 
several out-of-town creditors against the 
Zieger firm. 
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What Every Jeweler Needs That Other Merchants Have 











New 1927 Deltah Pearl Line 
A | Remarkable Achievement 


New and Improved Items, New 
Ideas and a Stupendous Mer- 
chandising Proposition. 





We say in all sincerity that never has 
there been a Deltah line to compare 
with the new 1927 offering. 

To attempt to describe this line is 
work for more gifted pens than this. 
There are so many exceptional new fea- 
tures, so many improvements, one is at 
a loss where to begin. 

Whether it is in the beauty of the 
boxed standard line, the unusual design 
of the clasps, the extraordinary quality 
of the pearls; or whatever it is the 
uniqueness of the new pearl designs; or 
the compelling beauty of the new 
jewelled pendant and pear! combinations, 
you are impelled to use strong adjec- 
tives and too many superlatives. 

Of one thing you may be certain. 
There were more pearls sold in this 
country last year than in any previous 
year. We have government statistics to 
prove this. If you are an aggressive 
merchant and want your pearl business 
to enlarge in proportion then you must 
see the new 1927 Deltah Pearl line. 

And when you see the line, you will 
hear about our new proposition, which 
we believe is the most astounding propo- 
sition ever made to Jewelers in this coun- 
try. Make an appointment with your 
wholesaler, see the line and learn the 
facts, and awake to the possibilities 
which the right pearl line with aggres- 
sive merchandising will do for you. 


Samuel Wolff To Go 


Into New Business 


We announce, with regret, the resig- 
nation from our sales force of Samuel 
Wolff, for years one of the New York 
representatives in the Hope Stone 
Department. 

Mr. Wolff is on a short vacation out 
of town, and on his return plans to go 
into business for himself. 

We take this opportunity to pay trib- 
ute to the loyal and conscientious serv- 
ice of Mr. Wolff while associated with 
us, as well as to wish him every success 
in the new enterprise. 








Harry B. Heath 


Joins Pearl Forces 





We are glad to tell our friends in the 
trade of the association with us of Harry 
B. Heath, for a number of years iden- 
tified with pearl selling activities in this 
country. 

Mr. Heath comes to us well prepared 
to represent the Pearl Department in all 
its phases. His experience in selling and 
merchandising will be of value to our 
customers. 

From Mr. Heath’s many friends in the 
trade we have received felicitations on 
his association with us, and we feel sure 
that his service to the trade will justify 
these expressions of good-will. 





HAVE YOU FOUND OUT 


1927 Proposition 


EWELERS: you will be interested in these facts. 


proposition. 


letters came in from every city. 


business. 


needs? Ask your wholesaler. 
sition. 


It is what you have been looking for! 


L. HELLER & SON, Inc. 


358 Fifth Avenue, New York 














HARRY B. HEATH 





WHAT OTHER MERCHANTS 
HAVE THAT JEWELERS NEED? 


Investigate the Astounding Deltah 


_ About two weeks ago, we sent to our wholesale dis- 
tributors an Advance Prospectus describing our new 1927 


The response was instant and overwhelming. Telegrams and 
Wholesalers realized in a 
flash that this was the proposition the Jeweler needs—that 
here, indeed, was the outstanding offer of the whole jewelry 


What is it that other merchants have that every Jeweler 


Get posted on this new propo- 
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The News from England 









Mining Diamonds in the Belgium Congo—Shareholders Receive Report on United 
Diamond Fields of British Guiana—Duchess of York Presented with Silver 
Porringer for Her Infant Daughter Princess Elizabeth—Queen of Eng- 
land Buys Jewelry and Clocks for Christmas Gifts—Case Con- 
taining Jewelry Worth $15,000 Found by Railroad Officials 
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Lonpon, Eng., Dec. 28.—Since the first 
Belgian Congo diamond deposits were dis- 
covered in 1911 by the Société Internationale 
Foresticre et Miniere du Congo (For- 
minigre) big strides have been made in the 
mining of the precious stones. The For- 
minére was established by decree in the 
Congo in 1906 with a capital of 16,000,000 
francs, and it now operates on its own ac- 
count and that of four other companies. To 
the end of last year some 1,850,000 carats 
have been produced and some 12,000 native 
workers now find employment in the dia- 
mond mines operated. Since its inception 
in what was practically an uninhabited re- 
gion the company has taken up agriculture 
as a side line, and has opened up more than 
1,300 hectares divided into numerous farms 
from which the native workers are fed. In 
addition to growing native foods, cattle 
breeding is specialized in. The health of 
the diamond working community is well 
guarded, the medical service being in charge 
of a dozen doctors with as many medical 
assistants. There are 50 black infirmary at- 
tendants to watch over the physical welfare 
of the staff of workmen as well as the native 
population. There are maintained in the 
diamond mining territory three large surgi- 
cal hospitals, six dispensaries, 20 first-aid 
stations and a vaccinating center, apart from 
a special medical corps to fight “sleeping 
sickness” which is prevalent. As regards 
the actual mining operations 35 mines are 
being worked by the Forminiére and its sub- 
sidiaries. A narrow-gauge railroad, steam- 
ers, lighters and tugs are used for transport 
service. Inland transport is augmented by 
an automobile detachment. The Belgian 
Congo government gets a good share of the 
diamond mining proceeds in return for con- 
cessions and assistance rendered. The esti- 
mated value of the diamonds produced in the 
Belgian Congo last year was $100,000,000. 
Paul Fontainas, manager of the Société 
Miniére du Beceka, says in the Belgium sec- 
tion of the Times’ supplement, that the dia- 
monds so far have only been extracted from 
alluvial deposits containing a little gold and 
monazite. Although the primary sources of 
the precious stones have so far, he says, not 
been discovered, the secondary sources re- 
cently have been located. They are- sand- 
stones with pebbles and conglomerates. 
Diamonds of all known qualities are found. 
Jewelry specimens vary in average weight 
from 1/10 to 1/30 carats, while commercial 
stones are very heavy. The total output of 
diamonds in the Congo in 1925 was 885,000 
carats, or one-fifth of the 4,420,000 carats 
produced that year throughout the world. 

x ek * 

Statistics from the Union Department of 
Customs, South Africa, show that gold still 
holds the leading position in national ex- 
ports, the total for the first half of 1926 
heing worth some $91,254,500, an increase 


of $10,000,000 over that of the first half of 
1925. The value of diamonds exported the 
first half of 1926 was around $21,870,000, 
representing an increase of $1,750,000 over 
the value of the first six months’ exports of 
diamonds in 1925. 


* * * 


At the meeting of United Diamond Fields 
of British Guiana, Ltd., in High Holborn, 
last week, Chairman A. E. Tilley said that 
the report for 1926 has been circulated to 
all shareholders. It indicates that the com- 
pany’s finances are in a satisfactory condi- 
tion. The final call on the property, said the 
chairman, is now due, and when all amounts 
due are received and the balance of the pur- 
chase price paid the vendor there will re- 
main for working capital around $335,000. 
The company has received a cable from the 
Georgetown representative reporting deliv- 
eries of diamonds for the company’s ac- 
counts, and diamonds on hand for the period 
Oct. 1 to Dec. 4, amounting to 12,627 carats. 
Also a small quantity of gold. These figures 
do not include diamonds on hand in the in- 
terior or in transit from the interior of 
British Guiana to Georgetown. Considering 
that the company has only lately assumed 
control the chairman said the position is con- 
sidered highly satisfactory. Two diamond 
washing plants have recently been erected 
in the Mazaruni district. The last parcel of 
diamonds mined by the company and re- 
ceived in England maintain the high quality 
standard for which the property is noted. 


*x* * * 


At Sotheby's this week a Massachusetts 
three-penny piece (Willow Tree) sold for 
$1,525. The price works out $37,500 an 
ounce of silver, which is believed to be a 
record. 

*x* * * 

The Duchess of York was this week pre- 
sented with a silver porringer by G. L. 
Joseph, chairman of the National Jewelers’ 
Association, for her infant daughter, Prin- 
cess Elizabeth. The gift was from the gold- 
smiths and silversmiths of Britain. The 
two handles of the porringer are of ivory 
carved in the form of thistles. The cover is 
surmounted by an ivory and silver coronet. 
On the panels forming the bodv and cover 
is the emblem of the York Rose in re- 
poussé. The inscription reads: “Homage to 
the Princess Elizabeth Alexandra Mary of 
York.” 

* * * 

An exciting chase after a jewel thief the 
other evening in East Ham, a London sub- 
urb, terminated with the capture of the 
offender. He was held down by Christmas 
shoppers and turned over to the police. The 
thief had smashed a jewelry store window 
and had grabbed a tray of diamond rings. 
The tray was knocked from his hand by a 
shopper and the jewelry was strewn in the 


39 


roadway. Most of it was returned to the 

jeweler. The thief was rather badly cut 

with the broken glass of the window. 
es 


The Queen of England paid particular at- 
tention to jewelry this year as a medium for 
making Yuletide gifts, and set a good ex- 
ample by finishing her Christmas shopping 
early in December. The Queen selected 
around 90 clocks of all kinds, from the 
quaint wooden timepieces now on the mar- 
ket to the more costly ones of semi-precious 
materials and enamels. She made numerous 
purchases in the jewelry department of one 
of the London stores, purchasing silver 
stoppered scent bottles, beautiful Worcester 
vases, metal ash trays and scent sprays. 
Most of the decorated metal and colored 
enamel clocks took the form of gifts to old 
tenants. Jewelers believe the Queen’s pur- 
chase of boudoir and table clocks will set 
a new fashion for 1927. 

* * * 


An attache case containing $15,000 worth 
of jewelry has been handed over by Pad- 
dington Railroad Station officials to the 
police. It was found at the depot. The 
police think the jewelry is part of the pro- 
ceeds of recent metropolitan robberies. They 
now are endeavoring to get in touch with 
the owners of the jewelry. 








Bankruptcy Proceedings Started Against 
Samuel R. Dawson, New York 
Diamond Dealer 


William L. Lewy, a creditor of Samuel R. 
Dawson, dealer in jewelry and precious and 
semi-precious stones, 10 W. 47th St., New 
York, started bankruptcy proceedings against 
the concern in the United States District 
Court last Wednesday. Mr. Lewy claims 
the Dawson firm owes him $1,317. 

The petition was filed by Goldman & Frier 
and Robert P. Levis, attorneys. On the 


same day the action was started, Judge Mack . 
appointed Julius Weiss as receiver under a. 
bond of $2,500. This order estimates the - 
assets at $5,000 and the liabilities at $85,000. ; 


Mr. Dawson was previously employed for 


seven years in Boston, Mass., and for four | 


years in New York city. He also did a 


small diamond business on his own account : 


as a side line. Mr. Dawson commenced 


business for himself in 1921 as a wholesaler ' 


of watches and diamonds. 








A judgment for $6,780 for Henry Kohn 


& Sons, Hartford, Conn., against the execu- 
tors of the estate of John B. Boucher for 
a diamond ring sold to Dr. Boucher for a 
birthday present for his wife, Katherine 
O’Neil Boucher, has been rendered by Judge 
L. J. Nickerson of the Superior Court. The 
executors are Mrs. Boucher and the Hart- 


ford-Connecticut Trust Co. An interesting , 


trial of the case was conducted a few weeks 
ago. In deciding the case, Judge Nickerson 
recites the circumstances and disposes of the 
defendant’s claim that there was no sale by 
quoting several authorities. He also dis- 
posed of another claim made by the de- 
fendant by stating that the Statute of Frauds 
had no application to the facts in the case. 


Judge Nickerson holds that the ring belongs | 
to Mrs. Boucher; that there was a sale and: 


delivery of possession. 
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Results Are What Count. 


Successful customers in every 
section of the country prove 
the values and consistent sound- 


ness of our merchandisin§. 


ARNSTEIN BROS. & CoO. 


Importers and Cutters of Diamonds 


New York - 20 West 47th Street 


CHICAGO LONDON AMSTERDAM 
31 North State St. Audrey House, Ely Place 2 Tulp Straat 
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Paris Gown and Jewelry Styles 





By L. 


Reid 




















Paris, Dec. 24.—Jeweled belts and bands 
are the main feature of women’s indoor 
toilettes, whether for day or evening wear, 
and as the gown becomes plainer, the belts 
and bands become richer. It would be going 
too far to say that the house gown will 
soon be as plain as the slip worn by 
Oriental women, which is merely a_back- 
ground or setting for her jewelry, but things 
are tending that way just now. Over the 
plain sheath, with its pleats or tucks, is 
worn first of all a belt, then lengths of band, 
flung over the shoulder, apparently, although 
usually emerging from the shoulder seam, 
and hanging in uneven lengths, over the 
bodice. These bands or stoles must be 
weighted to keep them in place, and this is 
probably the origin of the fashion of wear- 
ing them heavy with gems, as every mode 
that lasts has a certain raisen d’etre. The 
end of the stole is sewn with a cabochon of 
gems, real or artificial, but in many cases 
semi-precious stones are used. Sometimes 
a cameo or simiar ornament will be found 
at the end of the stole, when the belt is 
closed with a couple of the same orna- 
ments, if it shuts at front, with one only, 
if it closes on the side. In many cases the 
belt is simply part of the gown, being 
machined to the fabric and not loose in any 
way, the gown slipping over the head, as is 
now the universal fashion. But although no 
fastening is required for this type of belt, 
which is not loose, the cameo or cabochon 
of gems is used to mark the place where it 
should shut, were it loose. 

Belts and stoles are composed of squares 
of material sewn with gems, a jet square 
is sewn to a plain corded ribbon square, and 
so on, while very oiten a narrow section 
of the very popular domino pattern or 
draught board pattern material is used for 
these belts and stoles. Emeralds are being 
much used for these ornaments to gown, 
imitation stones being used to form a 
cabochon, or to make squares of gem-sewn 
material, diamonds and emeralds being placed 
side by side with the best of effects. 

k Ok Ok 


The “V” shape decolleté is superseding 
the other types almost entirely for evening 
wear, although it is not known whether this 
style is correct for court wear. Hitherto it 
has been taboo, round or square decolletés 
with a depth of a certain minimum number 
of centimetres being imposed. Although 
lands that were examples of the strictest of 
court etiquette such as Austria and Germany 
are now republics, and much of that kind of 
thing has been scrapped by the war, the 
present tendency is towards the tightening 
up of etiquette and no woman coming 
abroad for a long tour, would be well advised 
to bring nothing but “V” gowns, with the 
necessary jewelry. For she would probably 
find that it was not the thing at one official 
reception or the other. Still the fact re- 
mains that the demand will be for short, 
tight necklaces, that permit of all the stones 
that compose them being seen, or for long 


sautoirs being worn. The long sautoirs will 
have something heavy at the end, to weight 
them down, otherwise the chains might be 
concealed beneath the fishu that is draped 
over the shoulders for: evening gowns, and 
that considerably reduces the decolleté. The 
“V” effect, produced at the throat, is re- 
peated, at the ase of the gown, many being 
open, and cut in “V’’s, as the evening gown 
is very short, indeed shorter than ever, when 
this particular model is worn, the main 
effect—the keynote—is fragility. This ac- 
counts for a certain limited demand for 
small, slightly-made sautoirs and necklaces, 
which is seen alongside the demand for the 
heavy, large sautoir. 
x Ok x 


Black is being worn, to such an extent, 
that there are grumblings about the shab- 
biness and sombreness of drawingrooms and 
ballrooms this Winter. Sometimes black is 
lightened up with citron or lemon yellow, 
while many evening gowns are seen in this 
color. Blues, reds and greens are also seen, 
for evening wear, but for economical and 
other reasons, black is the “rage.” Black 
calls for diamonds. 

* HK * 

The flesh colored stockings are disap- 
pearing very fast. Black stockings are worn 
with black gowns, the gaily ornamented, 
jeweled slipper attracting all the attention. 
Designers have been very busy trying to 
find new patterns for these diamond shoes. 
While the black velvet or satin shoes is 
sewn with diamond, around the opening, 
there are diamond buckles, wide enough to 
cover the instep. A new note is the cabochon, 
that is placed on the strap that holds the 
slipper in place, entirely concealing it. 
Fantanstic patterns of diamonds are used for 
the purpose of concealing the strap. There 
is a big central diamond, lines of diamonds 
holding it in place, the whole resting as high 
as possible over the instep and is extremely 
effective. The main idea seems to be to 
rduce the foot to Cinderella-like proportions 
by the wearing of black shoes and stock- 
ings, and to attract the attention away from 
the foot to the big ornament, that is so 
placed as to diminish the apparent size of 
that foot. 

Ro Bh 

In spite of the great luxury of the fashion- 
able glove, and its high price, or perhaps 
because of it, gloves are still little worn 
for evening dress. This means that brace- 
lets have lost nothing of their vogue, and 
the mode of wearing them over material, 
although catching on to a certain extent, 
is distinctly something for the elderly 
dowager, the young woman still preferring 
to keep her arms bare, even if they are 
draped in a misty cloud of tulle or lace, 
which makes up the very fragmentary sleeve 
seen today. The existence of this drapery— 
the thin end of the wedge of sleeves for 
evening gowns—naturally implies a demand 
for a make of bracelets that will not catch 
in the flimsy and delicate material. 


4] 


WALTER F. RENICH DEAD 


Minneapolis Manufacturing Jeweler Dies in 
50th Year from Pneumonia 


MINNEAPOLIS, Minn., Jan. 5.—Walter F. 
Renich, partner in the firm of Kirchner & 
Renich, wholesale and manufacturing 
jewelers, 412 Nicollet Ave., was buried 
today. His death came as a surprise to his 
friends, who knew him as an energetic 
worker in the Masonic lodge and the jewelry 
trade. He was active in his business affairs 
until Dec. 28, when illness kept him away 
from his office, and he died of pneumonia in 
Eitei Hospital, Minneapolis, on Jan. 1. His 





THE LATE WALTER F. RENICH 


home was at 22 W. Rustic Lodge Ave. He 
was 50 years old. 

Just a few weeks before his death he was 
principal speaker at a father-and-son banquet 
of Hennepin Lodge No. 4, A. F. & A. M., 
of which he was a past master. He was a 
33rd degree Mason, and was selected for 
this honor at the same session at which the 
late President Harding was likewise se- 
lected. 

I-uneral services were at the Scottish Rite 
Temple, Franklin and Dupont Aves., yester- 
day. Max E. Bruhn, president of the 
Minneapolis Wholesale Jewelers’ Associa- 
tion, was an active pallbearer, and others 
were Mr. Miller of Kirchner & Renich and 
Mr. Reed of S. H. Clausin & Co. 

Mr. Renich entered the jewelry trade about 
36 years ago in Chicago. There he was 
employed by the Juergen & Andersen Co., 
wholesale jewelers. About 10 years later he 
came to Minneapolis at the suggestion of 
Mr. Kirchner, and the two formed the 
partnership of Kirchner & Renich, dealing 
at whoiesale in diamonds and mountings, and 
doing a manufacturing business. 

In addition to his 33rd Scottish Rite degree 
and membership in Hennepin Lodge No. 
4, A. F. & A. M., he belonged to Zurah 
Temple of the Mystic Shrine. 

Mr. Renich is survived by his widow and 
two sons, Robert and William, of Min- 
neapolis. A brother. William E. Renich, 
and a sister, Mrs. Margaret Fues, live in 
Chicago. 
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Also Other Fancy Shapes 


and Individual Stones 


ANSEN & COMPANY, INC. 


CUTTERS AND IMPORTERS OF FANCY 
SHAPED DIAMONDS EXCLUSIVELY 


527 Fifth Avenue NEW YORK 

















Copyright, 1926. 
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Russian News Notes 








Faberge, the Famous Pre-War Jeweler, Tried in Leningrad—Trial of Watch- 
maker Schwartzbrod, Russian Political Murderer in Paris, Set for March— 
Big Jewelry Lottery Arranged by the Soviets—Prof. Fersman’s Expedi- 
tion Returns from Mineralogical Research in Middle Asia’s Deserts 

















The Civil Division of the Leningrad Court 
tried recently the case of Faberge, the cele- 
brated jeweler of the pre-war Russia. The 
House Committee of the premises, 31 Moika 
St. Leningrad, sought a judgment of 3,000 
rubles ($1,500) against Faberge, claiming 
this amount to be unpaid rent due from the 
famous jeweler for the rooms‘ he occupied 
at the above address. Faberge complained 
in the court that he was charged with ex- 
cessive and unfair rent. He claimed that 
he did not belong to the “bourgeois” class 
any more, producing as evidence his mem- 
bership: card of the “Co-Operative of Re- 
sponsible Labor.” But witnesses of the 
House Committee testified that Faberge 
lived in a six-room apartment, kept a cook 
and a chamber maid, possessed rich furni- 
ture and numerous objects of jewelry and 
art; in short, was still a member of the 
“oppressors’” class. 

The Court ruled that Faberge was a 
*fraudulent non-payer,” and ordered his im- 
mediate ejection from his apartment. 

* ¢.¢ 


Speaking of courts and trials. The Rus- 
sian newspapers published in Paris advise 
that the trial of Schwartzbrod, the Russian 
watchmaker who killed Petlura, the 
Ukrainian leader, on a Parisian boulevard 
one day last Summer, is scheduled for the 
early part of March. - It will continue six 
days. The watchmaker murdered Petlura 
in revenge for the Jewish wholesale massa- 
cres ordered by the Ukranian leader during 
the late Civil War in Southern Russia. THe 
JEWELERS’ C!RCULAR gave a detailed ac- 
count of the watchmaker’s act, also some 
general biological facts about him, at the 
time of murder and Schwartzbrod’s arrest. 

* ok Ox 


The jewels confiscated in the Russian pal- 
aces during the Revolution are disposed of 
by the Soviet government in many and vari- 
ous ways. Selling stones to foreign dealers 
is only one of the methods. Arranging great 
nation-wide lotteries with jewelry pieces as 
main prizes is another way. A big jewelry 
lottery is being advertised now by the 
Soviet government in many Soviet publica- 
tions. Among the 5,000 prizes are listed: A 
table clock made of gold (gold weighing 10 
Ibs.) with a diamond set dial-plate; a set 
of gold and silverware, consisting of 370 
pieces; many silver tea-sets; silver vases, 
each weighing 45 and more pounds; gold 
and silver goblets; silver samovars (tea- 
machines) ; 50 gold watches: 10 gold ciga- 
rette cases; 50 gold rings set with diamonds, 
etc. 

x * * 

The Moscow Isvestia reports of the 
activities of Professor Fersman, Russia’s 
foremost gem expert and ever busy miner- 
alogist. His expedition recently returned 


from the deserts of Middle Asia, where it 
had done some valuable mineralogical re- 


search. New and more extensive expedi- 
tions are planned for the new 1927 year. 








THE LATE HUGH McDOWELL 


An Appreciation of the Former Los Angeles 
Correspondent of “The Jewelers’ Cir- 
cular’ and the Optical 
Journal 


By Ernest A. HutcHINsoN 


On Dec. 16 the spirit of Hugh McDowell 
left its frail earthly tabernacle and winged 
its way to that bourne from which no trav- 
eler ever returns to tell us how he fares. 

We have, however, the faith to believe that 
a full life well spent, such as our friend lived, 
has earned for him the choicest spot in the 
fields of Elysium. 

Modest and unassuming, his chief joy was 
to get some congenial spirit to join him and 
away he would go, driving like Jehu of old, 
into the mountains and valleys, away from 
the beaten path. He just loved nature in all 
her moods. Rain or shine, heat or cold, 
desert or “fruited plain”’—the handiwork of 
the Creator or the product of the human 
mind, whether of science or art, each had for 
him its own particular appeal. 

He was a pioneer automobilist, both from 
the standpoint of his early devotion to this 
mode of locomotion and from his enthusiasm 
in blazing new trails. 

Practically every. week-end found him on 
the road. He will be missed in a hundred 
inns, in all sorts of out-of-the-way corners 
of southern California, ranging’ from the 
Tehachapi Mountains to the 
border. 

For his Summer vacation he would go 
further afield, sometimes as far north as 
British Columbia. -It was on a trip to that 
territory two years ago that he met with an 
accident which resulted in a partial disloca- 
tion of the neck. Although 74 years of age 
at the time, he recovered sufficiently to again 
take his place at the wheel of his machine, 
and it was the writer’s privilege to accom- 
pany him to the Mojave Desert, which has 
an irresistible charm for the true nature 
lover. 

Early on the morning of the second day 
out we encountered a wind storm and the 
writer undertook to relieve “Mac,” as we 
affectionately called him, but after about 40 
miles we were glad to give him his accus- 
tomed place because of the acute discomfort 
caused by the keen wind; our hands were 
just numbed with cold. Nothing could 
daunt his inflexible will, and on we went as 
if it were the most delightful of Summer’s 
days. 

His usual method of driving was with both 
top and windshield folded down. He kept 
a log of his trips, which assisted him in 
planning future excursions. He would care- 
fully outline the mileage from point to point, 
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including a time-table of the hour and min- 
ute scheduled for arrival and departure at 
the various places. 

For years he held responsible editorial 
positions with the Los Angeles Times, one 
of the country’s outstanding dailies. His lit- 
erary acumen did much towards making the 
Times Sunday Magazine the success it is 
recognized to be. 

As correspondent of The Optical Journal- 
Review (and THE JEWELERS’ CIRCULAR) he 
used tact and discrimination, always with 
a view of serving the best interests of the 
profession of optometry. 

His editorial “The Birth of a Profession,” 
published in the Los Angeles Times, stands 
as one of the best appraisements of optometry 
ever written and is particularly notable, com- 
ing from a member of another profession. 
His innate modesty prevented him from 
claiming the credit due him, but in his pass- 
ing he has left a void that cannot be readily 
filled. 

He will not be forgotten by those who 
knew him best, and as we travel the high- 
ways and byways of our beloved Golden 
West there will be many a happy reminis- 
cence of the jaunts we took with him in days 
gone by. 








PLATINUM MARKET 





—— 


Review of Conditions Shows Marked Fluc- 
tuation in Prices During the 
Past Year 


A survey of the platinum situation indi- 


cates that during the year 1926 the market 
was unusually erratic, but despite this, busi- 
ness was about normal. During the 12 
months just past there were some wide 
fluctuations in the prices of platinum, while 
iridium underwent a decided drop. 

Early in 1926, soft platinum was at its 
highest for the year, being quoted at $118 
an ounce. Platinum metal hardened with 
five per cent. iridium was selling at that 
time for $123 an ounce, while that. contain- 
ing 10 per cent. iridium was bringing $128 
an ounce. These prices, however, fluctuated 
but never went any higher for the year. 
The lowest prices quoted for the same metal 
in 1926 was: soft, $110; with five per cent. 
iridium, $112, and with 10 per cent. iridium, 
$114. 

Iridium underwent the biggest drop of the 
vear, going from $400 an ounce down to 
$125 an ounce. Palladium also suffered a de- 
crease, dropping from $81 an ounce early in 
the year to $70 an ounce. Notwithstanding 
these drastic decreases and erratic market 
conditions, refiners report in most instances 
a normal business. Some state that the vol- 
ume of business done in 1926 was about 
equal or a little ahead of the previous year, 
but that profits fell off slightly. 

Because these next few weeks are con- 
sidered inventory time in the jewelry trade, 
the market is only fair just now. Soft plati- 
num is quoted at $110 an ounce, while that 
hardened with five per cent. iridium is being 
sold in some quarters at $111 an ounce and 
in others at $112. Platinum containing 10 
per cent, iridium is being quoted at from 
$112 to $114 an ounce. Prices for iridium 
range from $125 to $150 an ounce, while 
palladium is being sold for anywhere from 
$70 to $72 an ounce. 
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‘= of the most important fea- 
tures of this shower is that it 
is quickly detachable from the 
pearls, leaving the HF in post- 
tion to serve its normal purpose. 
The clasp is strong and secure, 
eliminating chance of loss or alld Sa are 
breakage. The diamonds, all set ; > =" 

in platinum, are of different cuts. 
Any arrangement of Stones can 
be had, giving a variation of effect. 


PATENT PENDING 


for fine Pearl Ne WP gg 


cA Diamond Shower | 


Gxquisite ! Detachable! 


Three strands of fancy cut diamonds cuspended in a 











shower effect from a marquise diamond clasp give this 
newest jewelry creation a beauty more exquisite than 
that of any other diamond piece you have probably ever 
before seen ~ New....original....gorgeous....it stimu- 
lates a cordial response in the secluded circle where 
purchases are dictated by desire alone ~ Further details 


and descriptions will be imparted to you on request. 


DAVIDSON & SCHWAB, INC. 
D8 West 40th Se. New York City 


Copyright 1927, Davidson & Schwab, Inc. 
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New England Jewelers Institute to Close 








Lack of Students Causes Officials and Stockholders to Decide to Liquidate 
New While Institute Is Solvent—Good Work Done 
in the Past Years 

















Boston, Mass., Jan. 6—The New Eng- 
land Jewelers’ Institute is to be closed and 
liquidated as soon as possible, despite the 





E. F. LILLEY, DEAN OF THE INSTITUTE 


fact that there are plenty of funds on hand 
to continue it. 

This decision was made at a special meet- 
ing of directors and stockholders at the 
offices of Smith Patterson Co., President 





A. E. GARNSEY, PRESIDENT OF THE INSTITUTE 


A. E. Garnsey directing. The reason for 
deciding to close is lack of students. 

After prolonged discussion the directors 
and stockholders came to the conclusion 
that it would be better to liquidate at this 
time and pay off the stockholders dollar for 


dollar. . lor this purpose a committee was 
appointed consisting of A. E. Garnsey, 
Maine; Frank Stearns, Keene, N. H., and 
E. F. Lilley, Milford, the Dean of the Insti- 
tute. 

The last named presented a detailed ac- 
count of his stewardship, showing that the 
school has been a success from the outset 
when the present property at Milford was 
purchased in May 1920. More than 100 
first-class watchmakers have been graduated 
since the Institute first opened its doors. 
Praise without stint is due to Mr. Lilley 
for the efforts he has put forward to make 
this Institute a real factory for first-class 
watchmakers, of whom there is a dearth. 

The jewelry trade in New England will 
regret to hear that the Institute is about 
to pass into history. It has filled a want. 
There still is the need of a steady supply 
of skilled workers. The Institute received 
many of its pupils from the Government in 
the shape of disabled war veterans. The 
schools were canvassed for potential stud- 
dents, but the results of the combing were 
not satisfactory. 








S. Z. Bobier, Endicott, N. Y., Files Voluntary 
Petition in Bankruptcy at 
Utica, N. Y. 

Utica, N. Y., Jan. 6—Samuel Z. Bobier, 
a jeweler, of Endicott, filed a voluntary 
petition in bankruptcy in United States Dis- 
trict Court here today with liabilities of 
$20,703 and assets of $12,850, of which real 
estate is $5,000; merchandise, $4,851; fix- 
tures, $675 and accounts due from 170 cus- 
tomers, $2,324. The petition was filed 
through Attorney Rollin W.. Meeker of 

,inghamton. 

The Village of Endicott has a preferred 
tax claim for $284. John S. Hill of Union, 
holds a mortgage on the real estate for 
$2,500 and Louis Schreiber, of Endicott, has 
a mortgage for $1,500. 

There are 30 unsecured creditors, includ- 
ing State Bank of Endicott, $850 and Sheer 
& Sharping, of Endicott, $200; Tracy E. 
Darrow Co., $3,500; Lowell-Bailey Co., 
$1,230; Treyz Bros., $480, of Binghampton. 
Other creditors include the Scranton Jewelry 
Co., $187, of Scranton; W. P. Hitchcock & 
Co., $2,091; Benedict Mfg. Co., $153; Con- 
rad J. Kitz, $390; J. L. Marks & Son, $848, 
all of Syracuse; Robbins, Bladen & Robbins, 
Buffalo, $145; Henry Davidson, $235; Wolf- 
sheim & Sachs, $100; J. C. Dowd & Co., 
$210; Levin, Hurwitz & Siegel, $217; Ben- 
jamin Wallman & Joseph Toeffer, $301, all 
New York; National Manufacturing and 
Importing Co., Indianapolis, Ind., $250; A. 
Winkelstein, $50 and Freudenheim, Levy & 
Lande, $170, Elmira, and Jerome Meyer & 
Sons, Wilkes-Barre, Pa., $2,785. 








G. Texley has opened a jewelry business 
at Wausau, Nebr. 
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NEW LEADER CHOSEN 





William W. Oskamp Heads Cincinnati 
Wholesale Jewelers’ and Manufacturers’ 
Association for 1927 


Cincinnati, O., Jan. 11—William W. 
Oskamp will lead the destinies of the Cin- 
cinnati Wholesale Jewelers’ and Manufac- 
iurers’ Association during the year of 1927, 
having been elected president of that or- 
ganization. Mr. Oskamp served one year as 
vice-president to August Nuernberger, whom 
he succeeded. 

The new president has been identified 
with the jewelry business all of his business 
life, as he started with the company he now 
heads—the Oskamp-Nolting Co. on W. 7th 





? 

WM. W. OSKAMP, PRESIDENT OF CINCINNATI 

W HOLESALE JEWELERS’ AND MANUFACTURERS’ 
ASSOCIATION 


St.—when 18 years old. He served three 
years’ apprenticeship under Charles A. Nolt- 
ing and then became associated with the 
Oskamp Jewelry Co., later known as the 
Oskamp-Nolting Co. 

Mr. Oskamp. became president of the 
Oskamp-Nolting €o. in 1923, when he 
bought out the interests of Charles Nolting, 
who retired. His father, W. V. P. Oskamp, 
always maintained a financial interest in the 
wholesale firm and holds it today, as his son 
and himself own a majority of the stock. 


Mr. Oskamp intends to develop a greater 
spirit of co-operation among the manufac- 
turers and wholesale dealers in Cincinnati 
during his term of office. He will have 
Victor A. Gebhardt, of the Gebhardt Bros.’ 
Co., as vice-president; Ed H. Croninger, 
secretary, and Edgar Noterman, of Joseph 
Noterman & Co., treasurer. The executive 
committee consists of A. Nuernberger, 
Clarence Loeb, Sig Strauss, Mose Schwab 
and James W. Farrell. 








William Platt, associated for several years 
with the Zeman Jewelry Co., has opened a 
jewelry and loan establishment of his own 
at 335 E. Water St., Elmira, N. Y. 
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My PHERE can | find’ a real assortment of odd-shape diamonds right Sn, stock,’ asks 
‘the Jeweler—“not photographs but actual goods ready for gre’ My best 
customers are inquiring for Emerald-Cut- stones, Marquise and hag uesge Shapes.” 1. 


Have’ you tried WHEELER? You're just the man we want to serveigtjiamonds of all 
shapes’ and sizes in our ieee: diamonds in combination with semi-precidus stones, dil 
set, in Tridio- Platinum mountings of our own original designs; finest workmanship that 
assures an elegance and individuality difficult of appreciation until you see and examine 
the Wheeler creations, Rings, Brooches, Watches, Bracelets, etc. Look where you may, 
we: are confident that nowhere will you discover a greater variety of Quality Jewelry, 
every item MODERN and SALABLE and backed by the Wheeler guarantee. 


ESTABLISHED 1852 


Wheeler Trade Mark re) uality — Service 
a sea mee f Qu Salisfackion 


CHaydenW. Wheeler & Co,Ine 


OFFICE AND FACTORY 


58 West 40th Street - NewYork: 


Telephone Longacre 7300 J 
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A VETERAN RETIRES 





David Kaiser, Well Known New York 
Manufacturing Jeweler, Quits Active 
Connection with the Trade After a 
Career of Over Sixty Years 


One of the best known of the trade’s vet- 
eran manufacturing jewelers, and one of 
the oldest jewelry travelers of the country, 
announced his retirement last week from the 
jewelry trade, after a career extending over 
threescore years. This was David Kaiser, 


one of the most prominent manufacturing 
jewelers in New York, who, on announcing 
his resignation as 
Powers & Mayer Mfg. Co., 


vice-president of the 
notified his 


DAVID KAISER, WHO RETIRES AFTER 60 YEARS 
IN THE TRADE 


friends that he intended to take a vacation 
for a while, at least, the first in over half a 
century. 

Mr. Kaiser, who still rates himself among 
the young men of the jewelry business, as 
far as energy and activity is concerned, has 
been connected with the New York jewelry 
trade since Nov. 15, 1866, when his uncle, 
the late A. Wallach (for many years one of 
the leading chain manufacturers of the coun- 
try), brought him down to the “Lane” and 
introduced him to the late Louis Strasburger, 
with whom he obtained employment as a boy 
of 14 years. For 21 years Mr. Kaiser re- 
mained with the Strasburger house, gradu- 
ally rising as he learned the business, becom- 
ing salesman and traveler. For this house 
he visited jewelers in many sections of the 
country, and in his career as traveling sales- 
man had traveled through every State in the 
Union except North and South Dakota and 
Mississippi. 

On Jan. 1, 1887, with Fred W. Lewis and 
Adolph Luthy, he formed the firm of Lewis, 
Kaiser & Luthy, manufacturing jewelers, 
who occupied offices at the corner of Nassau 
and Ann Sts. for many years. When the 
firm dissolved in 1896, and Mr. Lewis went 
in the precious. stones ‘business-.and Mr. 
Luthy went alone, Mr, Kaiser succeeded to 
the'firm under the style of David Kaiser & 


Co, and on Mav 1, 1900, moved the business _ 
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to 12-14 John St., where it remained until 
he sold it out to” Powers & Mayer and be- 
came vice-president of the Powers & Mayer 
Mig. Co. 

Throughout his career, Mr. Kaiser has 
taken a very active part in trade affairs, par- 
ticularly among the organizations in New 
York. He started the old Manufacturing 
Jewelers’ Association, was one of the found- 
ers of the Jewelers’ 24 Karat Club, the 
Maiden Lane Historical Society and a host 
of other organizations. He had been a for- 
mer director of the National Jewelers Board 
of Trade, a director for many years of the 
Jewelers’ Safety Fund Society and the Jewel- 
ers’ Protective Union, active in the Jewelers’ 
Security Alliance, a trustee of the Historical 
Society, was president and for years a di- 
rector in the Jewelers’ 24 Karat Club, and 
among other. organizations he has held of- 
fices and taken a frominent part. 

He was one of the first and strongest. ad- 
vocates of the use of white gold when the 
trade started to. take action to discontinuc 
its use during the war, and was one of the 
leaders in the fight against the use of pal- 
ladium in platinum jewelry. In fact, he has 
taken a prominent part in nearly every trade 
conference that has been held in the industry 
for years. 

Mr. Kaiser is a native New Yorker and 
will have reached his 75th year on March 
15, next, but as he has been growing 
younger since his 50th year, he considers 
himself but 25 years old today, and as far 
as his mental and physical energy and pro- 
gressiveness is concerned, his friends agree 
that this is not far from being correct. 








Suffering from Raids of 
Holdup Men . 

Paris, Dec. 27,—Many crimes against jew- 
elers are taking place in Paris. This week a 
messenger, who delivers jewelry to custom- 
ers, was knocked down just outside his shop 
by two thieves. While one thief knocked the 
man down, another seized the bag that he 
was carrying, containing approximately 100,- 
000 francs worth of goods. The two thieves 
then jumped into a waiting car, which drove 
off at once. The remarkable part of the 
whole thing is that no one appears to have 
interfered, if indeed any one noticed what 
was happening. The public in general is be- 
coming less inclined to take the part of any 
one who is attacked, fearing reprisals on the 
part of thieves. Then economy in lighting is 
largely responsible for these nocturnal at- 
tacks, especially in the poorer parts of great 
cities. 

An assistant in a shop that deals in imi- 
tation jewelry only, in the center of Paris, 
was seized and gagged, then bound by two 
thieves, at 8.30 in the evening. She says that 
the two men entered and asked to see some 
jewelry. Suddenly one of the thieves took a 
revolver from his pocket, and, holding it 
against her temple, forced her to submit to 
being bound. The thieves then ransacked the 
shop, carrying off all the money in the till 
and the girl’s purse and jewelry. This crime 
occurred in the Chaussee d’Antin, one of the 
most-frequented streets in the capital, espe- 
cially of an evening. 

The question of how such hold-ups,. that 
require time, can be perpetrated without ‘any 
one being aware of it, is difficult to under- 


Paris Jewelers 
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stand. The thieves in this case spent a quar-_ 
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ter of an hour in the shop. The girl was 
found lying on the floor, behind the counter, 
much later by a tenant in the house. 








A GOLDEN ANNIVERSARY 
Mr. and Mrs. W. B. Glidden Celebrate Fif- 
tieth Wedding Day at the Home of 
Their Daughter in Berkeley, 

Cal. 

San Francisco, Cal., Jan. 5—W. B. 
Glidden, founder of the W. B. Glidden Co., 
representatives of R. Wallace & Sons Mfg. 
Co., and Mrs. Glidden celebrated their 50th 
wedding anniversary on Jan. 3 at the home 
of their daughter, Mrs. George Richardson, 
in Berkeley, Cal. It was a quiet little party 
for a few friends, among the guests being 
Walter L. Glenn, San Francisco manager 
of the W. B. Glidden Co., and his chief 

assistants. 

Although Mr. Glidden has retired from 
active management of the W. B. Glidden 
Co. he has other business interests to which 
he actively attends. 

He and Mrs. Glidden recently returned 
from a tour of the United States, which in- 
cluded the Pacific northwest, the Atlantic 
seaboard, Florida, Cuba and home by way 
of the southwest. When in the east, Mr. 
Glidden visited the factory of R. Wallace & 
Sons Mfg. Co., and also renewed other 
friendships in the trade. 








Katz & Ogush, Inc., New York, Hold Sixth 
Annual Stag Dinner at the 
Aldine Club 

The sixth annual stag dinner of Katz & 
Ogush, Inc., was held at the Aldine Club, 
New York, Dec. 29. Following the din- 
ner, a number of addresses were made and 
a huge musical box was presented to Ben- 
jamin Katz by William Bernstein, who made 
the presentation on behalf of David Sneider, 
factory superintendent, who was unable to 
attend because of sickness. 

Every one made a speech, that of Benjamin 
Katz’s being short but to the point, and that 
of Benjamin Ogush being full of business 
spirit. Young Mr. Ogush, Sidney Cohen, 
T. T. Williams and others were among those 
who spoke during the evening. 

A number of invited guests not associated 
with the concern were present, among whom 
were representatives of the State National 
Bank, the Chase National Bank and of Tue 
JEWELERS’ CIRCULAR. 

The entertainment, furnished - profes- 
sional talent, included humorous stories, 
dancing, etc. A spirit of co-operation be- 
tween the employes and the members of the 
concern marked the occasion. 








Ordinance to Prevent Non-Residents Selling 
from Hotels, Proposed at 
Schenectady, N. Y. 
ScHENEcTADY, N. Y., Jan. 6.—Local jew- 
elers and other merchants will be protected’ 
by an ordinance offered this week by Alder- 
man P. J. Kirkwood, which would prevent 
non-residents from selling goods at retail’ 

from any of the hotels of the city. 


Another amendment requires non-residents ~. 
conducting auctions of goods to obtain li- . 
censes from the mayor, the charge to be not { 


-less. —y se nor..more than $5. per day. - 
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Cartier, Inc., Win Tariff Case on Platinum Mounting 





United States Customs Court Establishes Important Precedent in Deciding 
Issue in Favor of Importers—Entered Value $500; Finished 
Value Between $5,000 and $6,000 














Lamers 


N important precedent has just been es- 

tablished by the United States Cus- 
toms Court on the tariff classification of 
imported mountings. Sustaining a protest 
of Cartier, Inc., of New York, Judge Sulli- 
van, of the customs court, rules that an 
imported platinum bracelet | mounting, re- 
quiring the addition of precious stones and 
much expert costly labor in this country to 
render it a bracelet, valued in its imported 


condition at about one-tenth the cost of the 


complete bracelet manufactured therefrom, 
is not dutiable as unfinished jewelry at 80 
per cent. ad valorem, under the first clause 
of Par. 1428, Act of 1922 but under the 
last clause thereof as metal materials suit- 
able for use in the manufacture of jewelry, 
at 75 per cent. ad valorem. 

At the trial of this case, it was brought 
out that, as imported, the mounting was 
valued at approximately $500, whereas when 
fnished in this country and set with dia- 
monds, the value would be between $5,000 
and $6,000. Judge Sullivan has written a 
lengthy opinion, going into the merits of the 
controversy in great detail. In his findings, 
he writes in part: 


At the hearing the imported merchandise was 
produced after it had been partly finished in this 
country hy the addition of diamonds, and Miss 
Marie Cavallero testified for the protestant that 
the mounting was in the same condition as im- 
ported with the exception that as imported ‘“‘there 
were no stones in the setting’; or, in other words, 
referring to a space at one end of the mounting 
an inch or an inch and a quarter in length set 
with diamonds, “they were put in after the receipt 
of the mounting.” 

Two photographs of the article were received in 
evidence and marked respectively illustrative Ex- 
hibit A and illustrative Exhibit B. Exhibit A 
shows the article in its imported condition, and 
Exhibit B is of the same article after the first 
link had been set with diamonds; or, in other words, 
in its condition as produced at the trial. 

Mr. Hone testified for the protestant that the 
first link of the article produced at the trial, 
covered by the stones, “shows the method in which 
that mounting will be set”; that when finished it 
will be entirely encrusted “with diamonds like 
this.’ He further testified that the mounting itself 
does not serve any ornamental purpose in the 
finished article “other than to provide something 
to hold the stcnes. The design is created by the 
stones.” Mr. Hone gave a very full description of 
how the diamond setter ‘‘who necessarily is one of 
the most highly trained artisans in the world” per- 
forms the work of encrusting this mounting with 
diamonds. He further testified that the imported 
mounting “would be worth about $500, and the 
finished setting with all stones in it would be 
worth in the neighborhood of from five to six 
thousand dollars’; and that all processes of com- 
Pleting the article in questicn, described by him, 
take place in this country. He further testified: 


Q. There is no doubt of that, that that 
mounting as imported had no stones in it? 
A. No stones in it. 


This contradicts the invoice and appraiser’s de- 
scription of the merchandise, which indicate that 
the mounting as imported was set with crystal. We 
cannot determine from an inspection of the photo- 
graph whether or not the mounting as imported 
was “set with crystal,” as stated by the appraiser. 

On cross-examination the following was brought 
out: 

Q. That was a complete mounting in its 
imported condition? 
A. It is a mounting to the extent that it is 


the material to set stones in. We can’t exactly 
call it a completed mounting, taking into con- 
sideration the fact that a man has to expend 
considerable labor on it before he can set the 
stcnes in it. 

Q. There is no metal added. The diamonds 
and the labor are added to the mounting as it 
is imported? 

A. As it is imported. 

Counsel for the protestant explained the reference 
to crystal in the invoice descripticn of the mer- 
chandise as follows: 

“The crystal is the crystal link. That is what 
the invoice means by reference to that.” 

Jacob Mehrlust, a manufacturer of diamond 
jewelry, testified for the Government that the im- 
perted merchandise “is a bracelet mounting—an 
untinished bracelet”; that it is commercially known 
as “a bracelet mounting.” He further testified: 

“Well, it is not completed. It is not a completed 
bracelet, hut if you want to call it a bracelet 
movnting it would be a completed mounting. There 
are certzin manufacturers who make mountings 
enly, where the house which buys it sets the stones 
in. They may set the stones themselves, or have 
some others set them for them. Tt cannot 
be wern as it is, it is distinctly a bracelet 
mounting. I would say that when the diamonds 
are set in it, it is then a finished bracelet, and then 
can be worn as a bracelet. The diamonds 
Lave to be set into it, and the bracelet has to 
he polished to finish it.” 


Q. Mr. Witness. when that bracelet is fin- 
ished, would that be commercially known as 
jewelry, assuming that it has a setting of 
stones? 


A. Yes. 


Mr. Davidson testified for the Government to 
the same effect. On cross-examination it was 
shown that this is a finished mounting, and that 
there might be unfinished mountings. He illustrated 
that as follows: 


In the case of a bracelet that perhaps may 
not have the joint and snap attached to it, it 
might be an unfinished mounting. 

Mr. Rauch testified for the Government that he 
has manufactured, bought and sold merchandise of 
this character within the last 29 vears, and from 
his trade and manufacturing experience he would 
call this merchandise ‘‘a bracelet mounting,” and 
“as a mounting it is complete,” and to render it 
jewelry the stones must he set therein and it must 
ke polished and cleaned. 

We have to determine whether this merchandise 
is properly dutiable as unfinished jewelry or as 
metal materials “suitable for use in the manufacture 
of” jewelry. 

In Borrelli & Vitelli v. United States, G. A. 
8886, T. D. 40,463, 46 Treas. Dec. 341, we hold 
that silver filigree earring drops imported in a 
finished condition to be combined with earrings or 
earscrews in this country are not dutiable as 
jewelry, finished or unfinished, at 80 per cent. ad 
valorem under paragraph 1428, but as “materials 
of metal, . . . finished suitable for 
use in the manufacture of’? jewelry, at 75 per 
cent. ad valorem under the last clause of said 
paragraph. 

In the case at bar it will be observed, paraphras- 
ing the abeve, that the merchandise consists of a 
platinum mounting for a bracelet “‘imported in a 
finished condition to be combined with’? diamonds 
“in this country.” 

In the Borelli case, supra, we said: 


The test to be applied to this merchandise 
in determining its classification for duitable 
purposes is—What is it in its imported con- 
dition? Not, what will it become after im- 
portation. In its imported condition it is not 
a finished article of jewelry. Nor is it unfin- 
ished. In itself it is a completely finished 
portion of a piece of jewelry. It is clear to us 
that this is a finished material of metal suit- 
able for use in the manufacture of jewelry. 
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We can say the same of the present merchandise. 

See also A. F. Stauff v. United States, G. A. 
9102, T. D. 41,422, 49 Treas. Dec. 419, wherein 
we held imitation pearls of varying sizes linked 
together by brass shanks and rings in the form of 
bunches of grapes or currants, are “imitation solid 
pearls mounted on pegs” and dutiable at 60 per 
cent. under paragraph 1429 as “imitation solid 
pearls . . . partly pierced, mounted,” rather 
than as unfinished jewelry or metal materials for 
use in the manufacture of jewelry under para- 
graph 1428. In that case we said: 


It appears to be materials suitable for use 
in the manufacture of jewelry. There is a 
large amount of metal in this article. This 
metal appears to be set with imitation pearls. 
The imitation pearls are evidently made of 
glass or paste. 


While we were of opinion it was metal ma- 
terials set with glass or paste suitable for use in 
the manufacture of jewelry, we held the merchan- 
dise duitable at 60 per cent. ad valorem under 
paragraph 1429 for the reason that the testimony 
showed it to consist of imitation solid pearls 
mounted on pegs, and the provision for such was 
more appliczble thereto than the metal materials 
provision in paragraph 1428. 

This seems to us what may be termed a frame 
for the finished article, or something merely to 
held the diamonds in place. This is indicated by 
Mr. Hone, who testified that the mounting does 
not serve any ornamental purpose in the completed 
article; that it is merely “to provide something to 
hold the stones,” and that the mounting is covered 
with the stones. It seems to us that to term this 
unfinished jewelry would be on a par with terming 
the gilded frame of a picture an unfinished picture, 
or the canvas, after the artist has prepared it for 
his picture, an unfinished painting. 

In view of the fact that the great bulk of the 
work to make this article a piece of jewelry is 
dene by skilled artisans in this country, in our 
cpinion it is very far from being unfinished jewelry 
in its imported condition. Such work could hardly 
he termed “finishing.” It is manufacturing ma- 
terials, consisting of this mounting and the stones, 
into a bracelet. This article is more of a setting 
for diamonds, or receptacle therefor, than it is un- 
finished jewelry, and in our opinion the description 
in paragraph 1428, “materials of metal, . . . 
finished . . . suitable for use in the manufac- 
ture of any of the foregoing articles in this para- 
graph” (jewelry, etc.), exactly fits it. 

Paragraph 1428, under which this merchandise 
was Classified, declares that jewelry commonly or 
commercially so known, finished or unfinished, is 
dutiable at 80 per cent. ad valorem. This is a 
clear and specific provision. It has not any rela- 
tionship tc the other provisions in the paragraph. 

The second provision, relating to chain, is also 
a separate and distinct provision, not relating in 
any manner to jewelry. 

The third provision providing for articles valued 
above 20 cents per dozen pieces, designed to be 
worn on apparel or carried on or about or attached 
to the person, such and including the articles enum- 
erated and like articles thereto, is also a separate 
and distinct provision. Therefrom the phrase “all 
the foregoing and parts thereof, finished or partly 
finished,”’ etc., has reference to the articles covered 
by the third clause of paragraph 1428 only, and 
does not relate to jewelry or the chains specified 
in the second and third clauses of the paragraph. 

The evidence establishing the character of the 
merchandise under consideration entirely eliminates 
it from any of the articles referred to in either 


‘the second or third part of this paragraph. 


The appraiser states the character of the mer- 
chandise as “One bracelet mounting composed of 
platinum set with crystal.” ‘ 

That this is not unfinished jewelry in its im- 
perted condition is fully sustained by the testimony. 
To make it into an article of jewelry requires not 
only the addition of precious stones, such as dia- 
monds, but work of an expert character, and only 
after all this has been accomplished is the article 
jewelry. 

The term “mounting for a bracelet’? does not 
indicate that such is unfinished jewelry, for it re- 
quires the addition of very costly material and 
much expert labor before such mounting can be- 
come either finished or unfinished jewelry. In its 
condition as imperted it is merely a material of 
metal, suitable for use, it is true, in the manufac- 
ture of jewelry, but it is not unfinished jewelry; 
although, we cannot give a definition of this term 
“unfinished jewelry,” as we have not received any 
light on its meaning. 

Paragraph 1428 of the present act is identical, 
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except the rates and the addition of the words in 
the first clause, “finished or unfinished, of whatever 
material composed,” with paragraph 356 of the 
tariff act of 1913. 

We held that the first clause of paragraph 356 
stands as an independent provision without refer- 
ence to any of the other clauses in the paragraph, 
and our judgment in that respect was affirmed by 
the Court of Customs Appeals in the Mamluck 
case, 6 Ct. Cust. Appls. 556. The fourth pro- 
vision of paragraph 356 is identical with the 
fourth clause of paragraph 1428 of the present act 
with the exception of the rate of duty. 

The question arises, does “stampings, galleries, 
mesh, and other materials of metal, whether or 
not set with glass or paste, finished or partly 
finished, separate or in strips or sheets, suitable 
for use in the manufacture of any of the foregoing 
articles in this paragraph” relate to. the independent 
provision for jewelry in the first clause of the 
paragraph, and if so does it cover these platinum 
mountings? Or is the provision in paragraph 399 
for “articles not specially provided for, if 
compesed wholly or in chief value of platinum” 
more applicable to this merchandise? 

This is somewhat 4 serious question. It is not 
pressed on us by the importer, and we do not feel 
compelled to answer it, as the importer is pre- 
senting the proposition that this merchandise, being 
suitable for use in the manufacture of jewelry, is 
dutiable under the fourth clause of paragraph 1428, 
and is not urging that the provision for platinum 
siticles in paragraph 399 may more accurately 
cover this merchandise. We therefore do not feel 
called upon to decide this proposition. = 

It is our ccnclusion that the merchandise, being 
a metal material, shown to be suitable for use in 
the manufacture of jewelry, is dutiable as such un- 
der the last clause cf paragraph 1428 at 75 per 
cent. ad valorem. ; 

To this extent the protest is sustained. 








Col. Arthur Ashworth Chosen as General 
Manager of Reed & Barton Corp., 
Taunton, Mass.—J. H. Martin Now 
Sales Manager 


TAUNTON, Mass., Jan. 8—Col. Arthur 
Ashworth has been made general manager of 
the Reed & Barton Corp., according to an 
announcement that has just been made by 
Sinclair Weeks, of Boston, who is president 
of the corporation. Joseph H. Martin, who 
has been assistant sales manager, has been 
promoted to the position of sales manager. 
Herbert N. Baldwin, who has been vice- 
president in charge of production, has re- 
signed and will leave at an early date on an 
extended trip throughout Europe, during 
which he will make a special study of con- 
ditions on the continent. 

Col. Ashworth, the new general manager 
of the plant, came to this city more than two 
years ago as an employe of the firm and a 
year ago was made vice-president in charge 
of sales. He has an enviable record in the 
recent war, leaving this country with the 
famous Twenty-sixth Yankee Division as 
captain of a machine gun outfit and saw 
active service in the various offenses in 
which the division participated and was pro- 
moted while in the front line trenches to 
colonel. He remained on duty for a con- 
siderable period after the war. 

Joseph H. Martin started as an employe 
of the Reed & Barton Corp. more than 20 
years ago in a minor capacity and, according 
to Col. Ashworth, has through his ability 
merited advancement to the position of sales 
manager. During the past year Mr. Martin 


has served as assistant sales manager. 
Herbert N. Baldwin, the retiring vice- 
president, has been connected with the cor- 
poration for the past 13 years with the ex- 
ception of a period of two years during 
the war, when he served with the United 
States navy. His resignation was tendered 
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to the corporation in order that he might 


make a European trip and he is leaving the 


company with the friendliest of feelings. 
President Weeks in commenting on the 
business at the plant for the past year 
stated that the year 1926 was most satisfac- 
tory and the corporation enjoyed one of the 
best years in the history of the organization. 








METRIC ASSOCIATION MEETS 





Dr. Geo. F. Kunz, Famous Gem Expert, 
Again Elected President at 10th Anni- 
versary Annual Convention 


PHILADELPHIA, Pa., Jan. 5.—The 10th 
anniversary annual meeting of the Metric 
Association was held in Philadelphia at the 
University of Pennsylvania on Monday, 
Dec. 27, 1926. This meeting marked the 
opening of the Christmas week convention 
of the American Association for the Ad- 
vancement of Science. Dr. George F. Kunz 
presided and welcomed the delegates. 

Among the speakers were representative 
manufacturers, scientists, educators, govern- 
ment and State officials and, as well,.a repre- 
sentative of the Republic of Mexico. 

Walter Wood, president, R. D. Wood & 
Co. of Philadelphia, opened the meeting with 
a comprehensive outline of the responsibility 
we all share in the work of bringing about 
the general use of metric weights and meas- 
ures. 

Theodore A. Seraphin, District Super- 
visor, Bureau of Weights and Measures, 
Philadelphia, and Henry D. Hubbard, Sec- 
retary of the U. S. Bureau of Standards, 
Washington, D. C., emphasized the impor- 
tance of measurement in human life and 
the necessity of effecting standardization 
that will give to the people of America a 
simple, international language of quantity. 

Mr. Seraphin estimated that several hun- 
dreds of millions of dollars can be saved 
through a change to the metric system. He 
further stated: “A goodly portion of the 
need for the Sealer’s work of inspection is 
caused by our system of Weights and Meas- 
ures, and if a simplified system, like the 
metric, were used, the purchasing public 
would be in a much better position to pro- 
tect themselves.” Mr. Seraphin also empha- 
sized the importance of this change being 
considered by the National Weights and 
Measures Conferences, held each year at 
the Bureau of Standards, Washington, D. C. 
He estimated that not more than one half 
of one per cent of the people of this country 
become thoroughly familiar with our present 
hodge-podge system of weights and measures. 

Hon. Frank Suastegui, Commercial At- 
tache to the Mexican Embassy, Washing- 
ton, D. C., attended the sessions as the of- 
ficial representative of the Republic of 
Mexico. He indicated that one of the ob- 
stacles which stand in the way of better and 
more important trade relations between the 
United States and Mexico is the American 
system of weights and measures. The 
Mexican buyer, educated in the metric sys- 
tem, is unwilling and many times unable to 
understand quotations in gallons, pounds and 
feet, and when the European manufacturers 
quote in liters, kilograms and meters, there 
is a decided advantage in favor of the 
European competitor. 


J. L. de Rabot, consulting engineer, Alex- 
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ander Bros. of Philadelphia; Howard Rich- 
ards of Pottsville, Pa. Secretary of the 
Metric Association and S. J. Macfarren of 
Washington, D. C., were among the engi- 
neers who addressed the delegates. 

Urging the use of the metric units of 
weight and measure in the nursery and kin- 
dergarten, S. J. Macfarren declared, “The 
French child learns measurements in this 
manner in half the time, with one half the 
effort, and much more thoroughly than the 
American pupil twice his age.... Why 
should the bright street urchin who makes 
change for you with the accuracy of. the 
bank cashier when you buy your morning 
paper, have to spend weary hours in school 
before commencing to learn the merchandise 
side of calculation.” 

Representing the women of the country, 
Mrs. Otto Hahn, Chairman, Division of 
Public Instruction, General Federation of 
Women’s Clubs, struck a keynote for the 
members of the Asosciation attending when 
she expressed the sincere hope that the men 
and women of the country would come to 
a realization that the metric system will 
ultimately win out and that the sooner we 
join hands and bring about this result, the 
easier it will be. 

Eugene C. Bingham of Lafayette College, 
Easton, Pa., a pioneer in the metric move- 
ment; Chas. H. LaWall, consulting chem- 
ist of Philadelphia, Pa., and. J. Finley Bell 
of the Englewood Hospital, Englewood, 
N. J., spoke from the point of view of the 
educator, chemist and physician, and re- 
ported progress in the advance to the com- 
plete use of metric weights and measures 
in their respective fields. 

Fletcher Durell, efficiency expert and 
author, Belleplaine, N. J., and Glen W. 
Warner, editor oi School Science and Mathe- 
matics, Chicago,;"presented comprehensive 
papers that brought out the importance 
of metric adoption in the interest of effi- 
ciency and educational economy. 

At the business session, the following of- 
ficers were elected for 1927: president, Dr. 
George F. Kunz; first vice-president, Walter 
Wood; second vice-president, Wm. Jay 
Schieffelin; third vice-president, Eugene C. 
Bingham; secretary, Howard Richards; 
treasurer, Frederick L. Roberts. 

Two resolutions were passed. One, urging 
Congressional action on pending metric 
legislation, and the other expressing to the 
Republic of Mexico appreciation for its co- 
operation through representation at the 
meeting. 

In the future, the various governments 
will be urged to follow the lead of Mexico 
in sending representatives to this annual 
meeting. 

Two delightful social functions, a lunch- 
eon and dinner at the Bellevue-Stratford 
Hotel featured the program. The dinner 








brought to a close the most successful 
meeting the Metric Association has ever 
held. 

M. L. Bender, proprietor of Bender’s 


jewelry store, Seattle, Wash., has leased 
the store at 1520 Fifth Ave., in the Coliseum 
Theater, and is engaging in business there 
with a new and larger stock. Mr. Bender 
has been in the jewelry business in Seattle: 
for 15 vears at the former location at 615; 
Third Ave. i 
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The Jewelry Trade During 1926 








Reviews of Conditions During the Past Twelve Months and Forecast for the 
Current Year 

















Provipence, R. I., Jan. 8—A note of op- 
timism concerning business conditions in 
Rhode Island for the current year has been 
struck in the reviews issued by the managers 
of the Providence offices of R. G. Dun & 
Co., and the Bradstreet Co. Basing their 
opinions on reviews of the commercial 
activities throughout the State during 1926, 
both company executives agree that there 
has been an improvement over 1925 with all 
signs pointing to a continuation of activities 
during 1927 which featured the year just 
‘closed. Both conclude that while there has 
been considerable optimism regarding the 
country as a whole for the year, several of 
the large industries have been operating 
under conditions which made profits very 
small. 

The reviews show that jewelry manufac- 
turers have experienced a “spotty” year 
with the majority of business being in 
novelty and ring lines. The year as a 
whole was none too good, with several old 
firms liquidating and some new firms enter- 
ing the trade. Some well established firms 
have earned profits, but as a whole, the year 
was quiet. 

Both Dun and Bradstreet managers state 
that because the jewelry trade depends 
largely upon originality and novelty of de- 
sign, manufacturers who can adapt them- 
selves to changing demands will be in a fair 
way to make profit during the current year. 
Irregular business featured the machinery 
and machine tool trade and production has 
been irregular but better than during the 
preceding year. 

Charles P. Backus, superintendent of the 
Providence office of the Bradstreet Co., re- 
viewing the trend of trade and industrial 
conditions in Rhode Island during the past 
12 months, comments upon the jewelry busi- 
ness as follows: “Although the jewelry 
trade in 1926 has been spotty and not as 
zood as one could wish, yet it is the opinion 
of careful observers that the year has been 
better than 1925 with an undercurrent of 
optimism as to the prospects for 1927. Dur- 
ing the year some old houses have liquidated, 
while others have entered the field, and 
without question a considerable proportion 
of such concerns as are well established, 
have done a profitable business. In the 
jewelry trade, perhaps more than in many 
other lines originality of design and initiative 
in merchandising are at a greater premium 
than ever before and good authorities are of 
the opinion that 1927 will present abundant 
Opportunities to such concerns as are success- 
ful in adapting their products to the de- 
mands of a changing mode. 

“Retail trade during the year compares 
favorably with that of 1925 although busi- 
ness has been spotty and sales have shown 
unusual fluctuations. Department stores 
have found the year equal to, or a little 
better than, the preceding one with con- 
siderable variations from month to month, 
the levels being especially high in November 
and December. 








“Wholesalers and jobbers have had a fair 
year, with hand-to-mouth buying again a 
constant factor, and generally have made 
some gain over 1925, although competition 
has been keen and will continue so, con- 
lidence is expressed as to 1927. Collections 
throughout the year have been slow, both 
in wholesale and in retail lines.” 

R. S. Dean, manager of the Providence 
office of R. G. Dun & Co., in reviewing 
trade conditions for 1926 in the district in- 
cluding the State of Rhode Island and the 
Attleboros, said that a few lines had been as 
good or better than the previous year, but 
this was offset by unfavorable factors in 
other lines. He also called attention to the 
fact that while there has been considerable 
optimism regarding the country as a whole 
for the year, several of the large industries 
representative of this section have been 
operating under conditions which made 
profits very small, if any. 


“Machinery manuiacturers have been 
operating on a better basis than for some 
years previously, 
stamped parts have been in good demand. 
Some manufacturers in this line report the 
best since the World War, both in volume 
and profits. Business was steady throughout 
the year and indications are for a continua- 
tion of active business for 1927. 

“The manufacturing jewelry industry has 
been another line which has suffered from 
lack of demand, some novelties and rings 
showing well, but other lines being very 
quiet throughout the year. Several well- 
known concerns in this line of business have 
liquidated. Similar conditions have existed 
in Attleboro and North Attleboro, but in 
these communities that is practically the 
only manufacturing industry, and the effect 
of short time operations has affected retail 
trade and collections. In Attleboro there is 
one large manufacturing plant outside of 
jewelry which manufactures wrenches and 
stamped metal parts. Business has been 
good there and of increasing volume.” 


Edgar M. Docherty, treasurer of the 
William C. Greene Co., and a Past President 
of the .New’ England Manufacturing 
Jewelers’ and Silversmiths’ Association, ex- 
presses the opinion that 1926 was a better 
year in the industry than manufacturers 
hoped it would be and looks forward to a 
moderate increase in business this year. He 
says: “While 1926 was not in any sense a 
boom year for jewelry manufacturers in 
New England, I believe that it has been 
better by far than most of us dared to hope 
for a year ago. 

“Business during the first six months was 
undoubtedly better in most instances than 
for the same period of 1925. This was off- 
set, however, by a slump during the Sum- 
mer months which caused a reduction in 
the amount of early buying for Fall, thus 
making a shorter manufacturing season. 
The holiday season proved better than was 
anticipated, resulting in a larger volume of 
business during the months of November 


and machine tools and. 
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and December than in the previous year. 
The entire year will average, I believe, con- 
siderably better than 1925. 

“Stocks of saleable jewelry are small, due 
to brisk holiday demand, and to the hand- 
to-mouth buying which has prevailed during 
the past season. Present styles and 
tendencies are more favorable to the wearing 
of jewelry than they have been for several 
years. New Items are constantly being added 
to the list of what fashions dictate for per- 
sonal adornment. Many trinkets, novelties 
and accessories are now included which 
would not have been mentioned in any list 
of jewelry compiled a few years ago. For 
these reasons I believe that New England 
manufacturing jewelers may reasonably ex- 
pect a moderate increase in business during 
1927.” 








Death of Capt. Philip Carr 

ProvipeNcr, R. I., Jan. 8—Capt. Philip 
Carr, manager of the smelting and refining 
department of the United Wire & Supply 
Co., at Auburn, for more than 20 years 
previous to three years ago, died in Walling- 
ford, Conn., last Sunday, in his 76th year. 
His death marks the passing of the old line 
of steamboat men who used to be picturesque 
figures during the Summer excursion boat 
days on the Providence river and Narra- 
gansett bay of a quarter of a century ago. 
He was a well known character to that 
generation which enjoyed jaunts to Oakland 
Beach on the steamboats Jesse Hoyt and 
Neversink. 

During the excursion season he was em- 
ployed in steamboating, but with the tying 
up of the boats for the Winter, he resumed 
occupation in the jewelry factories of this 
city and, being an expert melter, was never 
at a loss for a position in the best shops in 
the industry. When he gave up steamboating 
in 1900 after 32 years service, he accepted 
a position with the United Wire & Supply 
Co., as head of the smelting and refining 
department. 

He was the son of Capt. Philip Carr, who 
was for many years master of the steamer 
Sylph and who as master of the Josephine 
Clifton carried the first Sunday school ex- 
cursion to Horn Spring, the forerunner of 
Rocky Point, in 1854. Capt. Carr took up 
the same work as his father in 1868, when 
he was a pupil at the Elm St. grammar 
school. He helped his father on the old 
Sylph until he became quartermaster of the 
Neversink, which he brought up from New 
York to run on the Oakland Beach line, in 
1873. He took the first and last boat run 
into Oakland Beach. This line was run by 
the People’s Steamboat Co., which failed in 
1876 after several other boats had been 
added to the line. For the next 24 years 
he was master of various boats on the river 
lines until he gave up steamboating in 1900. 

Mr. Carr formerly lived at 448 Friendship 
St., this city, but removed to Wallingford 
some time ago. He is survived by his 
widow, a son and two grandsons at Walling- 
ford and two brothers. He was a member 
of Harmony lodge of Masons and of Unity 
and Doric lodges and of Mazeppa Encamp- 
ment of the Independent Order of Odd 
Fellows and of Calvary Baptist church. 


H. R. Steiner has bought a jewelry busi- 
ness at Neligh, Nebr. 
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EMPLOYES PRESENT TABLET 





Completion of New Store of S. & N. Katz, 
Baltimore, Md., Celebrated by Dinner 


BattimorE, Md., Jan. 5.—Employes’ night 
of S. & N. Katz, well-known jewelers and 
silversmiths, was celebrated recently in honor 
of the completion of the new store at 105-111 
N. Charles St., the occasion being commemo- 
rated by the presentation of a tablet by the 
employes of the concern. Those in attend- 
ance included the employes of the Highland- 
town, South Baltimore, Hampden and main 
stores as well as the members of the firm 
and their families. 

The opening address of the evening was 
made by Toastmaster Howard C. Heiss, 
manager of the Baltimore store, who took 
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TABLET PRESENTED TO S. & N. 


. EMPLOYES 


KATZ BY 


as his wij “The Store as an Inspiration” 
and talked interestingly to the employes. 
He was followed by: Dr. Wm. Rosenau, of 
The Eutaw Place Temple, who delivered an 
address which was greatly enjoyed. In clos- 
‘ing he spoke in high praise of the S. & N. 
‘Katz establishment and predicted that it will 
grow not only in the centrally located store, 
but in the branch offices as well. It was his 
opinion that as the business expands, that the 
men and women employed by the store will 
be responsible in large measure for the suc- 
cess and will be remembered by the firm and 
share of the profits made. 

On behalf of the members of the firm of 
S. & N. Katz, Nathan Katz thanked the 
employes for the tablet, an illustration of 
which is published herewith. He told the 
employes that without their co-operation it 
would be impossible for the concern to suc- 
ceed, and then outlined briefly the early 
events in connection with the history of the 
organization, also. speaking regarding the 
new building. 

W. W. Donnelly of the Baltimore & Ohio 


Railroad, who was a guest of the evening, 


congratulated the firm on its wonderful suc- 
cess and expressed his pleasure at having 
the opportunity to attend the gathering. 
Sigmund Katz also took the occasion to 
thank the employes for the tablet presented, 
which he characterized as something of last- 
ing value which will be displayed in the 
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store where all are endeavoring to serve the 
public. 

Donald Morrow, builder, expressed re- 
grets that his father was unable to be at the 
dinner and spoke of the friendship which 
had grown up between the firm and them. 
Joseph Katz, of the Katz Advertising Co., 
was another speaker of the evening. The 
committee in charge of the dinner consisted 
of H. C. Heiss, chairman; Joseph Schecter, 
Arthur Goldman, Miss Anna Hyman and 
Joseph Dentz. 








Celluloid Articles Ignite in Shipping Room 
of Inlaid Co., Providence, R. I., But 
Sprinkler System Checks Flames 

PROVIDENCE, R. J., Jan. 8—A spark, drop- 
ping from a mysterious source into a box of 
celluloid articles in the shipping department 
of the Inlaid Co., 1058 Broad St., Thurs- 
day afternoon, started a fire which threatened 
for a few minutes to duplicate the blaze at 
that plant a year ago when more than $20,000 
damage was caused. The spread of flames 
Thursday was prevented by water from the 
sprinkler system, which extinguished the fire, 
but caused much more damage than the fire, 
it was stated. Battalion Chief Cotter decided 
that a second alarm was unnecessary. 

Thomas B. Ward, shipping clerk, was 
handling the box of celluloid products when 
it caught fire and he was severely burned. 
L. W. Bishop, a truck driver, who was help- 
ing load the box onto a truck at the ship- 
ping room door, was not injured, but his 
coat was burned from his back. Ward was 
sent to Dr. Libby’s office nearby for treat- 
ment. 

From the shipping department the flaming 
celluloid spread, jumping from package to 
package ‘and igniting goods:in process of 
manufacture on the second floor. Most of 


. the 80 girls in the employ of the company 


work in the main shop, while the shipping 
room. and the workroom above it are situated 
in the rear, in a new. section which replaced 
the’ wooden portion burned a year ago. 
These girls. ran out without garments during 
a period of considerable excitement. One 
fainted, but, recovering, refused to give her 
name. The wraps of the operatives were 
later taken to them from the locker roori. 
C. A. Kelly, vice-president of the company, 
was unable to give an estimate of the damage 
occasioned. 








Jewelers Join in Honoring Hon. Joseph H. 
Gainer Upon His Retirement as Mayor 
of Providence, R. I. 

ProvipENcE, R. I.,. Jan. 8—The manufac- 
turing jewelry industry and _ co-ordinate 
branches was largely represented among the 
nearly 600 citizens who attended the testi- 
monial dinner given Hon. Joseph H. Gainer 
at the Biltmore Hotel, last Wednesday eve- 
ning. The guest of honor retired last Mon- 
day from public life, after 21 years as an 
office holder, 14 of which was continuously 
as Mayor of Providence. Arthur L. Aldred, 
president of Gladding’s, who was chairman 
of the citizens’ committee, called the meeting 
to order and Arthur Henius of the Henius 
Co., made a presentation of $3,500 in gold 
coin that filled a large solid silver loving 
cup, designed and made by the Gorham Mfg. 
Co., to Mr. Gainer. Jerome M. Fitz Gerald 
and Joseph C. Lancor were also members 
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of the committee that arranged the affair in 
honor of Ex-Mayor Gainer. 

Among those present were the following: 
Frederick W. Aldred, George F. Berkander, 
Walter L. Blackinton, George H. Cahoone, 
Walter R. Callender, Frederick D. Carr, 
George B. Champlin, Manton N. Coombs, 
Clarence M. Dunbar, George Darling, 
Joseph C. Doran, C. Joseph Fox, Joseph S. 
Gettler, C. P. Henry, Edward B. Lederer, 
Sigmund G. Lederer, Walter S. Lederer, 
Samuel B. Levy, William G. Lind, Edmond 
C. Mayo, Chris W. O’Brien, Thomas A. 
O’Gorman, Harold W. Ostby, Theodore B. 
Pierce, Alfred K. Potter, Milton S. Roden- 
berg, Joseph Samuels, Leon Samuels, Emery 
J. San Souci, William A. Schofield, J. God- 
dard Schoenfarber, Henry D. Sharpe, Robert 
I’, Shepard, Archibald Silverman, Charles 
Silverman, Irwin Silverman, John Silverman, 
Sydney Silverman, William Silverman, 
Walter I. Sundlun, Joseph M. Tally, Joseph 
V. Tally, Albert S. Vennerbec, Eben Wilde 
and Manuel F. Williams. 








Rex Mfg. Co., Providence, R. L, Starts 
Action Alleging Infringement of Patent 
on Mechanically Operated Pencils 


Provipence, R. I., Jan. 8—Asking for a 
perpetual injunction and for an accounting 
for damages and profits, the Rex Mfg. Co., 
14 Blount St., this city, has filed a bill of 
complaint in the United States District 
Court here against Baggasar Avakian and 
Charles Kazaros, doing a manufacturing 
jewelry business under the firm name of the 
Eastern Jewelry Co., at 409 Pine St., this 
city. 

In its bill of complaint, signed by Harry 
M. Burt as treasurer, and filed through Her- 
bert B. Barlow, of Barlow & Barlow, at- 
torneys of this city, counsel for the plaintiff, 
it is alleged that the defendants have in- ~ 
fringed patent numbered 563,217, issued to 
Arthur E. Moore, of Conimicut, R. I., on 
Nov. 24, 1925, for certain new and useful 
improvements in mechanically operated pen- 
cils made originally, solely and continuously 
by the patentee, Moore, for a considerable 
period previous to July 14, 1925. It is fur- 
ther alleged by the plaintiff that the rights 
in the said Moore patent have been assigned 
to the Rex Mfg. Co. and duly registered, 
the specific improvement claimed being the 
steel point on the pencil. 

It is claimed by the Rex Mfg. Co. that 
the defendants have been. making and selling 
pencils embodying the invention patented by 
Moore, and has continued so to do although 
repeatedly cautioned against such infringe- 
ment and warned to desist. Therefore, the 
court is asked for a perpetual injunction 
against further manufacture and sale of -said 
pencils and for an accounting for damages 
and profits due. 

The defendants have been given until 
Jan. 31 by Judge Arthur L. Brown in which 
to file their answer or other pleadings. 
Perley H. Plant is counsel for the de- 
fendants. 








Jewelers of the Northwest have received 
word that San M. Liebson is to call on 
trade through this section in the interests 
of Sproehnle, Inc., Chicago. He succeeds 
Max Marcus in this territory, going from 
Minneapolis to Seattle. 
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STAR SAPPHIRES 
CATS EYES 
STAR RUBIES 


Continuous Shipments of Rare Stones 
and Gems from India 


FLORENCE T. KAYE 


Importer of Precious Stones 


565 Fifth Ave. New York 









































One Word Unlocks Their Treasure Chests! 

















Like the “Open Sesame” of the 
Arabian Nights is this word “Cash” 
to the owners of the finest jewel 
estates. So they come to us with their 
gems, and we buy them. 

Then, re-set or re-cut to bring 
out their fullest value, we of- 
fer these jewels to you at low 














LARRY WINSTON 


Premier Diamond Company 
S31 Fifth Ave e.NY_— 


prices which only our method of buy- 
ing could make possible. : 
Our large stock is always at your 
service—including Diamonds, Fancy 
Cuts, Emeralds, Pearls and 
a variety of Wide Bracelets 
up to 1% inches in width. 
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LAST HONORS PAID 





Funeral Services for Charles Otis Lawton 
Held at Trinity Church, Boston 


Boston, Mass., Jan. 5—Funeral services 
for Charles Otis Lawton, whose death was 
recorded in the last issue of THE JEWELERS’ 
CrrcuLAR, were held at Trinity Church, 
Jan. 3, Rev. Henry Knox Sherill, rector of 
Trinity Church, and Rev. Daniel Magruder, 
of Hingham, officiating. 

Attending the services were delegates from 
the Boston Jewelers’ Club; the Massachu- 
setts Society of Cincinnati, of which Mr. 
Lawton was treasurer; the Joseph Warren 
Lodge of Masons; St. Andrew's Royal Arch 








THE LATE CHARLES 0. LAWTON 


Chapter, and Boston Commandery, Knight 
Templars; the Episcopalian Club, and the 
Boston City Club. 

Ushers were members of the Trinity Club, 
and the pallbearers were Fred Perkins, F. 
Nathaniel Perkins, Robert Reynolds, David 
Sprague, L. Arnold and Harry S. Kirkland. 
The Trinity Church choir sang “The King 
of Love My Shepherd Is,” “Ten Thousand 
Times Ten Thousand,” and “Now the Strife 
Is O’er.” Burial took place in the family 
lot at Forest Hills Cemetery. 

The announcement of the death of Mr. 
Lawton was received with sorrow and the 
trade loses one of its oldest and best-loved 
representatives. Born in Leominster in 1857, 
Mr. Lawton first entered the business in the 
jewelry store in his native city at the age 
of 16 years. Later, coming to Boston, he 
entered the employ of N. G. Wood & Son, 
after which he went to New York with 
Fellows & Co. as salesman. In 1880 he be- 
came an employe with Smith & Knapp, New 
York, with whom he remained until 1888, 
when he returned to this city, entering the 
employ of John B. Humphrey, diamond mer- 
chant. 

In May, 1894, Mr. Lawton formed a part- 
nership with Frederick M. Harris under the 
name of Harris & Lawton. This partner- 
ship was incorporated in 1908. In 1923 Mr. 
Lawton retired with Mr. Harris, the busi- 
ness being continued under the same name 
by Walter C. Harris and Carl F. Lawton, 
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who have been associated with the concern 
tor over 25 years. 








ARGUES FOR NEW TRIAL 





Counsel for Cab Driver Convicted of 
Murder of Buffalo Jeweler Makes Plea 
to Supreme Court 
Burra.o, N. Y., Jan. 6.—Decision was re- 
served today by Supreme Court Justice Lytie 
in the argument for a new trial for George 
\W. Bittle, taxicab driver, convicted of first 
degree murder in the killing of Rufus Eller, 
clerk in August H. Hoyler’s jewelry store, 

313 Genesee St., on April 10, 1924. 

frank H. Minnick, who fired the fatal 
shot, has been electrocuted, while Stella 
Mackowska, his bobbed-haired accomplice, is 
serving a sentence of from five to 10 years in 
Auburn prison, for her part in the crime. 
Bittle’s sentence was commuted by Governor 
Smith to ite mmprisonment, and he also is 
in Auburn prison. 

George B. Burd, attorney for Little, 
argued the motion for a new trial for his 
client. He read from an affidavit made by 
George Paine, 401 Pratt St., this city. He 
said that it had taken him a long time to 
get in communication with Paine and that 
he had to employ a private detective to as- 
sist him. Knowledge had come to him that 
police had information from a man who had 
been in a yard into which Minnick had run 
after the shooting. Witnesses testified at 
3ittle’s trial that two men and a woman 
had run into the yard, after the shooting 
and this had been used against the de- 
fendant. 

The man proved to be Paine, Mr. Burd 
said. Paine had seen the shooting and had 
followed Minnick and the girl as they ran 
through Walnut to Sycamore to Spruce Sts., 
and then south on Spruce St. into the yard. 
According to Paine’s affidavit only Minnick 
and the girl ran into the yard. They 
climbed over a fence. As Minnick was go- 
ing over, the revolver which he held in his 
hand was discharged and the bullet went 
wild. Paine stopped further pursuit and re- 
ported what he had seen to the police. 

Mr. Burd made a point of the fact that 
Paine was not used as a witness by the 
prosecution. He intimated that Paine, not 
Bittle, was the second man the witnesses 
had testified at the trial they saw run into 
the yard. 

Further argument was based on the theory 
that the prosecution in the case that there 
had been a conspiracy in which Bittle had 
figured. Mr. Burd said this was absurd as 
3ittle had only talked to Minnick alone 
for a short time during the preceding days 
in which he first became acquainted with 
Minnick. 

Mr. Burd read an affidavit made by Stella 
Mackowska in prison last May, which was 
to the effect that she had been with Min- 
nick and Bittle almost all of the time they 
had known each other and that there had 
been no conspiracy. . 

An affidavit made by Cecile Scheuer, New 
York attorney, was read. Miss Scheuer 
was attorney for Minnick when his final plea 
was made to the Governor for executive 
clemency. According to the affidavit Miss 
Scheuer talked with Minnick an hour and a 
half before he was executed and he told her 
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that there never had been any conspiracy in- 
which Bittle had a part. 

District Attorney Guy B. Moore opposed 
the motion. He declared that the applica- 
tion for a new trial was outside the statute 
of limitations as the law provides that such 
application must be made within one year 
of conviction unless it is a case in which 
the death penalty has been imposed. The 
death sentence was commuted in this in- 
stance, 

Mr. Moore argued that Bittle had guilty 
knowledge that a crime was going to be 
committed that Saturday night when he set 
out with Minnick and the girl in a stolen 
taxicab. The district attorney said that in- 
stead of reporting the matter to the police 
he went along and he got his own revolver 
which was the weapon with which the mur- 
der was committed. 

Paine did not go into the yard and his 
affidavit does not consist of new evidence, 
Mr. Moore declared. He also minimized 
the importance of the affidavit of the New 
York attorney. In her final plea to the 
Governor she tried to make it appear that 
Bittle was more to blame than Minnick, Mr. 


Moore °**4 





DEATH OF WILLIAM WILLSON 





Former Jeweler of Chicago Passes Away at 
His Home in Aurora, Hl. 


Cuicaco, Jan. 8—Members of the jewelry 
trade in Chicago were sorry to learn of the 
death of William Willson, who was asso- 
ciated in the manufacturing jewelry trade 
here for a number of years. Mr. Willson 
passed away at his home in Aurora on 
Wednesday at the age of 62. He had suf- 
fered from poor health for about two years, 
and the direct cause of his death was 
anzemia. 

For a few years Mr. Willson was con- 
nected with the Norris, Alister Co., as 2 


house representative, and then 27 years ago- 


entered into the manufacturing jewelry busi- 
ness with H. E. Parr, under the name of 
Willson & Co. They located in the Kranz 
building, 130 N. State St. He continued 
with this firm as a partner until May, 
1924, when the business was taken over by 
Mr. Parr, and incorporated under the name 
of Willson & Parr, Inc. 

Funeral services were held on Friday at 
his home and interment was at a local ceme- 
tery. The deceased is survived by his 
widow. 








An extra cash dividend of 6 per cent was 
declared by directors of the Elgin National 
Watch Co., Elgin, Ill, last week, payable 
Jan. 20, to stockholders of record Jan. 4. 
The extra dividend is in addition to regular 
quarterly payment of two and a half per 
cent and brings the total dividend payments 
for the year to 16 per cent, a total of 
$1,600,000 on the company’s 
capitalization. Last year the company paid 
a 25 per cent extra when the capitalization 
was increased from $8,500,000 to $10,000,000. 
Last week a cash bonus of five per cent on 
the year’s wage was announced for em- 
ployes payable Jan. 20. Two-thirds of the 
4,400 employed in the plant, who will share 


this distribution, are stockholders, too, and 


will enjoy a double bonus this month. 


$10,000,000- 
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in Business 








from different walks of life, 


numbered among Mr. Lambert’s 
friends. An article telling how Mr. Lambert 
started in the jewelry business in New York, 
50 years ago, with a capital of $7, was 
published in these columns last week. 
the date of this publication until the night 
of the dinner, many of the New York news- 
papers commented on the event and on 
Friday, the Evening World, devoted an en- 
tire column on its magazine page to Mr. 
Lambert’s activitiés in New York and his 


ultimate success in business. 


A WELL EARNED HONOR 


Friends of August V. Lambert, Veteran 
New York Jeweler Gather at Dinner 
in Celebration of His 50th Year 


Few jewelers in New York, and in fact 
anywhere in the entire country have been 
more highly honored than was August V. 
Lambert last Friday night when he cele- 
brated his 50th year in the jewelry business 
and as head of the well known 
Lambert Bros., retail jewelers, at 58th St. 
and Third Ave. Mr. Lambert’s anniversary 
was not only marked with a banquet at 
the Hotel Commodore, but also by the pres- 
ence of judges, a United States ex-ambas- 
sador, the czar of the theatrical profession 
and men from all walks of life who came 
to do honor to the man who has built up 
a reputation and a business known in all 
parts of the world. As if the attendance 

of such celebrities were not sufficient, Mr. 
= Lambert received during the evening, tele- 
grams of congratulation from Governor Al- 
fred E. Smith of New York, Col. Theodore 
Roosevelt, and a cablegram from the leading 
jewelers of Treves, Germany, the little town 
in Alsace, where Mr. Lambert gained his 
first knowledge of the jewelry business. 

While many of those attending the tes- 
timonial dinner were jewelers, the majority 
were from various other industries 


When the call for dinner was sounded, 
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shortly after 8 o'clock, last Friday night, 
the doors of the west ball room of the 
Commodore Hotel were thrown open and 
within a few minutes over 200 friends of 
Mr. Lambert found their places at the num- 
erous tables placed around the banquet hall. 
After the speakers had been ushered to the 
head table, Mr. Lambert escorted by Emil 
W. Kohn, well known Fifth Ave. jeweler, 
and president of the Retail Jewelers’ As- 
sociation of Greater New York and Vicinity, 
march into the hall and was loudly ap- 
plauded. He took his place at the center 
of the dais and while everyone stood the 
orchestra played the “Star Spangled Ban- 
ner.” While the national air was _ being 
played, the lights were turned out and the 
spot light was thrown on a huge American 
flag directly in back of Mr. Lambert. The 
invocation was then delivered by Monsignor 
M. J. Lavelle. 

After the first course was served, Victor 
Lambert, son of the honored guest, pre- 
sented Emil W. Kohn, as the toastmaster. 
Mr. Kohn took occasion to inform the 
diners that Justice Richard P. Lydon had 
been selected as toastmaster, but owing to 
a sudden death in his family, was compelled 
to be absent. The master of ceremonies 
read a communication from Judge Lydon 
in which the writer spoke feelingly of his 
friendship for Mr. Lambert. 

Before the speech-making of the evening 
started, W. B. Roulstone, representing the 
Central Park Association, read a resolution 
passed by the board of directors of that 
organization on Friday afternoon. Mr. Lam- 
bert is chairman of the jewelers division of 
the Central Park Gate Committee of this 
association. The resolution extended the as- 
sociation’s congratulations on the occasion 
of Mr. Lambert’s 50th anniversary. 

The first speaker presented was Dr. Jonah 
Wise, who delivered an eloquent address 
and paid high tribute to Mr, Lambert. He 
particularly pointed out that while the hon- 
ored guest was celebrating his 50th an- 
niversary in business, he was still a com- 
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paratively young man. An evidence of this 
fact could be seen the speaker said, in the 
brilliance of Mr. Lambert’s eyes and his un- 
usual activity. 

Mr. Lambert responded to this address, 
but not until the diners arose and sang, ‘“He’s 
a Jolly Good Fellow.” The jeweler ad- 
mitted that he was not a speaker, but was 
so overwhelmed by the tribute paid by Dr. 
Wise that he could not overlook the op- 
portunity to thank his old friends and to 
extend to them a most cordial and hearty 
welcome. He also took the occasion to 
thank the Almighty that he had been spared 
all these years and that he was able to be 
present to celebrate this memorial event. 

While the dinner was still being served, 
Mr. Kohn read a telegram from Governor 
Alfred E. Smith in which he congratulated 
Mr. Lambert. He also read felicitation from 
Police Commissioner McLaughlin who Mr. 
Kohn took occasion to point out is the best 
commissioner New York has ever had. One 
telegram was received from Colonel Roose- 
velt who expressed his sorrow at not being 
able to attend. Greetings from the leading 
jewelers in Treves, Germany, were also con- 
tained in a cablegram which Mr. Kohn read. 

Another speaker who paid high tribute 
to the honored guest was the Hon. Victor 
J. Dowling, chief justice of the Appellate 
Division of the Supreme Court. Judge 
Dowling said that he was not present aS a 
judge but by virtue of a close and intimate 
friendship with Mr. Lambert. He stated 
that he has always known Mr. Lambert as 
a man of high ideals, a true friend and a 
neighbor always ready with a helping hand, 
as well as a man who did business in a 
most earnest and straight forward and up- 
right manner. For all these fine attributes 
he stated that Mr. Lambert gained the re- 
spect of everyone who knew him. The 
speaker pointed out that it must be a won- 
derful feeling for a man, who, after radiating 
happiness for over 50 vears, has happiness 
brought to him. 

Another interesting speaker was Julius 
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Miller, borough president. Mr. Miller has 
been a personal friend of Mr. Lambert for 
many years and always admired him as a 
man with courage and foresight. He pointed 
out that the gathering of his friends truly 
‘indicated he is loved, respected and realfy 


“successful. 


A short talk was next delivered by 
Robert Lambert, brother of August Lambert, 
and who was at one time connected with 
the firm, but who retired some years ago. 
He stated that he was glad of the op- 
portunity to again meet many of his old 
friends and took the occasion to thank them 
for their help in the early struggles of the 
firm. He also thanked the employes for 
their faithfulness. 

After Mr. Lambert’s short talk, B. Tucker, 
who has been with the firm of Lambert 
Bros.,: for 38 years, delivered a most  in- 
spiring address, and then presented the 
honored guest, on behalf of the employes 
of the concern, with a handsome bronze 
tablet. Other tributes were paid to the 
honored guest in addresses delivered by 
Daniel Froham, president of the Actors’ 
Fund and sometimes known as the “czar 
of the theatrical industry,” by the Hon. 
James W. Gerard, United States Ambas- 
sador to Germany until this country ente-e1 
the World War and by Dr. Nathan Krass 
of Temple Emanuel. All the speakers were 
personal friends of Mr. Lambert and they 
were strong in their praise of the honored 
guest and lavish in their congratulations. 

While the dinner was being served, Ben- 
jamin Riccio, an opera. singer, entertained 
with a few operatic selections. The even- 
ing’s activities were closed by the singing 
of several songs by Miss Huessler, a concert 
singer. — 

Among those who served on the .uonorary 
committee for the testimonial dinner were 
the following: Justice Richard P. Lydon, 
chairman; I. W. Cokefair, Col. Michael 
Friedsam, Daniel Frohman, Hon. Francis 
D. Gallatin; Theodore Hetzler;. Captain 
Stanley Howe, Emil Kohn, Max Kops, Col. 
Waldemar Kops, Captain William J. 
Pedrick, Max Schwarz, Franklin Simon and 
Dr. Jonah Wise. 








CHANGING TRADE CONDITIONS 
Walter B. Michaels, Newark, N. J., Gives 
Observations Covering Thirty-eight 
Years in the Jewelry Trade 


Newark, N. J., Jan. 8.—After 38 years 
with leading jewelry firms of Newark, 
Walter Barrett Michaels, is giving up his 
position in the diamond and fine jewelry 
department of Wiss & Sons, Inc., on March 
1, to assume charge of the jewelry depart- 
ment of A. B. Wyckoff’s Modern Depart- 
ment store at Stroudsburg, Pa. 

Mr. Michaels was born in Stroudsburg, 
across the street from the store where he 
will be located after May 1. His 90-year- 
old mother still lives in the city, which has 
grown from 1,000 inhabitants in 1889, when 
he came to Newark, to 10,000. In the little 
town of Meshopen, Pa., he learned the 
watch-making trade in the jewelry store of 
his cousin, starting in September, 1885, when 
he was under 17. 

For his first three years’ work he was 
paid $350 and his board. The payment was 
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in a lump sum at the completion of his 
apprenticeship. Meanwhile his father pur- 
chased his clothes and provided his spending 
money, which he saved, for there was little 
opportunity to spend. He worked every 
night until 9 o’clock and on Saturday nights 


~ until near midnight. The only amusements 


for boys of that time were “an occasional 
baseball game, skating on the rink, and now 
and then a country dance or a sleigh ride 
party.” 

When he came to Newark he deposited in 
a savings “bank his $350, plus the allowance 
his father had made him. 

His first position was with A. B. and J. F. 
Holmes, retail jewelers, whose shop oc- 
cupied part of the present site of the Hahne 
& Co. store in Broad St. When the firm 
retired from business he went with Gaven 
Spence. Thirty years later Gaven Spence 
retired and Mr. Michaels became buyer and 
manager for Keer’s Galleries on Broad St. 

After the retirement of Mr. Keer about 
two years ago he went to Wiss & Sons, 
Inc. Describing the changes in jewelry 
values Mr. Michaels said Monday: 

“When I came to Newark, and up to 
about 30 years ago, the finest blue-white, 
perfect diamonds could be bought for $125 
a carat. lor the same quality stone today 
one would pay $675 or $700. A few years 
later diamond prices advanced to $150 a 
carat for fine stones. About war time they 
reached $1,000 a carat. 

“People used to think $150 was a high 
price for diamonds. Today they pay $675 
as a matter of course. 

“The same thing is true of pearls. Fine 
pearls which used to sell for $300 apiece 
are $1,000 today.” 

One of the important commissions which 
Mr. Michaels executed as buyer for Keer, 
was the matching of $40,000 worth of pearls 
for a necklace. All but one of the pearls 
req’’ «* bod heen obtained. For that one 
he spe. ‘n New York jewelry houses. 
He found nm. ig pearls, but the minimum 
price demanded was $2100 and from that, 
prices ranged to $2700. 

At last a friend told him of a dealer in 
ine gems who occupied a dirty little shop, 
above stairs, in i.e Forties. There he found 
the perfect pearl, incongruous in its dingy 
surroundings. 

“How much?” he asked. “Fifteen hundred 
dollars” was the answer. 

“T don’t want to be unfair, but I hadn't 
evnerted to pay more than a thousand dol- 
lars.” 

“Paper” asked the jeweler. ‘No, cash.” 
“Take it.” 

That, Mr. Michaels admits, was chiefly 
luck. To get a pearl exactly like it today 
he believes would cost at least $2,000. 

“American boys are not learning to he 
watch-makers today,’ Mr. Michaels finds. 
“Our skilled watch-makers are Russians, 
Swedes and Dutch. 

“Then, too, the styles in jewelry have 
changed greatly. People used to demand the 
purest gold and the best stones, but de- 
signs were stabilized. Today, the demand 
is chiefly for novelties or for costume 
jewelry.” 

After leaving the Wiss store Mr. 
Michaels expects to go to Washington for 
two months before returning to Stroudsburg. 
May 1. 
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HOLD DINNER-DANCE 
Seventeenth Annual Gathering of Cincinnati 
Wholesale Jewelers’ and Manufacturers’ 
Association Proves a Big Success 


CincINNATI, O., Jan. 10.—One of the larg- 
est and liveliest sessions ever held marked 
the 17th annual dinner-dance of the Cincin- 
nati Wholesale Jewelers’ and Manufacturers’ 
\ssociation in the French ballroom of the 
Hotel Gibson, Saturday night. The gather- 
ing was the largest yet recorded, despite the 
fact that two of the regulars did not have 
their accustomed individual tables in the 
group around the room. 

The largest table of the occasion was that 
presided over by officials of the Wadsworth 
Watch Case Co., Dayton, Ky., across the 
Ohio river from Cincinnati. There were 63 
persons in the watch-case party. Other in- 
dividual tables were maintained by the Gruen 
Watch Makers Guild, the Richter & Phillips 
Co., the Oskamp-Nolting Co., the Dorst Co. 
and Joseph Noterman & Co. 

The French ballroom presented quite a 
picture when the outward portals were 
thrown back for the guests to admire. The 
entire room presented a huge Winter scene, 
and as the guests had had ample time in 
which to consume some of the punch that the 
entertainment committee dispensed before 
the doors were opened, it lent an added 
touch of warmth to the occasion. 

The frigidity of the arctic atmosphere 
failed in any way to dampen the enthusiasm 
of the guests, who started making merry 
soon after reaching the ballroom. The Win- 
ter scene, which was made doubly realistic 
by virtue of huge icicles hanging from the 
ceiling, was in direct contrast to the tropical 
scene that was carried out by the entertain- 
ment committee a year ago. 

The stage at the west end of the hall was 
gotten up to represent the North Pole, and 
also presented a picture of undulating ice- 
bergs in the midst of which a popular or- 
chestra played stimulating music. 

After the dinner had been served and the 
guests were doing the light fantastic, the 
place was suddenly covered with snow 
showers. These showers occurred intermit- 
tently and were taken in good grace, as the 
white paper confetti fell in abundance. Much 
of the realistic effect of the scene was ob- 
tained through the expert use of lamps, and 
the crowd was very quick in falling in with 
the ideas that were worked out by the com- 
mittee. This committee consisted of Clar- 
ence Loeb, chairman; Arno Dorst, Eli Gut- 
mann, Edgar Noterman and Arthur C. 
lacobs. There were not any favors for the 


women guests this year. 








For the second time within four months, 
Haller’s jewelry store, 306 S. State St., Ann 
Arbor, Mich., suffered a rabbery recently 
when thieves got away with $700 worth of 
valuables. Circumstances surrounding the 
second theft have led the police to believe 
that it was the work of the same pair who 
robbed the establishment of jewelry valued 
at $2,000, Sept. 6 of this year. The show 
case was broken by means of a brick and a 
large rock and the articles on display, in- 
cluding rings, pins and watches, were re- 
moved. The loss is partly covered by in- 
surance. 
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District Meetings of National Jewelers Board of Trade 





Members in the New England, Cincinnati and Chicago Territories Receive 
Reports of Year’s Work and Elect Directors—Dinner Held in 
Providence and Luncheon Meeting in Chicago 




















Annual meetings of members of the Na- 
tional Jewelers Board of Trade in the New 
England, Cincinnati and Chicago districts 
were held during the past week and interest- 
ing gatherings are reported. 


New England District Members of the 
Board Attend Annual Meeting and 
Dinner 


Provivence, R. I., Jan. 8—P. J. Coffey, 
of Newark, N. J., president of the National 
Jewelers Board of Trade, in addressing the 
members of the New England section of the 
association at its annual dinner at the Turks 
Head Club, this City, on- Thursday evening, 
gave a most interesting and comprehensive 
review of the activities of the board dur- 
ing the past year. He explained in detail 
the purposes and policies of the five principal 
departments of the association’s work. 

The serious problems imposed by the in- 
creasingly wide use of the installment 
method in retail buying furnished the key- 
note for the addresses of both President 
Coffey and of the speaker of the evening, 
Frank L. Odell, formerly manager of the 
Providence office of the board, and now 
eastern manager of the Association of 
Bonded Attorneys of New York. Fred C. 
Backus, of New York, secretary of the 
National Board, also spoke. 

The annual business meeting of the New 
England members was held at 6 o'clock in 
the club lounge, George C. Rueckert (Rueck- 
ert Mfg. Co.), honorary vice-president for 
New England, presiding. On recommenda- 
tion of the nominating committee appointed 
at the annual meeting a year ago, Mr. 
Rueckert of this city and Frederick Schwinn 
(the Robbins Co.) of Attleboro, were re- 
elected directors of the New England sec- 
tion for four years. 

Harold Harold E. Sweet, of R. F. Sim- 
mons & Co., Attleboro; Alfred Walker, of 
the Electric Chain Co., Attleboro, and Ed- 
win R. Knight, of the S. B. Champlin Co., 
Providence, were appointed a committee to 
nominate two directors to be elected for 
four years at the annual meeting in 1928. 

Immediately upon the adjournment of the 
business meeting, dinner was announced and 
little time was lost in finding places at the 
tables, arranged in tete-a-tete manner. At 
the head table with President Coffey, Vice- 
President Rueckert, Secretary Backus and 
Mr. Odell, were Edward M. Wheeler, mana- 
ger of the Providence office, and Theodore 
W. Foster and Charles E. Hancock of this 
city, both of whom were former New Eng- 
land vice-presidents. 

In opening the post prandial exercises, 
following a steak dinner, Mr. Rueckert ex- 
tended a most cordial welcome and said he 
gave his hearty endorsement of the holding 
of the annual dinners of the New England 
members because it afforded the opportunity 
for meeting old acquaintances, forming new 
ones and exchanging ideas through which’ 


each one is brought into closer touch and** 


we 


a 


interrelation with the affairs of the com- 
munity and especially with the matters per- 
taining to the jewelry industry. In intro- 
ducing President Coffey as the first speaker, 
he said the latter brought a message that 
could not help but broaden the members’ 
knowledge relative to the work that is be- 
ing undertaken and accomplished by the Na- 
tional Board and would bring everyone to 
a closer-up point of view thereof than ever 
before. 

Mr. Coffey prefaced his address by telling 
how glad he was to be present and said he 





P. J. COFFEY, PRESIDENT OF THE NATIONAL 
JEWELERS BOARD OF TRADE 


had been in Providence so many times in 
recent years that it seemed almost like com- 
ing home. He commended those associated 
with the Providence office for their cheerful 
and prompt co-operation which, he declared, 
had not only been beneficial to the New 
England district, but had materially assisted 
the home office in New York in providing 
prompt and accurate service in the various 
departments. 

Explaining the work of the association, 
Mr. Coffey said in part: “Credit reporting 
and credit information is the fundamental 
function of the National Jewelers Board of 
Trade and furnished fully one-quarter of its 
activities during the past year, when more 
than 225,000 credit reports were dispensed 
to the members. Besides this, the board 
maintains various departments under the 
classification of arbitration, the good and 
welfare and adjustment and the fighting 
fund, each under the charge of a specific 
committee. Recently the association has 
added an outside investigation, who will visit 
the several districts for a special survey and 
to assist in the adjustment of special cases. 
Each of these departments is functioning as 
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efficiently as can be done with the amount 
of money they have to do with.” 

Commenting on the accuracy of the 
board’s ratings on the 587 jewelry firms 
throughout the country that have gone to 
the wall during the past: year, he said that 
25 of the bankrupt concerns were install- 
ment houses and while this was a compara- 
tively small number, yet it is twice the 
number found in the previous year, while the 
total failures of 587 was 89 less than re- 
ported in 1925... “Installment sellirig,” he 
continued, “like. any other suddén busi- 
ness expansion, it as yet undeveloped 
and the problem ‘of refinancing sound install- 
ment businesses will soon be on a business 
basis, a $30,000;000 corporation now being 
in process of organization for that purpose. 
In the meanwhile .a close watch should be 
maintained. to see who is doing an install- 
ment business and .how they are conduct- 
ing it. 

“Concerning the fighting fund, that is an 
entirely independent department, established 
by a special assessment for the purpose of 
prosecuting fraudulent failures:jand bank- 
ruptcies. This department has not attained 
the success and growth that it is capable of 


_ because of the disposition of too many credi- 


tors. These latter display much more interest 
in the individual salvage than in the bene- 
ficial results accruing to the whole through 
prosecution. Until there is a general awak- 
ening whereby there is a willingness to make 
temporary sacrifices for the good of the in- 
dustry as a whole, rather than the salvaging 
of all that each individual can secure for 
himself, there cannot be much improvement 
in conditions and the National Board nor 
any other agency or association can function 
for betterment to the extent it should until 
there is a change in this respect. If one of 
these fraudulent bankrupts succeeds in get- 
ting away with it, two or three others will 
attempt to follow suit. But let us push one 
to the limit and it has a deterent effect upon 
a half dozen weak ones who might other- 
wise be tempted to go wrong.” 

In analyzing the failures of the past year, 
Mr. Coffey said: “The 587 failures were 
divided as follows: Retailers, 409; whole- 
salers, 67; manufacturers, 46; repairers, 25; 
installment houses, 25; optometrists, 6, and 
miscellaneous, 9. In studying the classifica- 
tion by the National Board of these failures 
we find that there was only one that the 
board did not rate in its book. Of the others 
3 per cent. were in the first or excellent 
column of ratings; 11 per cent. in the sec- 
ond; 20 per cent. in the third, and 66 per 
cent. in the fourth. 

“Comparing these figures with three other 
credit agencies we find the following: 


Nat. Bd. No.1 No.2 No.3 


First rate ..... -. 8% 3% 2% 6% 
Second rate ..... 1 22 18 28 
Fhe rate 2... 29 23 g 5 
Fourth rate ...... 66 13 16 Seg 
Not in hovk...... 1 17 16 20 
Blank ..... chaiten ne 22 40 41 


“This very creditable showing was 
brought about very largely because of the 
co-operation of the between 1,400 and 1,500 
members that we have, and the efficient in- 
vestigation and co-operation of the forces at 
the Providence, Chicago, Cleveland and San 
Francisco offices. with our New York home 
office. That you may have a better conception 
of this comparison, let me give it to you in 
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definite figures, showing the number of firms 
jn each rate: 


Net. Bd. Ne.1 Wo.2 - No.3 
First rate ... ++--s 17 is 13 36 
Second ratc ....--- 64 130 180 162 
Thir] rate ......- 119 133 49 29 
Fourth ....-.+++-> 386 75 83 hes 
Not in hock. oeets 1 92 9? 117 
Blank....-++-++---- 132 237 243 


“There is one other matter that I wish to 
touch upon and that is membership by re- 
tailers in the National Board. That has 
been considered and is now being investi- 
gated by a special committee. The New 
England section has already expressed it- 
self as favorable to such membership. We 
hope in a short time to have definite report 
upon this.” 


ADDRESS OF FRANK L. ODELL 


After felicitating the National Board upon 
its accomplishments and commending the 
officials of the Providence branch, Frank 
L. Odell said in part: 

“The two principal elements which I bel‘eve that 
the manufacturer and the merchant must study with 
carefulness and experienced judgment, is the system 
of merchants hyncthicating their accounts receivable 
and the deferred payment system which has become 
so prevalent in the last few years. I recall the 
very strong initial fight that was inaugurated in 
the Rhede Island Legislature during the time that 
I was here, throwing the limelight upon the system 
of hyrcthication of accounts receivable and its in- 
fluence upen the credit guarantor. Undoubtedly 
this system has helped many merchants to acquire 
success but on the other hand it has created a 
conditicn among the weak which has required a 
great ‘leal of thought to those exchanging their com- 
rodities for a promise to pay. 

“To my mind the most serious preblein which 
ccnfronts us today, is the stability of the deferred 
payment system which kas become so prevalent and 
so attractive, that not only manufacturers and 
merchants but the individuals even into the most 
modest class are mortgaging their labors far into 
the future to enable them to cnjoy luxuries during 
the period of their payments. What influence this 
is going to have upon the general credit fabric, I 
do not believe the wisest of statesmen. or 
ec uomists have yet predicted, for the system has 
not as yet had sufficient time to test the stahility 
of this torrowing method which our unlimited re- 
scurces of tue present enables our banking facilities 
to finance. 

“T would not for « moment state but what this 
is very advantageous where it applies to necessities 
which have a return preducing element, but the 
individual that mortgages his salary for the future, 
should thoroughly take itto consideration first, 
whether cr not the goods are nceded and should 
never be a luxury. Second, they should very care- 
fully ascertain whether the proposed expenditure 
fits in with hiis budget of income. Third, care 
should be utilized by the purciaser in ascertaining 
whether the nurchased under such easy 
terms are as represerted; for unfortunately the easv 
method of acquirement enables the unscrupulous 
merchant to substitute an article of a shoddy quality 
which makes it a very expensive proposition for 
the buyer. Another point to be considered is 
whether or not the terms are recserable an:| the 
repossession in accordance with the laws governing 
such transactions and that the individual is not 
dearly paying for something which he is enjoying 
due to this system. 

“The following comparisons of articles purchased 
on the installment plan may be astounding to thcse 


who have net studied the subject—Phonographs, 80 
per cent: 75 cent; weshing 


goods 


automobiles, 75 ver 
machines, 75 per cent; vacuum cleaners, 65 per 
cent; furniture, 50 per cent; pianos, 40 per cent; 
jeweiry, 25 per cent ard radios, 15 per cent. 

“T am inclined to believe that the worst danger 
from this system has leen passed inasmuch as 
Chambers of Commerce and trade organizations for 
the past few years have been analyzing the situation, 
bringing it into the spotlight which requires the 
contracts in connection with deferred payments to 
be negotiated on business lines and the elimination 
of the unreasonable cost ef carrying. 

“Tt has been estimated that last year between four 
and five billions of dollars of retail trade were con- 
ducted on the installment plan or in other words 
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about nine per cent of the retail trade of the 
United States was based upon the deferred payment 
plan and financed by some 1,5€( companies in the 
United States.” 

Fred C. Backus, secretary of the National 
Board, although suffering from a severe sore 
throat spoke several minutes during which 
he described the growth of the association 
during its 51 years of existence and told of 
the five zones in which the country is now 
divided and, in praising the managerial and 
clerical forces in the several zones said that 
the success and development as well as the 
efficiency of the association was largely due 
to the personal contact of the representa- 
tives of the association with the industry. 
He also spoke of the work being done by 
the Jewelers’ National Crime Commission 
and the Jewelers’ Survey Bureau. He cited 
several instances of convictions that have 
been secured through the efforts of the as- 
sociation, its committees and its departmental 
branches. 

Those present, in addition to those seated 
at the head table were the following: E. 
Brunschwig, Harry M. Burt, R. J. Benja- 
min, Frederick H. Clark, R. F. Crawford, 
R. F. Drew, Arthur W. Davis (The Key- 
stone), A. W. Evans, Frederick A. Fair- 
brother, Ernest L. Fuller, Aldro A. French, 
Roval J. Gregg, Raymond M. Horton, John 
H. Hornstone, E. R. Knight, Jr., Arthur 
Lesser, Sigmund L. Lederer, Edward B. 
Lederer, George J. Lederer, William W. 
Lyon (The Manufacturing Jeweler), Wil- 
liam H. Mason (THE JEWELERS’ CIRCU- 
LAR), F, McDonald, Adolf Meller, Benja- 
min Novgrad, R. V. Palmer, Adelbert FE. 
Place, Clarence J. Roehr, Howard B. Rice, 
Sturgis C. Rice, George E. Sistrand, Wal- 
ter Stacy, J. Robert Sweet, M. O. Sher- 
man, C. E. Shepard, Frederick Schwimm, 
W. E. Sweeney, Fred P. Tapner, C. P. 
Thomson, Charles Thomae, H. Waterfield, 
E. Max Weiss, Julius Waterman. 








Chicago Directors Elected at Luncheon 
Meeting Held at the Palmer House 


Cuicaco, Jan. 6—The first luncheon 
meeting held by directors and members of the 
Chicago District of the National Jewelers 
Board of Trade met with a great deal of 
success today. Representatives of about 50 
Chicago manufacturers and wholesale houses 
gathered on the third floor of the Palmer 
House at noon, as guests of the Board of 
Trade. 

Promptly at 12:30 o’clock, Chairman 
J. M. Braude, welcomed all present and 
suggested that in way of introduction each 
guest should rise, give his name and the 
house he represented so all would be ac- 
quainted. A. C. Becken, of A. C. Becken 
Co., who had been ill for several weeks, was 
welcomed by everyone with great applause 
when he came in while all were seated. 

So as not to delay the guests in returning 
to their offices, Chairman Braude said busi- 
ness would be conducted while the luncheon 
was being served. The reading of the min- 
utes of the last meeting was dispensed with. 
Chairman Braude then called on Taylor 
Strawn, as one of the directors of the Chi- 
cago district of the board, to address those 
present in behalf of the organization. Mr. 
Strawn is chairman of the Good and Wel- 
fare Committee, and told how during the 
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past year this department proved 100 per 
cent. efficient, and in a few brief words told 
of the functioning of the committee. 

Following Mr. Strawn’s talk, Chairman 
Braude, in introducing Frank Milhening, of 
J. Milhening, Inc., told of how faithful he 
had been and how he had served on the vari- 
ous committees and after eight years as a 
director was retiring from that office. Mr. 
Milhening told of the work performed on 
the various committees he had served, and 
how he always enjoyed the work and his 
association with members of the board. 

Secretary Hovey was then called upon to 
explain the functioning of the various com- 
mittees and told of benefits derived by mem- 
bers by the workings of the National Jewel- 
ers Board of Trade. 

Following Mr. Hovey, Chairman Braude 
told of the working of the Adjustment Com- 








J}. M. BRAUDE, CHAIRMAN CHICAGO DISTRICT 


mittee of the Chicago District. He said the 
committee desired to assist both the party 
in trouble and the creditors. He cited sev- 
eral cases that the committee worked on and 
told of the handling of the cases. 

At the completion of his talk, Chairman 
3raude asked H. Paul Juergens, chairman 
of the nominating committee to make his re- 
port on the directors selected for this year- 
Mr. Juergens took the floor and said that 
his co-committee men, Frank Dean, of the 
Associated Silver Co., and Charles Gustaf- 
son, of C. H. Knights-Thearle Co., had con- 
sidered the matter very thoroughly and had 
arrived at the decision that J. M. Braude, 
of Emil Braude & Sons, should serve for a 
period of four years as a director, and that 
Earl Marshall, of C. & E. Marshall Co., 
would make another fine director for the 
same length of time. Chairman Braude 
asked for further nominations, saying that 
after the committee had notified all members 
of the decision they had the privilege to 
send in other names. Secretary Hovey an- 
nounced no further names had been received, 
so the motion was made, carried and the sec- 
retary instructed to cast the ballot electing 
these men as directors of the Chicago dis- 
trict of the National Jewelers Board of 
Trade for a period of four years. 

Chairman Braude then asked for the se- 
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lection of a nominating committee for 1927. 
Frank Milhening, of J. Milhening, Inc., 
V. M. Feltus, of J. R. Wood & Sons, and 
Tom W. Stanek, of Graffe & Stanek, were 
selected for that committee. 

Before closing, Chairman Braude said the 
meeting would be open for general discussion 
and invited each and everyone to give their 
views. He then asked Frank Dean, of the 
Associated Silver Co., if he didn’t want to 
say a few words in behalf of the Credit 
Men’s Association. Mr. Dean, who is a very 
active worker in this field, told how the 
Jewelry Credit Men’s Club had grown in 
the past seven years. He invited all the 
credit men who had never attended their 
meetings before, to come and join them any 
Tuesday noon at Marshall Field & Co. 
Men’s Grill, where they have an interchange 
of credit information. 

The chairman then thanked all members 
present for their co-operation during the 
past year and asked that they assist: in se- 
curing new members, so that their annual 
luncheon meeting next year would greatly 
exceed this one in size. The meeting then 
stood adjourned. 





Members of National Jewelers Board of 
Trade in Cincinnati District Hold 
Annual Meeting 


Cincinnatl, O., Jan. 8—One of the larg- 
est meetings in the history of the Cincinnati 
district of the National Jewelers Board of 
Trade was held in the offices of the legal 
firm of Burch & Peters in the Keith Theater 





DAVID J. GUTMANN, CHAIRMAN CINCINNATI 
DISTRICT 


building, Friday. The meeting was the larg- 
est in the local district’s history because 
every wholesale dealer and manufacturing 
jeweler associated with the board attended. 

David J. Gutmann, of L. Gutmann & Sons 
in the Traction building, was elected chair- 
man of the local district and by the election 
was automatically named an honorary vice- 
president of the national board. Emil Bose, 
of the Oskamp-Nolting Co. on W. 7th St., 
was elected a director for a four-year term 
and assumed the vacancy that was left by 
the expiration of the term of Julius Hahn, 
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of the Hahn-Jacobson Co. in the Harrison 
building. Ralph L. Hinds, member of the 
legal firm of Burch & Peters, was re-elected 
secretary. 

The only report read was that of the ad- 
justment committee, which showed that it 
had been particularly active during 1926, as 
some dozen cases were taken care of by the 
committee. This committee, through its 
work, kept several firms in good order and 
prevented what might have been serious 
losses. 








AGAINST SALE OF FLASKS 
That 





Philadelphia Retail Jewelers Hear 
wy. C. TZ. U. Wall Start 
Crusade 


PHILADELPHIA, Pa., Jan 11.—Retail jewel- 
ers of this city are facing another attack on 
their business by the backers of the 18th 
amendment, the Women’s Christian Temper- 
ance Union having voted to renew its cru- 
sade against the sales of hip-pocket flasks 
and cocktail shakers, especially by jewelers. 

At the January meeting of the organiza- 
tion here resolutions were adopted protest- 
ing against any change in the use of poison 
used by the government to denature alcohol, 
and it also was announced that committees 
were to be appointed to tour the city and 
find out what jewelry stores are displaying 
silver flasks or cocktail shakers in their 
show windows or on their counters. When 
the survey is completed, it was announced 
that members of the W. C. T. U. will be 
appointed to visit the jewelers in their dis- 
tricts and demand they withdraw these arti- 
cles from display or sale. If they refuse, 
“other means will be taken,” it is said. 

Jewelers who read of the action see this 
as a boycott threat, but none appear to be 
unduly alarmed. They hold the sale of these 
articles is entirely lawful, and, until their 
sale or display is made a crime, they do not 
purpose to be debarred from selling them at 
the behest of any organization. 

Some leaders of the W. C. T. U. are in 
favor of urging the Legislature to enact a 
law making it a crime to sell or display arti- 
cles which might be used for containing or 
mixing illegal drinks, but cooler heads in the 
organization had this matter delayed until 
after the survey of the jewelers had been 
made and it was seen how they reacted to 
the demand to cease selling or displaying 
shakers and flasks. Somewhat similar action 
was taken by the same organization last year, 
but, for some reason, no survey was made 
and the matter was allowed to rest until 
now. 

Meantime the demand for these articles 
continues unabated, and it was estimated by 
several of the leading retailers that a large 
number of holiday gifts for men and, in 
many cases for women, were flasks or shak- 
ers. New styles are being brought out con- 
stantly. At that the great majority of re- 
tailers here do not display these articles in 
their show windows or thrust them forward 
offensively. They say, however, that so long 
as the public demands such goods, and there 
is no law against selling them, they see no 
reason why their business should be inter- 
fered with by members of any organization, 
no matter how good its intentions might 


be. 
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BANDITS WORK IN SEATTLE 





Jewelers Visited by Crooks Who Escape 
with Valuable Loot 

SEATTLE, Wash., Jan. 5.—Seattle jewelers 
have been hard hit by bandits in the last few 
weeks. Between $25,000 and $30,000 worth 
of diamonds were recently stolen from the 
Thomas J. Cassutt jewelry store at 1324 
Fifth Ave., in the Skinner building, when 
two armed bandits held up and beat A. G, 
Cassutt, brother of the proprietor, who was 
alone in the store, having just opened it at 
8:30 a. mM. The bandits gained entrance 
when one of the two, in the guise of a West- 
ern Union messenger, summoned Mr. Cas. 
sutt to the door and then pointed a pistol at 
him threateningly and stated that he would 
shoot if the victim did not allow him to enter 
without trouble. 

Once inside the store the first bandit was 
quickly followed by his companion, and Mr. 
Cassutt was forced around the counters and 
into a room at the rear of the store, out of 
view of passersby. Here he was held pris- 
oner and beaten by one bandit, while the 
other looted the store systematically, return- 
ing occasionally to question the victim as to 
the whereabouts of diamonds and money. 

Mr. Cassutt described the first bandit as 
about 24 years old, five feet seven inches tall, 
and weighing about 130 pounds. He wore a 
dark gray overcoat and a Western Union 
cap. The other was from 35 to 38 years 
old, dark, thin faced and wore a brown suit 
and cap. The loot consisted of unset stones, 
rings, bracelets and wrist watches. The 
loss was covered by $18,000 insurance, T. J. 
Cassutt stated. Jewelry left by customers in 
the store for repair was not touched, al- 
though a bracelet valued at $4,500 was 
among those articles. The bandits failed to 
find $3,200 in cash which Mr. Cassutt had 
hidden on closing the store the night before. 


Lues Loan Office Robbed 


A daring daylight raid on the Lues Loan 
office, at 907 Third Ave., netted the two 
bandits who staged it $2,500 in jewelry, cash 
and checks, closely following the raid on the 
Cassutt store. 

Louis Lund, proprietor of the loan office, 
was in the store alone at 7:40 a. M. and was 
placing some watches in a window when two 
young men entered. As he stepped from the 
window to greet them, one of the men 
pressed a pistol against his side and ordered 
him to keep his hands down. Mr. Lund 
was then marched to a back room and or- 
dered to lie down on the floor. A safe in 
the back room was standing open, and while 
one of the pair stood guard over the pros- 
trate victim the other rummaged through the 
safe, taking rings and jewelry valued at 
more than $2,200 and $188.50 in cash and 
$163.80 in checks. 

Mr. Lund was unable to give police a close 
description of the bandits other than that 
they were wearing overcoats and seemed to 
be young men. 

Thieves Rob I. M. Bennett Jewelry Store 


Thieves gaining entrance to the I. M. Ben- 
nett jewelry store, at 6th and Pine Sts. 
looted the establishment of $1,500 worth of 
jewelry, including 100 rings, none of which 
was insured. The thieves entered through 
a transom window and wore gloves to pre- 
clude the possibility of fingerprints. 
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Annual Meeting of Brotherhood of Traveling Jewelers 











Thirty-sixth Gathering Held in New York Is Well Attended—Officers and 
Directors of Brotherhood and Traveling Jewelers Association 
Chosen—Banquet a Big Success 




















The 36th annual meeting of the Brother- 
hood of Traveling Jewelers, which was held 
last Saturday afternoon on the roof garden 
of the Waldorf-Astoria Hotel, 34th St. and 
Fifth Ave., New York, was well attended, 
and the banquet which followed was one of 
the most enjoyable that has been staged by 
the Brotherhood in years. Members of the 
Traveling Jewelers’ Association, the auxili- 
ary of the Brotherhood, also held their an- 
nual meeting during the afternoon. At both 
of the business meetings reports were sub- 
mitted, officers elected and other business 








WM. A. BROWN, PRESIDENT 


transacted of importance to the organiza- 
tions. 

The meeting of the Brotherhood, which 
was scheduled to begin at 5 Pp. M., did not 
get under way until 5:30 p. M., when Presi- 
dent W. A. Brown called the meeting to or- 
der and briefly welcomed the members. He 
then called upon Secretary A. L. Woodland 
for the minutes of the last meeting, which 
were read and approved. 

President Brown then delivered a short 
address which was concise and to the point. 
He dwelt upon the high standing of the 
members of the Brotherhood and the friend- 
ship and brotherly love which characterizes 
the organization. He called attention to the 
fact that he had known members of the 
Brotherhood to go miles out of their way to 
do a good deed to brother members and that 
it is this spirit of fraternalism which has 
marked the growth and progress of the or- 
ganization as the years have gone by. He 
took occasion to thank his fellow officers, the 
various committees and every member of the 
organization for the part taken in the work 
during the past year, saying that all had 
worked in a spirit of co-operation for the 
good of the Brotherhood. 


Previous to the meeting, and during. the 
opening ceremonies, the ballot box had been 
open and members had deposited ballots for 
the election of directors. President Brown 
declared the ballot box closed, and appointed 
as tellers Messrs. Brewster, Henderson and 
Collard. 

Secretary A. L. Woodland next submitted 
his report, which showed that at the begin- 
ning of the past year there had been 345 
members in the Brotherhood, but during the 
year three members had died, three mem- 
bers had been elected and one had been re- 
instated, making the total membership at the 
present time, 346. He next submitted the re- 
port of the treasurer, which showed a bal- 
ance on hand at $1,988.68 beside the money 
invested in Liberty Bonds. 

The report of the executive committee was 
next submitted by L. D. Reynolds, who-made 
a pleasing speech in which he said that the 
road the executive committee had to travel 
during the past year had been a delightful 
one and that the members had been working 
in a splendid spirit of co-operation. He was 
much pleased to note the fine attendance at 
the meeting. He spoke of the project which 
had been submitted last year to the board of 
directors relative to the purchase of a burial 
plot. He said this matter had been consid- 
ered from every angle and it was finally de- 
cided that it was not feasible. 

The poem written by the late John L. 
Shepard, familiar to every member of the 
Brotherhood, was next read. The poem is 
particularly typical of the spirit which exists 
in the Brotherhood, and the lines “Make me 
a friend of as many men as are good staunch 
friends to me” voices the spirit of the organ- 
ization. 

President Brown next asked the members 
to arise and remain standing while the In 
Memoriam list of those who have passed on 
during the past five years was read. 

Richard C. Hunken next moved that a 
telegram be sent to Vice-President A. E. J. 
Winter, who is sick in the Orange Memorial 
Hospital, but who is reported to be getting 
along nicely. Telegrams were also sent to 
Frank Gibson, Edward Simonson, F. F. Gib- 
son, J. W. Works and Joseph King, and a 
telegram to George Jochum, whose wife died 
recently. 

It was then requested that the members of 
the Brotherhood who had been affiliated with 
the association for the past 15 years or more 
stand and a large percentage of those in the 
room were on this list. Three cheers were 
then given for the old guard of the Brother- 
hood. 


Traveling Jewelers Hold Annual Meeting 


While waiting for the report of the tellers 
of the results of the election, the meeting 
was turned over to the Traveling Jewelers’ 
Association, the auxiliary to the Brother- 
hood, and President Tuthill took the chair. 

The minutes were read and accepted, and 
the report of the secretary submitted. It 


"and the banquet. After this had been read, 


69 


showed a total of 324 members to date, and 
the treasurers report showed a balance of 
$4,569.76. 

A telegram from A. E. J. Winter carried 
best wishes for the success of the meeting 





a motion was made by Tom Batchellor to 
increase the assessment of the members of 
the Traveling Jewelers’ Association from $2 
to $4 a year. Attention was called to the 
fact that the constitution requires that a no- 
tice be sent out 30 days before the day of 
the meeting in order to act upon a motion 
cf this kind. After some discussion, a vote 
was taken to get the sense of the meeting 
on the idea, the big majority seeming to fa- 
vor it. It was finally decided to appoint a 
committee to consider the matter and that 
the committee be instructed to report with- 
in 60 days. 

In this connection a discussion ensued rel- 
ative to allowing the members of the Bro- 
therhood an unlimited length of time in 
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A. L. WOODLAND, SECRETARY 


which to join the auxiliary, it being the con- 

tention of a number of the members that it 

was unfair to others to leave this matter in 

its present status. A discussion finally de- 

veloped that it was the consensus of opinion 

that the members of the Brotherhood who 

are not members of the auxiliary be allowed 

a year to become affiliated with the later 

organization and that the new members have 

the same time limit, dating from the time of f| 

their acceptance into the Brotherhood. i 
The meeting of the Traveling Jewelers’ 4 

Association concluded with the election of 

Knowlton D. Reed as president, and the re- 

election of Hugo M. Staiger, secretary. A. 

B. Tuthill, C. A. Conant and H. C. Hickok ‘4 

were elected to the board of directors. Be- 

fore the meeting was adjourned a vote of 

thanks was given to the officers for their 

work. during the past year. 
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The meeting of the Brotherhood was then 
continued and the election of the following 
officers and members of the executive com- 
mittee were announced: President, William 
A. Brown; Vice-President, A. 'E. ‘J. Win- 
ter; Secretary, A. L. Woodland; ‘and rem- 
bers of the executive committee, William 
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Pearsall and Stanley A. Lynch. Following 
the appointment of a nominating committee 
for the ensuing year, consisting of F. C. 
Gieger, F. P. Berry, J. W. Nevius and Fred 
Lapham, the meeting adjourned. 


The Annual Dinner 


The banquet that followed the meeting 
was one of the most enjoyable and generally 
entertaining in the history of the organiza- 
tion, as well as one of the best attended. 
The speeches, though few in number, were 
of very high quality; the toastmaster was 
a past master of the art, and the entertain- 
ment interspersed, though of amateur talent, 
was remarkable in many ways. In addition 
to the members, the meeting was graced by 
prominent officials from the leading organ- 
izations in the jewelry trade. The officials 
and guests sat at one long table, at the 
side of the roof garden, while the members 
were gathered at small tables in front, and 
the dinner began at 7 o'clock after the in- 
yocation by ex-President -Lon D. Reynolds. 
; It was just 8:30 when President Brown 
in afew words, introduced as the toast- 
master of the evening, (Dave Pickering, 
whose stentorian voice, quick wit and 
repartee immediately commanded attention. 
The toastmaster was introduced as a 
‘funiqué character” and this he proved to 
be and a unique toastmaster as well, for he 
knew just what to say and how much to 
say and how to say it. 

After a few humorous introductory re- 
marks and one or two good stories, he 
called on the quartet headed by Fred Skinner 
to render the first musical selections and 
this they did to the surprise and delight 
of the attending members who heard some 
of the best amateur music that has been 
ever given at an affair in the industry. 
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The quartet consisted, beside Mr. Skinner, 
of Raymond C. Yard, head of the jewelry 
firm that bears his name, and his associates 
in business, Peter Young and ‘H. C. Hauck. 

The first speaker of the evening was Gus 
Niemeyer, introduced as one of the “pooh 
bahs” of the industry and who after taking 
exception to the introduction, told a number 
of humorous stories and then dwelt on the 
changes in the selling end of business today 
and the evils that had arisen as a result 
of mass production in the way of the cheap- 
ening of products, as well as the evils of 
terms and prices. He told specifically of 
certain conditions that had grown up in the 
use of platinum plated gold and base metal 
plated articles and made a plea to the travel- 
lers assembled to uphold the highest stand- 
ards of the industry and to help to teach 
the jeweler that there was something else 
to consider in business besides the almighty 
dollar. “For,” said the speaker, “if the al- 
mighty dollar was to be the only standard, 
our trade must fall.” He then talked on the 
subject of “Publicity,” urging the members 
not to stand on the side lines but to co- 
operate and teach their customers to co- 
operate in pushing over the great movement 
now on foot. 

Another pleasant surprise awaited the 
members when the toastmaster called on 
Cliff Miller for a song, for he entertained 
them with his beautiful baritone voice and 
the musical program was continued with 
selections by the quartet and then by in- 
dividual members, the banjo solo by Ray 
Yard making a wonderful hit. 

That our trade has even more musical 
talent was evidenced when Fred Rauch sang 
some beautiful selections that were ap- 
plauded to the echo. 

The next speaker was B. J. Doyle, presi- 
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dent of the Philadelphia Jewelers’ Club, who 
after telling a number of stories in his own 
inimitable way, also spoke of the vicioys 
elements and practices that had crept into 
the trade during the past 10 years. In speak. 
ing of the concerns going out of business 
he said it was not a serious thing for the 
industry if many of these close up as they 
were a product of vicious conditions. 

The speaker dwelt particularly on the jp. 
fluence of the salesmen with the retail 
jeweler and said that much depended on the 
members of the Brotherhood if the abuses 
named were to be stopped. He told how 
the members of the organization could aid 
and encourage the retailer to high aims and 
better business, and teach him to fight 
against the vicious practices and the bad 
merchandising methods that had crept in, 

The speaker’s message on the whole was 
a helpful one inasmuch as he believed that 
the industry is fast coming back to its own; 
that the dawn of new era seems to be 
apparent and that the trade~ seems ready to 
develop along the old lines ‘of honesty and 
decency. He touched upon the antiquated 
methods of the past and showed the neces- 
sity of merchant, manufacturer and sales- 
man keeping up-to-date and_realizing that 
the new era was here. He then worked up 
to a peroration of praise for the traveller 
which evoked long and strong applause. 

This was the last speech of the evening, 
but the fun was not over for the quartet 
was again called on and then followed some 
of the hits of the evening, particularly the 
Indian song done by two of them in costume 
and the grotesque representation of “famous 
pictures” which created screams of laughter. 

The toastmaster then ‘brought the pro- 
ceedings to.a. close amid the singing of 
“Auld Lang Syne.” 





MEMBERS AND GUESTS OF THE BROTHERHOOD OF TRAVELING JEWELERS’ WHO ATTENDED THE ANNUAL BANQUET AT THE WALDORF-ASTORIA 





ON SATURDAY NIGHT 
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‘charm to his every-day life. 
friend to errand boy and manager or pro- 
prietor alike and his passing leaves deep re- 


January 12, 1927 


DEATH OF JOHN BERGE 





Veteran of New York Jewelry Trade Passes 
Away at Home of His Daughter 
at Freeport, L. I. 


John Berge, a veteran member of the 
jewelry trade and proprietor of the chemists’, 
assayers’ and jewelers’ supplies business op- 
erated at 95 John St., New York, under the 
frm style of J. & H. Berge, died Dec. 31 
at the home of his daughter, Mrs. Joseph H. 
Pearce, at Freeport, L. I. Mr. Berge had 
been suffering from bronchial asthma for a 
number of years and this had weakened his 
heart. Declining strength of his advanced 
years and other complications caused his 
death. 

Although he had been on the decline for 
several years, he was never more contented 





THE LATE JOHN BERGE 


than when he was at the office, and he con- 
tinued active up to the day before Christmas, 
—— was the last time that he visited John 

t. 

Mr. Berge, who was affectionately called 
“Pop” by his many friends in the jewelry 
‘and allied trades, was loved by all with 
whom he came in contact, his quaint humor 
and his optimistic outlook on life adding a 
He was a 


gret among his friends. 

John Berge was born in Pennsylvania and 
would have been 81 years of age had he 
lived until Jan. 29 of this year. When he 
was a small boy, his parents came to New 


York, and when he became old enough to 
go to work, he became associated with the 
‘old firm of J. & H. Berge. This business 


‘was founded by his father, Henfy Berge, and 
a brother, John Berge, in 1850, and was first 


* located on William St. Later he became a 


member of the firm, which has been in busi- 
mess at 95 John St. since 1869. According 
to present plans, the business will be con- 
tinued by his son, Ernest C. Berge, who has 
been actively identified with it for 21 years. 

The funeral services were held at his late 
‘home, 81 Stanhope St., Brooklyn, on Sun- 
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day, Jan. 2, and was for the immediate fam- 
ily. Interment followed the next day in 
Greenwood Cemetery. 

Deceased is survived by four sons, Ernest 
C., Fred, William and George; by one 
daughter, Mrs. Joseph H. Pearce, and by his 
widow. 








NEW ORGANIZATION FORMED 





Members of Executive Committees of New 
York City Retail Jewelers Associations 
Elect Officers and Discuss Trade 
Problems 


A permanent organization composed of 
members of the executive committees of the 
various retail jewelers associations in New 
York and Brooklyn, was organized last 
Friday night at a meeting held in the Hotel 
Astor. Representatives of these organiza- 
tions have been gathering monthly for some 
time but it was not until last week that an 
organization was: effected. A. Landau, 
president of the Bronx Retail Jewelers As- 
sociation, was elécted president of the new 
organization, P, Peters, secretary of the 
Brooklyn Retail Jewelers Association was 
selected as secretary and H. Astor, of the 
Metropolitan Retail Jewelers Association as 
treasurer. 

The meeting last Friday night was pre- 
sided over by A. Landau who opened the 
proceedings at 9:40 P. M. He extended 
greetings to all present and wished the 
members a Happy and Prosperous New 
Year. Among those present were: H. Os- 
terweil, J. Levy, William Schneiderman, O. 
Silverberg, S. I. Ferkin, Samuel Feldman, 
Murray Max, I. Geffen, A. J. Bluming, A. 
Landau, Phineas Peters, H. Astor, I. 
Hirschhorn, William Hughes, A. Wolf, 
Paul Edelman, A. Schiff and Mr. Maher 
representing J. R. Wood & Sons. 

Mr. Peters reported at the meeting that 
a resolution opposing the method of re- 
tailing by some wholesalers in the trade 
was published in THe JEWELERS’ CiRCu- 
LAR and other trade papers sometime 
ago. He told the members that this matter 
would be brought to the attention of various 
wholesalers in a letter which he would send 
out shortly. There was a general discus- 
sion of this subject and it was finally de- 
cided that the organization communicate 
with the wholesalers’ organization for the 
purpose of arranging a conference to discuss 
this question. 

There was also some discussion on the 
subject of Sunday closing. It was particu- 
larly pointed out that the custom of keepmg 
stores open on Sundays is somewhat gen- 
eral on the East Side and it was moved that 
a committee be appointed to communicate 
with Captain Pedrick of the Fifth Ave. As- 
sociation, who will be asked to have the 
Sunday closing order upheld. This com- 
mittee includes H. Osterweil, Samuel Feld- 
man and S. I. Ferken. 

A motion was also carried that the asso- 
ciation communicate with Emil W. Kohn, 
president of the Retail Jewelers’ Associa- 
tion of Greater New York and Vicinity, and 
ask him to join the new organization, 

During the meeting, Mr. Maher of J. R. 
Wood & Sons, was introduced to the mem- 
bers. He spoke briefly on the question of 
retailing by wholesalers and pointed out 
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that his concern does not sell at retail. He 
demonstrated just what precautions are 
taken to protect the retail jewelers. _ 

A pleasant surprise during the evening 
was the presentation of a wrist watch to 
William Hughes, field secretary of the New 
York. State Retail Jewelers’ Association. 
This was given to Mr. Hughes in apprecia- 
tion for what he has done to bring together 
and perpetuate the new organization. The 
presentation speech was made by Sam Feld- 
man. Mr. Hughes thanked the members of 
the organization for the gift. 

It was called to the attention of the mem- 
bers by Mr. Osterweil that the New York 
Board of Trade and Transportation was 
about to introduce a bill in the Board of 
Alderman to do away with “fake” auction- 
eers. Before the meeting closed Mr. Osterweil, 
Mr. Schneiderman and Mr. Feldman spoke for 
their respective organizations and informed 
the members that the annual gatherings of 
their organizations would be held during 
the next few months. The entertainment 
and ball of the Metropolitan Retail Jewelers 
Association will take place at the Hotel 
Pennsylvania, on April 24, that of the 
Brooklyn Retail Jewelers Association at the 
Hotel St. George, on March 20 and the 
banquet of the Bronx Retail Jewelers As- 
sociation on Feb. 13, at the Hotel Astor. 








VICTOR P. GRISER PASSES AWAY 
Retired New York Stone Dealer and Lapi- 
dary Succumbs Suddenly at His 
Englewood, N. J., Home 


Victor P. Griser, of the old firm of Gar- 
reaud & Griser, stone dealers and lapidaries, 
and until its liquidation located at 45 John 
St., New York, died suddenly last Saturday 
at his home, 7 Glenwood Ave., Englewood, 
N. J. Mr. Griser -had been sick for some 
time, but his death. came ‘rather* suddenly 
and was a shock to his family. and.many 
friends in the trade. Services were held last 
Monday night'at his late home, and the fol- 
lowing day the interment was made in the 
‘Englewood Cemetery. 

Mr. Griser was a native New Yorker and 
if he had lived until last. Monday, Jan. 10, 
would have been 69 years old.. He was born 
at 116 Williams St. on Jan. 10, 1858. He 
received his early education in the public 
schools of New York, and while still a boy 
the family moved to Hoboken, N. J., where 
he finished his school work. Since then and 
until the time of his death he had always 
been a resident of New Jersey. 

Mr. Griser’s first connection with the 
jewelry trade was with Charles Cottier & 
Son, lapidaries and stone dealers, where he 
learned the business. He remained with 
that house for almost 25 years, and on Jan. 
1, 1893, with George Garreaud, started the 
firm of Garreaud & Griser. ,They engaged 
in. business. as lapidaries and stone dealers 
and were originally located at 198 Broadway. 
They later moved to 68 Nassau St., and then 
to 45 John St., where the firm, remained 
until about! 10.yearsjago, when jit was liqui- 
dated. At the time the business was closed 
out Mr. Griser retired. Mr. Garreaud 
later went to Paris, France, where he is now 
located. 

Deceased is survived by his widow and 
two daughters. 


cl aa 


ea is oie Meet t eae Ee a RT ee: 


vr na Regi met Gone 


ris 


enti Sh Diiehek eek 


Ps eine 
ae & 


~* Sremgy sn 


nae ‘ =, 
trie 
EAS INE nt Mis I ET 








72 


THE JEWELERS’ 








Knowing and Buying that Diamond Right 











A Radio Address Broadcast by Athos D. Leveridge, the Author, 
Station WGBS 


Over 














| the first place, what is a diamond? 
Most of us know that it is carbon, the 
same carbon that makes coal black. But 
how different this is! That is because a 
diamond’s clear, white beauty has been fused 
by terrific heat, under tremendous pressure, 
layer upon layer, long before the earth was 
habitable. 

You know that the word adamant means 
hard. It means more; it means “diamond,” 
the foreign spelling of which it closely re- 
sembles: Diamonds are hard: harder than 
any other known substance: so hard, that, 
outside of splitting its layers (grains they 
are called) no other mineral or metal can 
make any impression on a diamond. There- 
from the saying “Diamond cuts diamond.” 
It takes a diamond, in some form or other, 
to work a diamond, whether to cut, saw or 
polish it. 

We are going to avoid names of mines and 
qualities of gems, suffice to say that, although 
we hear of diamonds as far back as Biblical 
times, the first mines to have been known 
are those of India. Not until the last 
century were any others discovered. Then 
came Brazil. Then South Africa, on a large 
scale, less than a half century ago came next, 
and remains today the greatest source of 
production. In the present generation, the 
Congo and Southwestern Africa have shown 
profitable and commercial yields while British 
Guiana also gives a noticeable supply. The 
Arkansas diggings, in the United States, 
little more than a decade under develop- 
ment, do not give promise, although pro- 
ducing some sizeable stones of good quality 
but odd formation. 

Such a world it is, this world of gems; 
a shimmering fairyland of romance. Like 
all such realms, it is known only to its own 
people, or to those outside who have their 
hearts sufficiently attuned to have made it 
their study. To the others, it is just another 
of many trades. Why! Gems there are 
that have altered great careers, that have 
even overturned kingdoms. Diamonds have 
made and lost great fortunes while some 
have saved whole families from starvation 
in a great crisis. To many people historical 
stones shine today as though nothing had 
ever occurred to cool their everlasting 
flames, but to those who live above the 
drab of banal things, they burn with mystic 
fires. 

Unique methods, unchanging through 
generations, control the marketing of the 
mines’ rough output. Even the customs of 
the selling trade, crystalized by tradition, 
are the despair of lawyers—so irregularly 
simple are they. Yet, this business is more 
free from fraud than is any other trade. 
Its iron-bound, unwritten laws, ethical in the 
extreme, if infringed, bring their own 
ptmishment. The courts are seldom invoked, 
excepting in bankruptcies. 

The difficult task of cutting diamonds, and 
these gems depend upon fine cutting for 
beauty, has developed an industry that re- 


sembles more the old-time guild, than does 
any other modern industry. It maintains 
high standards, and the workers, only a few 
thousand in number, living mostly in 
Holland and Belgium, belong to an inter- 
national union that makes them the most 
controlled craftsmen in the world. America, 
with a few hundred diamond workers, 
nevertheless buys the bulk of the diamonds 
cut. Why, an entire talk on the interesting 
precesses of diamond cutting would serve 
only to whet the appetite for more informa- 
tion. For example: Do you know that the 
little diamond you irreverently call a “chip,” 
if fully cut has 58 perfectly laid facets, and 
is accurately proportioned? You would have 
more respect for it, had you walked, as I 
many times have, abroad, through row upon 
row of expert cutters, and had studied the 
dozen processes through which these little 
stones must go—sawing, grinding, polishing, 
setting and resetting a dozen times in 
molten lead—yes, each single stone, and 
there are sometimes three hundred or more 
such stones in a single little carat. Chips! 
Indeed! 

Likewise, a subject deserving of much 
attention is, the contact point between you, 
friend “radioees,’ and the diamond—that 
point where you secure possession—the pur- 
chase. Let me, however, give you a little 
boiled-down information. It just occurs to 
me that I’d prefer to let your own good 
sense, directed by some questions, convince 
you. “I’m passing the Buck” as Rogers 
says. 

For instance, what would you do, knowing 
nothing but hearsay about say, bonds or 
securities, if you had to invest some hard- 
earned money. Would you pick out some 
sensational advertisement and walk into a 
concern’s office to be hypnotized into a 
purchase? I dare say you would not: You 
would likely do one of two things: You 
would go to a neighboring acquaintance in 
the bond business, one whose integrity you 
had long been sure of, and ask his advice or 
his services, or else, not knowing such a 
person, you would go to a large, unquestion- 
able institution and buy there, under expert 
advice. You probably have your opinion of 
such of your friends who invest in securities 
any other way. Now then, do you think you 
know any more about diamonds than you do 
about securities? Well, maybe you do, and— 
maybe—what do they say? “The woods are 
full of them.” 


Another question: Ever buy anything at 
wholesale price? I said wholesale price, 
not just from a wholesale place or a whole- 
sale friend. (He often is a _ wholesale 
friend in a literal sense—also he has prob- 
ably lost friends by the wholesale). The 
same in this trade. As it takes two to 
make a darn fool, buy in a store, and save 
a perfectly good friend. 

Again—for what purpose do you want a 
diamond? For beauty, or for flash or for 
sense of value? Perhaps for sentimental 
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reasons, such as a betrothal, an anniver- 
sary and so on. Or do you have in mind qa 
combination of these points? You can best 
advise yourself if I give a few pointers: 
Very few diamonds are absolutely perfect, 
Such as are, cost much money but, let me 
tell you, it takes an expert dealer to select 
absolutely perfect diamonds. Beware of the 
quack who talks technicalities. He knows 
you do not understand him, but he also 
knows you do not wish to show that, and 
takes advantage. An imperfect diamond if 
well cut, and of good color, can be beautiful, 
More questions: Would you cut a hand- 
some piece of silk into a poor garment? 
I do not think so. It is even worse in the 
case of the diamond. Poor cutting gives not 
only an unbeautiful shape but the stone wil] 
lack, more or less, the refracting fires that 
make a diamond what it should be— 
brilliant. A careful comparison may show 
you the brilliancy of a well cut stone, and 
its color, but you would have to be sure of 
two things, and that is not so easy: First, 
that you know, unquestionably, the fineness 
of the stone you a¥f€ comparing with; 
secondly, that both are seen under the same 
conditions as regards the daylight, and the 
style of mounting. The colors of the gold 
or platinum give different effects to the 
stone’s appearance. I know this is hard for 
you, and that is why yOu have now decided 
that a reputable dealer ‘is “your safeguard. 
To help you, a chart showing proper pro- 
portions for a brilliant diamond, will be 
mailed you if you drop a line to care Station 


GBS. Improperly cut stones are sold 
cheaper, but do not look their value. 
Talking of the fine piece of silk: Would 


you trim it with cheap or gaudy trimmings? 
Many a fine diamond is set in a cheap, flashy, 
inartistic mounting, though so much artistic 
progress has been made in the last few years. 
There, again, your good established jeweler 
knows best. Your ring need not be one 
large stone either. Some clusters of fine 
quality, well mounted, are very attractive. 

By the way—here’s a question: “How 
much do houses cost per story?” [I hear 
you laugh at me. Well, and that’s the kind 
of question they fire at me daily, only its 
“How much do diamonds cost a carat?” If 
I were not such a sweet tempered fellow, I 
should wish for a bunch of yellow car- 
rots, big ones, to throw at the questioners. 
Why, do you know that there are hundreds 
of prices per carat? These prices are de- 
pendent upon dozens of shades of color, 
dozens of degrees of perfection and cutting, 
dozens of sizes—all of which cause price 
variations—yes, even in stones of fair 
quality, such as you Miss Finn, may be 
interested in, or you Mr. Meridith William 
Roberts. Lots of prices per carat indeed. 

Do you know, whenever I go tu hear an 
expert speak on a special subject I feel that 
I’m going to learn something, but sometimes 
as he progresses I think of what the magician 
used to tell us, when we were kiddies: 
“Zee more you look, zee less you see.” IF 
hope the analogy does not fit this talk too 
well. At any rate, if it only tells you how 
much there is for us to learn, and how care- 
ful we should be, I’m sure it will not be 
wasted. 

I shall be really pleased to tell you more 
about this kingdom of diamonds, real, 
interest-gripping things with a romantic and 
often humorous slant. 
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The Vogue for Hair Ornaments 





Changing Styles in Headdress Call Out New Creations Set with Precious 
and Imitation Gems 




















Paris, Dec. 28.— At a recent function, 
where important official and diplomatic per- 
sonages only were invited, it was interesting 
to note that practically every woman in the 
rooms wore something in the nature of a 
headdress. There were few young women, 
and the significance of the headdress is the 
fact that bobbed heads are charming for 
girls, but rarely suit the elderly woman, and, 
naturally, it being an assembly of important 
men, their wives were also well on in years. 
The smoothly-brushed flat coiffure, now the 
height of the mode, looks very well with a 
young, fresh face that would look well in 
anything, but otherwise it is very trying. 
The hairdressers, in despair at making the 
smooth hair look well, are introducing a new 
style. The hair is parted on the left-hand side 
of the head, the ear being covered with curls 
on that side. On the right side the hair is 
frizzed, to make it stand very high, and, cut 
for this fashion, it is left long accordingly, 
the effect produced being that of the full 
fringe, but on one side of the head only. 

This bunch of fluffy hair is kept in place 
with a long barette, or slide, and there is a 
very great sale for these ornaments. Four, 
or even six, inches in length—for the amount 
of fluffy hair that needs holding down is con- 
siderable—they are slightly curved, to fit 
around the head, and lie quite flat. Set in 
diamonds, whether real or imitation, they 
look very well among the frizzed and creped 
hair, which partially hides the barette, the 
gems sparkling through the cloud of frizzy 
hair. Marcassite is also used for these ba- 
rettes, while sapphires and diamonds, all kept 
very small, almost pin-head size, are also 
seen, but, as a rule, diamonds only are used. 
These barettes also run shorter, but in that 
case several are used, for the length of hair 
that must be secured in the new coiffure is 
considerable. In some cases the barettes, 
when several of about an inch in length are 
worn, do not make a line, but are dotted 
about promiscuously, to hold the hair, which 
is too long, on the right-hand side to be 
left loose. At the back of the head the hair 
is short, as usual, perhaps somewhat shorter 
than usual. 


Older women who have not gone in for 
the ultra-fashionable style— elderly women 
are slow to adopt anything quite new—in- 
variably wear a bandeau to hide the hair in 
front, and bandeaux are taking on the size of 
turbans, so high are they worn. If a turban- 
like bandeau is not used, something in the 
way, of a tiara, an imitation of one of the 
existing models, but not sufficiently like it to 
be a copy, is seen. The one idea is to con- 
ceal the front of the hair in its unbecoming 
shortness. Bands of “diamonds” two inches 
high, to make something very like chain- 
armor, are worn. 

Headdresses made of gold tissue studded 
with multi-colored jewels are worn with ori- 
ental gowns, producing a rich effect, while 
silver tissue and sapphires are worn. Gold, 
silver or steel tissue, resembling chain-armor, 
Is very popular for making headdresses and 


bandeau. Worn quite plain, it is effective, 
but is is often sewn with gems and this 
makes it more effective, for the head must 
be dressed. That is the chief lesson to be 
learned from attending functions this Win- 
ter. 

Girls, with their abundant locks, need none 
of these complicated headdresses. A simple 
band of diamonds, whether real or imitation, 
is enough, if the hair is fluffed. Very often 
a single line of somewhat large “diamonds” 
is used to secure the hair. It is then worn 
so as to encircle the head entirely, very high 
in front, low behind, and is naturally “fixed,” 
to prevent possible loss, with invisible hair- 
pins. Pearls, a single chain attached together 
either with a setting, or simply threaded, are 
used in the same way. Other gems, such as 
sapphires and rubies, are also seen, for these 
single-gem garlands, but are only used when 
the colored stone is required to match the 
beads on the gown, or for some other such 
reason. 

Garlands in mother-of-pearl flowers are 
sometimes worn; they are for the very young 
girl only, and look extremely well with a 
“sea” dress made of sapphire sequins, or 
opaline beads, which are so very popular. 
Tiny flowers, but somewhat larger than those 
used for the headdress, made of mother-of- 
pearl shells, are sometimes worn on the toi- 
lette. A dress in cream silk velvet will have 
a line of tiny flowers round the bottom, a 
larger flower will close the belt on the side, 
another will be worn on the shoulder. This 
mother-of-pearl fashion is naturally reserved 
for special occasions, for fancy-dress balls, 
for girls’ dances given in the years before 
the girls make their first public appearance 
in the world. 

Questioning hairdressers up and down Eu- 
rope, the mass of opinion appears to be that 
cropped heads will be the fashion for some 
time to come. The idea of wearing short 
hair in the daytime, and attaching false hair 
of an evening has not caught on, the turban 
or other headdress taking the place of long 
hair. While there is no doubt that English 
women are allowing their hair to grow, the 
French woman is standing firm to her new 
ideals. 

The remainder of Europe is following 
Paris, for women’s modes come from either 
Paris, Munich or Vienna. The fundamental 
reason for the short-haired, short-skirted, 
skimpy-gowned woman is the need to hustle, 
brought about by the great war. It takes 
seconds to fix a bandeau or headdress, hours 
to arrange a beautiful head of hair, and the 
demand for bandeau, barettes and slides is 
going up. 

Without going so far as to say that imi- 
tation gems cost anything like the price of 
fine gems, their cost is rising daily as they 
are perfected. The time may even come 
when, owing to the superior durability of 
the precious stone, it really comes cheaper 
than imitation. That is, over a long stretch 
of time, for the precious stone is properly 
taken care of, stored away and handed down 
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from mother to daughter, while the imitation 
ornament is merely worn a season and then 
dispensed with. Imitation pearls, especially, 
are extremely dear when really good. Copies 
of existing strings-of famous ropes are espe- 
cially costly. For headdresses, especially, imi- 
tation stones are the general thing,; but, in 
spite of this, women with stores of ancient 
fine jewelry sometimes find it more advan- 
tageous to send an odd lot around to the 
jeweler and get a bandeau or lesser tiara 
made of the various oddments, than to pur- 
chase a new bandeau. For anything’ may en- 
ter into the composition of one of these or- 
naments without interfering with the gen- 
eral scheme. 








Weinstein & Polansky, New York, File 
Schedules in Bankruptcy Showing Lia- 
bilities of $39,295 and Assets of 
$16,569 


Meyer Weinstein and Abraham Polansky, 
co-partners trading as Weinstein & Polansky, 
manufacturing jewelers, 106 Fulton St., New 
York, against whom involuntary bankruptcy 
proceedings were instituted on Dec. 4, last, 
filed schedules in the United States District 
Court last Wednesday, listing the liabilities 
at $39,295 and their assets at $16,569. 
Among their debts, the partners claim to 
owe for unsecured claims, $31,728, notes and 
bills which ought to be paid by other parties 
thereto, $7,566. Among the assets listed are: 
Stock in trade, $6,000; machinery, tools, 
etc., $3,500; debts due on open accounts, 
$5,669, and property in reversion, remainder 
and trust, $1,400. 

Among the largest unsecured creditors 
are the following: A. Hirschler, $156; 
Munk & Stoner, $162; D. Rothkel, $191; 
Yokelson-Cooper, $594; Daniel Rado, $995; 
Maybaum Bros., $954; Alex. Goldwasser, 
$875; Seiler & Ash, $966; Leon Leimas, 
$471; Ross & Bernstein, $941; A. Niedelman, 
$808; Popular Emblem & Medal Co., $275; 
U. Doppielt, $604; Claar Bros., $617; 
Crescent Chain Co., $416; Wahrman: Co., 
$483; Max Kannongezer, $216; I. Kleinberg, 
$255; J. K. Lielienthal, $404; A. Greenstein, 
$400; Aurora Jewelry Co., $360; Sidney 
Kaufer & Co., $1,285; Frankel & Lunger- 
housen, $200; A. Stern, $500; L. Ettinger, 
$200; M. Anzis, $300; M. Weiner, $800; 
Joseph B. Cooper, $2,077; Edward Strassel, 
$1,366; Franco-American Precious Metal 
Corp., $3,179; B. Kleinman, $250; Interstate 
Smelting & Refining Co., $1,563; Kasten- 
huber & Lehrfeld, $1,232; S. Semenoff, $132; 
American Platinum Works, $1,616; Sig- 
mund Cohn, $697; B. Schuldberg, $693; 
David Blatman, $589; R. A. Breidenbach, 
$663; Joseph E. Prins, $600; Benjamin 
Sternman, $500, and J. Mandelbaum, $600. 








E. W. Carruth has purchased the Rock Is- 
land Watch Store of Dr. W. M. Koons, Her- 
ington, Kans. Mr. Carruth was formerly a 
partner with his father under the firm name 
of A. J. Carruth & Son. They started the 
store in Herington in 1896. Six years ago 
they sold out to Dr. Koons. A. J. Carruth 
retired and two years ago he died. E. W. 
Carruth went on the road for the Norris- 
Alister-Ball Co., and the last four years has 
represented Leonard Krower & Son in Flor- 
ida, Georgia and Alabama. He returned to 
Herington and has taken charge. 


Ss 


ea rian 





A ee ae aN nS a oa ~ 





Mr. and Mrs. Ralph S. Hamilton, Jr., are 
in New York for a short stay. 

The plant of the Bassett Jewelry Co. has 
been undergoing the annual inventory the 
past week. 

Harold W. Ostby, of the Ostby & Barton 
Co., is spending a short vacation at his camp 
in the Adirondacks. 

R. E. Walsh, manager of the New York 
office of the Ostby & Barton Co., was a 
visitor to Florida over the holidays. 

George N. Steere left Tuesday for a few 
days’ business trip in New York and vicinity 
in the interests of Payton & Kelley, Inc. 

Mr. and Mrs. Russell Grinnell have re- 
turned from Pinehurst, N. C., where they 
spent the Christmas and New Year’s holi- 
days. 

Ralph Gregory, of Goodwin & Gregory, 
was in New York and vicinity last week on 
a business trip and will go to Canada this 
week, 

Archibald Silverman, of Silverman Bros., 
is planning a trip to California during Feb- 
ruary in which he will combine business and 
pleasure. 

All of the road men and branch office 
salesmen of the Ostby & Barton Co., will 
meet at the factory for conference in the 
week of Jan. 31. 

Clarence M. Dunbar was at Springfield, 
Mass., last Thursday for the dedication of 
the addition to the Shriners’ Hospital for 
Crippled Children. 

Adolf Meller, of the Adolf Meller Co., 40 
Fountain -St., has returned from a business 
trip to Europe, visiting France, Germany 
and_ Czecho-Slovakia. 

‘Mr. and Mrs. John B. Olevson have an- 
nounced the engagement of their daughter, 
Miss, Dorothy Ruth Olevson, to Arthur 
Schiff, of New York city. 

Since the death of Robert L. Moorehead, 
owner of R. L. Moorehead & Co., 92 West- 
field St., this city, the heirs have decided to 
dispose of the business and liquidate. 

Cleinman-Sohn Co., 220 Eddy St., has 
purchased the stock, tools, etc., of the de- 


_ funct Triangle Jewelry Co. at 59 Page St. 


and will continue, approximately, the latter’s 
entire line. 

George F. Berkander and Axel H. He- 
lander are members of the local committee 
that has been appointed for a reception to 
Prince Wilhelm of Sweden on the occasion 
of his visit here on Jan. 21. 

George C. Rueckert made a business trip 
through New England the past week in the 
interests of the Rueckert Mfg. Co. He says 
the demand for certain lines of jewelers’ 
boxes and cases is very brisk. 

The Irons & Russell Co. designed and 
executed the handsome solid gold jewel pre- 
sented to the retiring High Priest of Nar- 
ragansett Royal Arch Chapter of Masons at 
East Greenwich last Saturday evening. 

A. door was found open at the gift and 
novelty store of Michael Halloran, 24 Tower 
St., Pawtucket, early Wednesday morning 
by the patrolman on the beat, but nothing 
was missing after a check-up by the owner. 

At the 51st annual communication of the 
Adelphi Lodge of Masons held last Tuesday 
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evening, Richard W. Blanding was elected 
Senior Warden; Horatio N. Otis, Senior 
Deacon, and John M. Buffinton, Musical 
Director. 

Harold L. McAuslan has been appointed 
Acting Grand Secretary of the Grand Lodge 
of ‘Masons in Rhode Island until the annual 
communication in May to fill the vacancy 
caused by the recent death of S. Penrose 
Williams. 

James C. Boyd has purchased the Hall 
Machine & Tool Co., 116 Chestnut St., and 
will continue the business. Mr. Hall has re- 
tained the engine-turning department of the 
business, which is continuing under the name 
of the Kenloc Co. 

Elmer Lother, for 23 years employed in 
the jewelry factory of the Charles Sidney 
Smith Co., where he held a high position 
until his appointment in February, 1925, as 
postmaster at Warren, celebrated with his 
wife their silver wedding on New Year’s 
Day. 

Slight damage was caused by a fire under 
a work bench in the plant of Cohn-Rosen- 
berger, Inc., manufacturing jewelers, 46 
Chestnut St., at 11 o’clock Saturday night. 
The flames, starting from some unknown 
cause, were extinguished before they had a 
chance to spread. 

The last regular meeting of the directors 
of the Manufacturing Jewelers’ Board of 
Trade for the fiscal year will be held at the 
Turks Head Club on Friday, Jan. 21, and 
the annual meeting of the corporation will 
occur the following Friday afternoon, when 
reports will be presented and directors 
elected. 

The Providence Paper Box Co. is a new 
Rhode Island corporation which was granted 
a charter the past week under the laws of 
Rhode Island. The firm has a capitalization 
of 250 shares of stock without par value. 
Elmer A. Westcott, Robert C. Maines and 
Edward A. Stockwell are the incorporators 
and the business headquarters will be estab- 
lished in this city. 

The next luncheon-meeting of the New 
England Manufacturing Jewelers’ and Sil- 
versmiths’ Association will be held in the 
foyer of the Biltmore Hotel, Thursday, Jan. 
20, at 12:15 o’clock and will adjourn prompt- 
ly at 1:30. The speaker will be James C. 
Patten, president of the Metal Protection 
Corp., Indianapolis, who will discuss 
“Chromium Plating in Relation to the 
Jewelry Industry.” 

Benjamin Burbank, 70 years old, one of 
the old-time journeymen jewelers, was 
rescued from the third story of the building 
at 28-32 Page St. at 2 o’clock Sunday morn- 
ing during a fire, which broke out in the 
manufacturing jewelry plant of Willard C. 
Haskell on the second floor and worked its 
way into the engraving and chasing plant of 
Edwin S. Tinkham on the third floor, where 
Mr. Burbank was sleeping. Considerable 
damage was done by fire, water and smoke. 

Among the jewelry buyers reported in this 
city and vicinity during the past week were 
the following: E. E. Pfersich, of A. L. 
Pfersich & Co., Philadelphia; H.. Jeffe, of 
the Enterprise Novelty Co., New York city; 
‘Mr. Margolin, of the Princess Jewelry Co., 
Montreal, Que.; Mr. Schoor, of the United 
Mail Order House, New York city; Messrs. 
Paris and. Goete, representing 60 stores of 
the Arkwright Merchandise Co., New York 
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city; Mr. Dilsheimer, of Ferd Dilsheimer & 
Co., Inc., Philadelphia; Mr. Wood, of To- 
ronto, Can.; Messrs. Shaross and Smoler, 
of the United Comb Co., New York city; 
‘Mr. Bick, of Bick & Oster Co., Ltd., Mont. 


real, Que. 





Canada Notes 


John J. Shelley, jeweler, has registered at 
Montreal, West. 

Samuel McKinley, jeweler and optician, 
has registered at Montreal, Que. 

Alex Gibson, Peterborough, Ont., recently 
suffered a small loss by fire, which started 
in a furnace next door. 

Ontario jewelers calling on the Toronto 








trade recently included: A. A. Beath, 
Sudbury; Mrs. Blakely, Trenton; J. H. 
Porte, Picton; N. Patterson, Sault Ste. 
Marie; A. Wideman, Markham; W. A. 


Smith, Oakville; R. N. Vassett, Oshawa; 
J. T. Patterson, Sault Ste. Marie, and E. W. 
Ross, North Bay. 

In wholesale jewelry houses travelers are 
getting new samples and will leave on their 
various trips in a few days. Both whole- 
salers and retailers are busy taking stock. 
It is reported that all available space at the 
Mount Royal Hotel, Montreal, is taken up 
for the annual jewelry convention to be held 
Feb. 8, 9, and 10. 

On the retirement of Colonel Henry 
Cockshutt from the position of Lieutenant 
Governor of Ontario, with the expiration of 
his term of office, he was presented by a 
group of Toronto citizens on Jan. 4, with 
an exquisite set of old Georgian silver gilt 
urns. The set consisted of two urns and a 
central bowl. The plate bore the coat of 
arms of the Duke of Beaufort, and the 
Cowan family of Furness, Scotland, and is 
about 110 years old. The delicate work of 
the inscriptions, and the quality of the gift 
were sponsored by C. Q. Ellis, of Ellis 
Bros., jewelers of Toronto, which firm 
prepared the presentation. Mrs. Cockshutt 
was presented by Mrs. Howard Ferguson, 
wife of the Premier of Ontario, on behalf 
of a number of the ladies of Toronto, with 
a magnificient brooch bearing the jeweled 
arms of the Province. The reindeer and 
the moose are paved with full cut diamonds, 
as is the beaver on the top. The cross is 
set with rubies and diamonds. In_ the 
middle is a large emerald, cut dome shape, 
with three maple leaves deeply cut in the 
stone. The whole is set in platinum. The 
elaborate design and artistic workmanship 
are characteristic of the makers, Ryrie 
Burks, Ltd. 








Harry Prezant, who formerly represented 
the Bulova Watch Co., Fifth Ave. at 36th 
St., New York, in Oregon, Washington and 
other States in the Pacific northwest section 
of the country, is now covering the terri- 
tory formerly covered by A. S. Lindner. 
Mr. Lindner represented the concern in 
California, Mexico and Arizona. Mr. Pre- 
zant expects to be in California on or about 
Feb. 1, and will immediately start calling 
on the jewelers. Martin G. Mark, who 
formerly represented the concern in Vir- 
ginia, Kentucky and the southern portion of 
Indiana has been succeeded by Arthur 
Towvim. 
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Arthur Uhlig, salesman for the Fillkwik 
Co., is home for a short time. 

Gilbert E. Orr, an employe of the L. G. 
Balfour Co., has been appointed as a reserve 
officer. 

Mr. and Mrs. David E. Makepeace left 
Friday for St. Augustine, Fla., for the re- 
mainder of the Winter. 

Lewis S. Chilson, with the J. M. Fisher 
Co., has been appointed a member of the 
new city planning board. 

David Theoux, a silver spinner with the 
Rogers, Lunt & Bowlen Co., and Miss Rose 
A. Varieu, with Saart Bros., were married 
Monday. 

Raymond Hoxie has been drawn as a 
grand juror to serve on the pafiel at New 
Bedford, beginning the first Monday in Feb- 
ruary. 

Col. Sidney O. Bigney was a guest at Gov. 
Fuller’s inauguration at Boston on Thurs- 
day and was the only member of the 1906 
Council to attend. 

Word has been received that Mr. and Mrs. 
G. W. Godchaux have arrived in California. 
Mrs. Godchaux is recovering from the shock 
of the automobile accident in Missouri. 

Among the members of the 1927 City 
Council who took their seats last week were 
Frank J. Nerney (Bay State Optical Co.) 
and James L, Wiggmore (H. W. K. Co.). 

The watchmaking and jewelry repair shop 
of Edmond A. Wuilleumier, in the Sanford 
block, Park and S. Main Sts., was damaged 
by fire, water and smoke during a $100,000 
fire in that building early Saturday morning. 

Announcement has been made by Moore 
Bros. that they will be represented in the 
southern territory by Albert Goldstucker ; 
A. B. Eckstein in New York city and the 
middle west, and Sunderland & Miller on 
the Pacific Coast. 

In the death of Frederick W. Lincoln at 
St. Petersburg, Fla., where he with his wife 
were spending the Winter, Attleboro loses a 
valuable citizen, the Methodist Church one 
of its staunch supporters, the Y. M. C. A. 
an active and valuable member, and the com- 
munity an interested and loyal friend. He 
was born July 2, 1853, in this city, a son of 
William Sanford and Ann Sphia (Bliss) 
Lincoln. He attended the public schools and 
graduated in the class of 1892 from the 
School of Christian Workers, now the 
Springfield College. Becoming a manufac- 
turing jeweler, he entered the firm of Nerney 
& Lincoln, and later the J. M. Fisher Co., 
from which he retired in October, 1914. 
His widow, who is ill at St. Petersburg, 
with two daughters, survive him. 

In a letter received by C. P. Sweet & Son, 
of this city, from a customer in London, 
England, the following very interesting 
resumé of English business conditions dur- 
ing December is given: “For the first time 
this year trade seems to be keeping up to 
normal figures as a result of the coal strike 
being off and work being resumed normally 
in the mines. What the effects of the coal 
strike will mean to next year’s trade, it is 
impossible for anybody to say just at the 
moment, but taking all ’round there is cer- 
tainly a more hopeful feeling in the air than 
we have experienced for some time, and 
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also, there seems to be a tendency for more 
jewelry to be worn than has been the case 
for a long time past, so that there seems to 
be some reason for looking forward to the 
new year’s trade with a certain degree of 
quiet confidence.” 














Norman H. Hayes, D. C. Percival Co., 
has gone to Europe for four weeks. He is 
making his headquarters in Amsterdam, 
where he is buying diamonds for the coming 
season. 

Edward F. Manning, who was appointed 
janitor at the new city hall in Waltham a 
week ago, resigned the position shortly 
afterward. He said he preferred to return 
to his bench at the Waltham watch factory, 
where he has worked for 25 years. 

The scores in the Boston League bowling 
last week were: Harkins & Murphy, 1,434; 
Lenox, 1,355; A. Stowell, 1,458; Smith-Pat- 
terson, 1,392; Bigelow-Kennard, 1,370; 
Hodgson-Kennard, 1,320; Long, 1,382; 
Shreve, Crump & Low, 1,320; Ripley-How- 
land, 1,334; I. Alberts, 1,331; Page, 1,361; 
J. M. Kirby, 1,338; Horn, 1,415; Percival, 
1,336. 

Once again attention is drawn to the fact 
that the public clocks in this city are at 
variance. The timepieces of several of the 
leading stores and banks in one section 
showed a difference of at least five minutes. 
People are warned by the papers not to set 
their watches by these and other clocks. 
One clock seen by many thousands of per- 
sons moves its hands only every two min- 
utes, and then with a sudden jerk. 

The sympathy of the trade is extended to 
Erskine A. Gay on the death of his wife last 
week, She had been in the hospital for sev- 
eral weeks, where she was treated for kidney 
trouble. Seemingly she had been restored 
to good health and was dressed to go home 
with her husband when she complained of 
feeling faint. Despite efforts of the doctors 
she expired soon afterward. ‘Mr. Gay is 
diamond salesman at Smith, Patterson & Co. 

The Division of ‘Minimum Wage, State 
Department of Labor, announces that a min- 
imum rate of $14.40 a week for women em- 
ployed in the jewelry trade and related lines 
of occupation throughout the State has be- 
come effective. The decree establishing this 
rate provides that this shall apply in the case 
of women who have reached the age of 20 
and have had six months’ experience in the 
occupation. For all others a special mini- 
mum rate of $12 a week is established. The 
occupation covered includes the manufacture 
of jewelry, jewelry findings, optical goods, 
watches and clocks. 

Announcement is made of the marriage of 
Arthur W. Kennard, president of Hodgson, 
Kennard & Co., Inc., and Mrs. Lalla Reed 
Estey, Denver, Colo., a daughter of the late 
Mr. and Mrs. William H. Reed, of Colorado 
Springs. The ceremony took place New 
Year’s Day in the presence of the immediate 
families at the residence in Denver of Mrs. 
Estey’s daughter, Mrs. Edwin Stebbins 
Kassler, Jr., the Very Rev. Benjamin D. 
Dagwell, dean of St. John’s Cathedral, of- 
ficiating. After the wedding breakfast, Mr. 
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and Mrs. Kennard left for the east. They 
will be at home at the Hotel Tudor, Beacon 
and Joy Sts., this city, after Feb. 1. 














Louis D. Barrows is in the west in the 
interest of the H. F. Barrows Co. 

Mr. and Mrs. Alfred L. Lindroth have 
returned from a trip to Chicago. 

Alexander Parks has been serving on jury 
duty at New Bedford the past week. 

William J. Gow has resigned his position 
as western representative for the H. F. Bar- 
rows Co. 

Mr. and Mrs. George C. Jenks have an- 
nounced the engagement of their daughter, 
Miss Ruth A. Jenks, to Everett P. Arnold. 

The T. G. Frothingham Co. bowling team 
defeated the Evans Case Co. in a double- 
header Thursday evening at the Anawam 
alleys in the Social League. In both events 
the winners took two out of the three strings. 

The J. H. Peckham & Son’s plant started 
operating on a 13-hour-a-day scheduled last 
Monday. This is the first time in a number 
of years that the concern has been obliged 
to operate on an overtime schedule in the 
Spring season. 
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Curtis Weiler, son of Clarence S. Weiler, 
Mauch Chunk, returned to Philadelphia, 
after spending the Christmas holidays with 
his parents. 

Mr. and Mrs. Harold Rex returned to 
their home in Dedham, Mass., after spend- 
ing the holidays with the former’s parents, 
Mr. and Mrs. Fred W. Rex, Mahoning 
St., Lehighton. 

Louis W. Schattenstein and wife passed! 
several days in New York, recently, where 
they attended a performance of grand 
opera in the Metropolitan Opera House, in- 
cidentally hearing Miss Louise Lerch, am 
Allentown girl, sing. 

Angello Sorrentino, a brother of Matthew 
Sorrentino, a jeweler at 335 6th St. died 
suddenly of heart failure at the home of 
his brother, whom he was visiting at the 
time. Mr. Sorrentino’s death disrupted the 
wedding plans of his niece who was to be 
married Monday afternoon. 

Dr. J. Lipner, optometrist, who had 
charge of the optical department at Pom- 
eroy’s Department Store, Reading, for more 
than a year, has opened an optical parlor 
in the Sharp building, 22 N. 5th St. Dr. 
Lipner was in charge of the clinic of Penn- 
sylvania State College of Optometry, located 
at Philadelphia, before coming to Reading. 








A petition in involuntary bankruptcy was 
filed in the United States District Court, 
Saturday, against Edward A. Baus, Brad- 


' dock, Pa., Attorney A. H. Kaufman, Pitts- 


burgh, representing the petitioning creditors. 
These included L. J. Marks, $1,600; H. 
B. Light, $1,200, and Keystone Mfg. Co., $19. 
It is stated in the petition that Bause per- 
mitted the Braddock Community Discount 
Co. to obtain a judgment. 
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The 


58% Annibersary Number 


Che Fewelers’ Circular 


will be issued February 2, 1927 





| reviewing the jewelry trade of 

the past, forecasting the styles 
for the coming year, illustrating new designs 
and patterns for the Spring buying season, 
containing a vast number of special articles 
of the utmost interest to jewelers, covering 
every phase of the industry, and written 
expressly for this issue. 


erent big annuals, of 400 pages or more, 
which have appeared for so many years, 
longer in fact than most jewelers have been 
in business, have become a tradition in the 
jewelry trade, are looked forward to by the 
whole industry and are preserved for future 
reference and referred to frequently through- 


out the year. 
A DEEP sentiment and strong prestige 
are attached to these Anniversary 
Numbers, aside from their intrinsic merit, 
which lend a distinct and additional value 
to their advertising columns. They are the 
standard year books of the trade and con- 
stitute the most comprehensive collection of 
advertisements of the leading houses. 


bes advertising value that these Annual 
Numbers offer is apparent to anyone. 
They are the most important and largest 
productions of trade journalism in_ the 
jewelry and kindred trades, have the largest 
circulation, are of the greatest interest and 
contain the most enduring features, which 
assure the greatest attention on the part of 
the readers. 


ber unquestionably will find it a profit- 
able investment to have your advertise- 
ment in the Fifty-eighth Anniversary 
Number of THE JEWELERS’ CIRCULAR 
and be placed in contact with practically 
every buyer at this most important time— 
when the jewelers have finished their in- 
ventory and are arranging to replenish their 
depleted stocks. 


PACE in the Fifty-eighth Anniversary 

Number should be reserved at once and 

advertising copy received by January 21st, 
at the latest, to receive the best attention. 


| bs JEWELERS’ CIRCULAR is the greatest 
factor in the promotion of sales—it is 
the one big medium between buyers and 
sellers. Over a period of many years it 
has published more advertising and circulated 
more copies than the six jewelry monthlies 
combined, and its advertising rates are the 
lowest per thousand guaranteed paid 
circulation. 


The Jewelers’ Circular Publishing Co., 11 John Street, New York 
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R. Baude, Market St. retailer, spent the 
New Year week-end visiting relatives in 
Cincinnati. 

Sol J. Kuhn, head of the Lincoln Jewelry 
& Novelty Co., recently purchased the Shaw- 


nee Terrace Apartments, about $85,000 
being involved in the transaction. 

Fire loss of about $1,500 was reported in 
an early morning fire at the Dempsey Jewelry 
& Novelty Co. shop, 1735 W. Market St., 
early Friday morning, Dec. 31. The blaze 
was discovered about 1 o’clock. 

William M. Irion, of Matt Irion & Sons, 
has been elected a director of the Louisville 
Turners’ Association and will be installed at 
a meeting on Jan. 17. He has been very 
active in the Turner organization for a num- 
ber of years. 

Thieves used a brick to break a window 
at the Gem Jewelry & Novelty Co.’s store 
on Fourth Ave. on the night of Jan. 7, and 
escaped before the American Protection 
Co.’s operators could arrive on the job. 
They secured about $156 worth of watches. 

A thief recently broke a window at the 
Dixie Jewelry Co., 428 W. Market St., but 
fled before taking anything, apparently hav- 
ing been scared off. A brick was found 
under the window. A couple of weeks be- 
fore, the window was smashed and a quan- 
tity of merchandise taken. 

George P. Kendrick and Mrs. Kendrick, 
of William Kendrick’s Sons, Louisville, ar- 
ranged to leave Louisville on Saturday, 
Jan. 8, to spend about three weeks at Miami, 
Fla. William Kendrick, head of the con- 
cern, and Mrs. Kendrick, plan to leave 
Louisville about Feb. 3 for Florida, planning 
to spend six weeks in the Jacksonville dis- 
trict. 

Herman Roth, Louisville, brother of the 
late David Roth, founder of the jewelry 
house of David Roth’s Sons and uncle of 
Mitchell, Lewis and Norman Roth, partners 
in that concern, and owners of the jewelry 
house of Lewis & Mitchell, was killed at 
4th and Liberty Sts. on Jan. 4, as the first 
automobile victim of the year in Louisville. 
He ‘stepped into the street with a traffic 
signal set against him and was struck and 
dragged. 

Louisville merchants have had a number 
of meetings, and are much alarmed over 
sewer construction work, which will virtu- 
ally block traffic on 4th St. for nine months 
of next year. It is argued that such block- 
ading will break a number of small mer- 
chants. Arrangements will probably be 
made for tearing up one block at a time, 
and speeding the work up as much as pos- 
sible, so as to cause a minimum of inter- 
ference. 

Simon Frocht, founder and president of 
Simon Frocht & Son, jewelers ‘and pawn- 
brokers, 68 years of age, died on Jan. 7, 
after an illness of 10 days. He had recently 
erected a new home and moved his business, 
having one of the most pretentious establish- 
ments in the State. Mr. Frocht had made 
much money and owned a lot of valuable 
property. He came to Louisville 40 years 
ago. He is. survived by five sons and three 


daughters, including Max, Hyman, Joe and: 
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Louis Frocht, Louisville, and Mose Frocht, 
of Miami, Fla. 











Massimo Melchiorri, formerly in the 
jewelry business on S. 8th St., has been dis- 
charged from bankruptcy by action of the 
United States District court here. 

The bowling season for the teams of the 
J. E. Caldwell & Co. association is on the 
second half of the season’s schedule with 
Factory, S, the stationery plant, leading 
by two games. Miss Maude Dunlap holds 
the high single and high three record thus 
far, her scores being 148, 127 and 123 while 
Basil Smith leads for the men with a 224 
mark for his single string. 

The Howard Jewelry & Loan Co., for a 
number of years in business at 243 Market 
St., has retired and the stock and fixtures 
were auctioned off last week by Freeman & 
Co. A number of dealers were at the sale 
which was on the premises and some fair 
prices were realized. Too many jewelry 
stores in the vicinity was one of the reasons 
given by the firm for liquidating. 

Another veteran jewelry firm has retired 
irom business, the Cross Jewelry Co., Ches- 
ter, which has liquidated all its assets. A 
well attended sale was held at the store of 
the concern at:618-20 Edgemont Ave., Ches- 
ter, and dealers from New York were present 
in force; Philadelphia jobbers also being 
represented. Practically all the stock was 
disposed of at good prices. The showcases 
and all fixtures also were sold. 

Philadelphia police heads received a pleas- 
ant surprise this week when M. Ballen, 
president of the Sansom Street Business 
Men’s Association and a committee called 
on Director of Public Safety Elliott and 
complimented the police on the manner in 
which they safeguarded the “Street” during 
the holiday rush. It was pointed out to the 
director that for the first time in several 
vears not one article was stolen during the 
Christmas period. The committee praised 
William Brown and Charles Smith, city hall 
detectives and the regular policemen on that 
beat for their good work, which the associa- 
tion also had recognized in a more tangible 
way. 

One of the veterans of the retail jewelry 
trade in this city has passed on in the person 
of Alexander K. Moore, for 49 years em- 
ployed by J. E. Caldwell & Co., and for 
the last several years of his connection with 
the firm its jewelry appraiser. Mr. Moore 
died in the Presbyterian hospital after a 
long illness. He was a native of Philadel- 
phia and a member of the Knights of the 
Golden Eagle and the Junior Order Amer- 

ican Mechanics. His funeral was largely 
attended and members of the firm and a 
large number of the staff were present. 

Max E. Gordon, of Assenstein & Gordon, 
has been appointed receiver with a bond of 
$1,000 in the bankruptcy case of Isidore 
Deitch, trading as the Penn Jewelry Shop, 
at 1500%4 Market St., and a hearing has 
been set by the Federal Court for Jan. 14. 
At the same time a restraining order was 
issued against Jacob Siegel from holding 
a sheriff's sale of the property. The liabili- 
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ties are stated as $8,000 with assets, con- 
sisting of a small stock of jewelry valued 
at about $1,000. Other creditors besides 
those filing the petition are: J. J. Holland, 
New York, $287; Rothmann & Meyer, 
Philadelphia, $179; B. J. Cooke’s Sons, $171; 
Lipshutz & Rothberg, $134; Morris Kayser, 
$112, and Kramer Bros., $55. 

Difficulties of the local association of 
Credit Men in checking up on the business 
activities of its clients have been pointed 
out in a statement just issued in which 
after pointing out that the local association 
has the largest inter-change bureau in the 
central system, adds: “The importance of 
this increases as our various retailers aban- 
don the closely drawn lines of their previous 
trade and break over into fields heretofore 
held non-competitive. The drug store han- 
dles general merchandise, the cigar store sells 
watches, the restaurant handles perfumes, 
the shoe stores have enlarged their lines to 
include jewelry, cosmetics and hosiery and 
the grocery stores sell toys. It therefore is 
no longer possible to check a concern solely 
among the wholesaler of its staples.” 

Much interest has been aroused in the 
jewelry trade here by the announcement of 
the old established firm of M. Sickles & 
-Sons that they will on June 1 abandon their 
present location at 9th and Chestnut Sts. 
and move to 904-906 Chestnut St., they hav- 
ing purchased the four story building at 
that number, which for many years had been 
occupied by the well known stationery firm 
of W. H. Hoskins & Co., which” last week 
passed out of ‘existence. M: Sickles & Sons 
will make extensive alterations and improve- 
ments to their new building and the archi- 
tect’s plans call for one of the most beautiful 
fronts in the Chestnut St. shopping district. 
This front will be of bronze and marble 
and on either side of the large window on 
the street front will be two handsome en- 
trances, one to the store proper, the other 
to the office suites on the second and third 
floors. The Sickles firm will occupy the 
first and fourth floors, the latter being used 
as its factory. It also will use the basement. 
The new home of the firm, which will be 
known as the Sickles building, while only 
two doors from the present location, is much 
more roomy and will lend itself admirably 
to the purposes of a wholesale jewelry store. 
It has a front of about 34 feet on Chestnut 
St., and is directly opposite the main post 
office building. It extends from Chestnut 
clear to Sansom Sts., its depth being 235 
feet. Plans for alterations of the building 
also call for its complete modernization. 
Elevators will be installed and the newest 
devices in lighting will be put in while the 
entire interior arrangement will be based on 
efficiency and comfort. The street floor has 
a high ceiling and this fact is being taken 
advantage of by Solomon Kaplan, the archi- 
tect, to design an interior that will result 

in a wholesale jewelry store de luxe. While 
the street floor window will not be used 
for display purposes, the architect has made 
it one of the most handsome along Chest- 
nut St. It is to be arched and distinctive 
in style and treatment. An entrance on its 
west side will lead into the store while that 
on the east side will be to the offices. 
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Sam Liechty has opened a jewelry busi- 
ness at Berne, Ind. 
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TeeEARLY AMERICANS 





COURTESY METROPOLITAN MUSEUM OF ART 


Ceasure Solid. Cilyer 





Sterling Yiooo Fine 


deta of the absorbing interest in early 
American things and the demand for homes 
and housefurnishings in the Early American 
style, we have created this new pattern— THE 
EARLY AMERICAN STYLE in Treasure 
Solid Silver. 


Going back to the very silver itself for its inspira 
tion, this new modern pattern—which embraces 
the delightful and distinctive features of the 
spoons made by our early silversmiths—provides 
the ideal design to meet this important demand 
for housefurnishings of early American traditions. 


Here, then, is a pattern based upon a great wave 
of public interest, correct in the source of its 
inspiration and so superbly designed as tofwin 
enthusiastic admiration alone on its downright 


beauty. 





ROGERS, LUNT & BOWLEN CO. 
Silversmiths ~, Creators of Distinctive Tableware SY... 








BE 


GREENFIELD'\ MASSACHUSETTS “The Early American Style” comes either plain or engraved te 


Member of the Sterting Silversmiths Guild of Amevice suit individual tastes. pal gue are based on historic 
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New England HE news _ pub- 
Jewelers Institute lished in another 
to Be Wound Up column of this issue 

to the effect that the 

New England Jewelers Institute, (the most 
prominent school of horology in the North 
Atlantic States) is about to close its doors, 
will be received with universal regret and 
disappointment by the jewelry trade. This 
applies not only to the jewelers of the New 
England States but to all sections of the 
country, owing to the high hopes that were 
excited when the organization started its 
work and purchased the present property 
at Milford, Mass., in June, 1920. That the 
officers and stockholders, in coming to the 
conclusion to liquidate the institute at the 
meeting held in Boston, did the right and 
proper thing, there can, of course, be no 
question as they are the ones conversant 
with all the facts and have the interests 
of the institute strongly at heart. It must 
have been evident that the conditions for 
continuing the work of the institute were 
not propitious and the decision to liquidate 
now when it was perfectly solvent and 
could pay both creditors and stockholders 
was probably the wisest action under the 
circumstances. 

However, the cause for the dissolution ad- 
vanced, namely, the inability to get the 
proper number of the right kind of students, 
is a matter of sincere regret to the jewelry 
trade. Never has there been a time when 
real watchmakers were more necessary for 
the industry than today, and the work of 
the institute in turning out watchmakers of 
the right kind has been a matter of con- 
gratulation to the forward-looking men of 
the industry for some time. For the in- 
stitute Aas been successful in what it has 
done and its dean and officials have well 
merited the praise that they have received 
from time to time. But it cannot con- 
tinue and do this work in the future be- 
cause the material is not available, and 
this is most unfortunate for the watch 
industry of the country. It indicates a 
serious condition of which the jewelry 
trade must take cognizance at once and 
consider what steps can be taken to in- 
terest more young men in the idea of 
taking up watchmaking as a profession. 





We Need Such CCORDING to 
his "advices just re- 
alawiat ceived at Washington 
Country the French govern- 
ment has made an attempt to prevent in the 
future market disturbances resulting from 
the spreading of false and misleading reports. 
While the recent report of a coming surplus 
of diamonds did not emanate in France, it 
is a case in point. The new French law 
provides that whoever is guilty of spreading 
reports of such a nature, or of acting with 
a view to obtaining a gain which would 
not be the natural result of the law of supply 
and demand or of causing or attempting to 
cause an artificial rise or drop in prices 
shall be punished by imprisonment from 
two months to two years and by a fine of 
2,000 to 100,000 francs. 

If it were constitutionally possible to 
enact such legislation in this country, many 
writers of newspaper and magazine articles 
on the subject of gems would have to watch 
their step and editors would feel that they 
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should be more careful about accepting sen- 
sational stories without proper authority for 
the facts. But as we cannot enact a law 
similar to the proposed French statute we 
can only hope that constant prodding of the 
editors on the part of the jewelry trade 
will cause them to understand that matters 
relating to our industry should be verified 
by those who know before they are accepted 
as sufficiently authentic to publish. 





Important Courses A STATEMENT, 


last week, by 
for JewelersatN 
ewelersat New General Charles H. 


a beater ta Sherrill, head of the 
Department of Fine 

Arts of New York University indicated that 
the course in jewelry design instituted in 
that university, with the aid and suggestion 
of an advisory committee from the jewelry 
trade, had proved most successful; in fact, 
the university had more students for this 
course than could comfortably be accom- 
modated, and the work of the first term 
ending in February, has shown a progress 
that was gratifying in every respect, —both 
in the work of straight designing and wax 
modeling. This design course is necessarilv 
limited on account of the space required 
for the work, and for a while, not more 


‘than 25 students can be taken care of. 


General Sherrill, however, stated that at 
the suggestion of the advisory committee 
in the jewelry trade an additional course 
was about to be instituted which would be 
of great value to members of the jewelry 
industry. This is a course in_ historic 
styles of decoration, interior architecture 
and furnishings, gold and silver, and will 
consist of a series of 15 lectures by Evan 
J. Tudor. This course has been enlarged 
in order to cover the elements of style and 
decoration that come into jewelry and sil- 
verware ornamentation of all kinds, and give 
the students an idea of the history of the 
various styles, their salient characteristics 
and their application to the beautiful 
articles used in the home. This will prove 
of value not only to embryo designers but 
also to merchants and salesmen, many of 
whom (at least in our industry), have 
desired for a long time to get a fundamental 
knowledge of the styles and decoration of 
various periods. They have now the op- 
portunity to do so, inasmuch as students 
in this course are not limited for lack of 
space on the part of the university. 

Of the 15 lectures on the subject, 11 
lectures (illustrated by lantern slides) will 
be held at 197 Madison Ave., and the 
lectures which will be of about one hour 
duration, and will be followed by an open 
discussion; the remaining four lectures 
designated as “field lectures” will be devoted 
to a practical study of objects of private 
collections, or commercial establishments, 
the details of which will be announced dur- 
ing the course. The charge for this course 
by the Fine Arts Department of New York 
University will be $16 and the first lecture 
will begin Feb. 3; the others being held 
on the following Thursday evenings from 
6 to 7:45 Pp. M. 

During February, the course will take up 
Renaissance styles from the Italian (high 
and late), the Baroque style in Italy and 
Spain, and the Tudor and Elizabethan 


styles in England. During - March, the 
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lectures will take up the styles of the Early 
Stuart, Restoration and Queen Anne periods 
of England and Louis XIV., Regency and 
Louis XV. styles of France. In April 
early Georgian, Chippendale, Adam, 
Hepplewhite, and Sheraton will be dis. 
cussed among the English styles and Louis 
XVI. style among the French. The Empire 
style will not be taken up until May. 

We feel that in enlarging the course of 
decoration to cover jewelry, the Depart. 
ment of Fine Arts of New York University, 
is taking a step that will be of distinct 
advantage to the jewelry trade and the 
advisory committee for the _ industry 
through whose suggestions this has been 
done, is to be congratulated on the ac- 
complishment that will give an opportunity 
to many of our merchants and employes to 
get a knowledge of decoration that should 
prove most important to them in developing 
as manufacturers, as distributors and as 
salesmen. The knowledge here given in 15 
lectures is something that should be a part 
of the education of every real jeweler and 
has not been obtainable heretofore by all 
those who desired to get it. It is to be 
hoped that the jewelers in New York city 
will take advantage of the wonderful op- 
portunity now afforded them in this con- 
nection. 





In connection with the above, jewelers in 
the vicinity of New York will also be 
pleased to learn that Columbia University 
in its extension department, is continuing 
the course in mineralogy on gems and 
precious stones conducted in former years. 
This course, which will again be under the 
instruction of Dr. Paul F. Kerr, assist- 
ant professor of mineralogy, will begin at the 
university, on Feb. 7, and will be conducted 
on Monday evenings thereafter from 8 to 
9:50 p. m., in Room 106, Schermerhorn. 

As in the past, the course is designed 
primarily for those engaged in the jewelry 
trade or other specialists who wish to im- 
prove their knowledge of scientific methods 
employed in identifying gems. The prin- 
ciples of physical distinctions are covered 
in such manner that the course can also be 
taken by beginners. Students desiring to 
take the course are required to enroll at 
the office of the registrar, Room 315, 
University Hall, on and after Jan. 27. 








Suit has been instituted in the corporation 
court at Lynchburg, Va., by Mrs. Carrie 
Ehrich Bogen and Erdmon G. Bogen, against 
the estate of J. S. Ehrich, a jeweler, who 
died last September at Atlantic City, N. J, 
alleging that the deceased in his last will and 
testament “wrongfully and entirely failed to 
make any provision for carrying out his 
promise to give one-half or one-fourth of the 
Ehrich jewelry store at Lynchburg to the 
complainants. The bill asked for the estab- 
lishment of the claim and for the appointment 
of a receiver for the store until the suit can 
be adjudicated. It is alleged that the comp- 
lainants went to Lynchburg from Atlantic 
City and operated the jewelry store for the 
deceased with the agreement that they should 
be given one-half or one-quarter of the store 
by the will. Instead, when the will was pro- 
bated in Atlantic City, it was found that 
the store was devised to the widow, Mrs. 
Nellis Ehrich and a son, Samuel Ehrich. 
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Joe E. Roberts, of the Budin Watch Co., 
35-37 Maiden Lane, will be ready to visit his 
trade out of town on Feb. 1. 

Samuel Landau, of Landau Bros., diamond 
importers, 170 Broadway, returned from Eu- 
rope recently after a purchasing trip abroad. 

Slotnik & Gurewitz, manufacturers of plat- 
inum wedding rings, have removed their busi- 
ness from 15 John St. to Room 1503 at 71 
Nassau St. 

Albert Pretzfelder, of Bayer, Pretzfelder 
& Mills, importers of Glycine watches and 
other well-known brands, at 15 Maiden Lane, 
will leave shortly for the Pacific Coast to 
visit their distributors. 

The Star Jewelry Co., manufacturers 
and importers of jewelry novelties, will move, 
on Feb. 1, from 165 Broadway to 37 W. 47th 
St. The concern has acquired more spacious 
quarters at the 47th St. address. 


J. Norman Davidson, Davidson Bros., 71 
Nassau St., sailed for Europe, Saturday, Jan. 
1, aboard the Majestic. Mr. Davidson has 
gone on a purchasing trip to the European 
diamond markets and is expected to be away 
for about two months. 

The Zenith Watch Co., 64 W. 40th St., an- 
nounced that Harold Dana is now covering 
the middle west and south, and that George 
W. R. Martin, who formerly represented the 
Omega Watch Co., on the Coast, will here- 
after represent the concern. 

Ignatz Kleinberg, 170 Broadway, who was 
a petitioner in the action against I. Zieger & 
Son, wholesale jewelers, 726 Sansom St., 
Philadelphia, and who was reported to have 
been a creditor for $5,426, reports that the 
amount of indebtedness is $1,454. 

S. Montag, of Sokol, Montag & Co., im- 
porters of watches, clocks and novelties, 94- 
96 Canal St., will sail for a buying trip to 
Europe, Jan. 15, on the Aquitania. While 
abroad Mr. Montag will visit the manufac- 
turing centers of France, Germany, Switzer- 
land and Czheco-Slovakia. 


It was announced several days ago that the 
firm of Ginsburg & Abramson, 64 Fulton St., 
has been dissolved. D. Abramson, of the 
same firm has taken over the assets and as- 
sumed all the liabilities of the dissolved firm. 
He is to continue business under the name 
of D. Abramson Mfg. Co. and at the same 
address. 

Parrillo & Boffalo is the name of a con- 
cern incorporated at Albany, N. Y., last week 
with authority to conduct a jewelry business 
in this city. The business was incorporated 
with 190 shares at $100 each, and 100 com- 
mon shares of no par value. E. Parrillo, M. 
Boffalo and M. M. De. Optatis are the incor- 
porators. tig 

Bernard West, manufacturer of rings, 2 
W. 48th St., has announced to the trade that 
he has admitted his son, Milton West, into 
Partnership and that hereafter his firm will 
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be known as Bernard West & Son. The con- 
cern has engaged W. H. Abrams, who will 
travel in Iowa, Wisconsin, North and South 
Dakota, Nebraska, Kansas, Minnesota and 
Wyoming. 

The sales staff of S. Bruner, Inc., manu- 
facturer of the Brunvil watch, at 154 E. 14th 
St., has been increased by the addition of 
Joe Fishbein, formerly associated with the 
Gothic Watch Co. Mr. Fishbein will cover 
the southern and Pacific Coast territory. Lou 
Shoen will travel in the middle west, I. 
Thorn, New York State and Pennsylvania, 
and Eddie Kroll and H. Epstein, New York 
city. 

M. Kornberg, Inc., have acquired the rep- 
resentation of the Sheets-Rockford Silver 
Co., Rockford, Ill., which firm manufactures 
silverplated hollowware and flatware. The 
Kornberg concern is also representing the 
Sander Art-Craft Co., manufacturer of art 
novelties and silverplated ware for depart- 
ment stores and jobbing use. The Lustre 
Art-Glass Co., manufacturer of lustre glass 
for ornamentatal and table decorations, is 
also represented by the Kornberg firm. An- 
other firm represented by the Kornberg 
house is the Eagle Silversmith Co., manu- 
facturer of sterling silver hollowware. 


Harry D. Gill, who for seven years was 
connected with Jonas Koch, representing this 
concern in New York, Brooklyn and New 
Jersey, and Leon Roth, who for 10 years was 
connected with the same concern, five of 
these years being spent covering the New 
England territory, severed their relations 
with the Koch house on Jan. 1. Mr. Gill and 
Mr. Roth have formed a partnership under 
the style of Gill & Roth and have opened an 
office at 10 W. 47th St., where they will 
specialize in rings, ring mountings, and jew- 
elrv. Both men will cover the same terri- 
tories that they previously visited. They are 
well known in the jewelry industry, and their 
many friends are wishing them success in 
their new endeavor. 

Franz Tielemanns, watchman employed on 
the Red Star Liner Pennland, who was ar- 
rested on Sunday, Jan. 2, charged with hav- 
ing 627 carats of diamonds concealed in his 
socks, which he attempted to smuggle into 
this country, was arraigned Tuesday, Jan. 4, 
before United States Commissioner Cotter, 
in New York, and held in $25,000 bail. Tiel- 
emanns will be given a further hearing on 
Jan. 27. Tielemanns, it is claimed, was em- 
ployed by the Red Star Line for a number 
of years and was detained on the dock after 
the steamship arrived at Pier 61, 20th St. 
and Hudson River. The watchman was 
searched and in his socks, it is charged, were 
concealed diamonds weighing 627 carats, 
which are estimated to be worth about $125,- 
000. The method said to have been employed 
by Tielemanns is identical with the one used 





by a man arrested a week previous upon the 
arrival in New York of the Arabic. 

The members of the Jewelers Square Club 
enjoyed a supper-dance on New Year’s eve 
at the Astor Gallery in the Waldorf-Astoria 
Hotel. Isidor Lassner, chairman of the com- 
mittee in charge of the party, was highly 
complimented for the success of the affair 
and for the excellent entertainment which his 
committee provided. The women present re- 
ceived powder holders in the shape of bou- 
doir dolls as souvenirs. As briefly mentioned 
in these columns last week, the club held its 
regular meeting on Monday evening; Jan. 3, 
at Schwartz’s Restaurant, on Dey St. The 
main feature of the evening was the instal- 
lation of officers for the coming year, who 
were properly installed by State Vice-Presi- 
dent Howard. Another feature was the pres- 
entation of a silver service to retiring Presi- 
dent Ben Cohen. The presentation was made 
by Benjamin Biffar, newly-elected president. 
After the business was transacted, the social 
welfare committee took charge of affairs and 
provided an excellent entertainment. 

From all indications some interesting rev- 
elations may be made at the forthcoming ex- 
aminations of witnesses being questioned in 
connection with the failure of the LeRoy 
Present Co., diamond dealers, 66 W. 47th 
St., this city. An examination under Section 
21A was held last Thursday before Referee 
Stephenson, at 32 Broadway, but only two 
witnesses were called. On next Thursday, 
at 10:30 a. M., another examination is sched- 
uled and will be conducted by William Jasie, 
of Jasie & Solomon, and Mr. Strouse, of 
Strouse & Goldstone, attorneys, for the re- 
ceiver. On behalf of Louis Jersawit, receiv- 
er, the above-mentioned attorneys made ap- 
plication for leave to institute ancillary pro- 
ceedings in the Western District of New 
York for the purpose of obtaining an ancil- 
lary order for examination of certain wit- 
nesses in that part of the State. The appli- 
cation was granted last week by Judge Mack. 
It is claimed that, in the administration of 
the estate, it is necessary to obtain an ex- 
amination of Philip Present, Ellison Rosen- 
thal, the Merchants Bank of Rochester, and 
such other witnesses as may be needed. The 
LeRoy Present concern went into bank- 
ruptcy last month, and since that time the 
examinations have been conducted by attor- 
neys for the receiver. It is stated at the 


present time that Mr. Present is confined to . 


a sanitarium. At the examination last Thurs- 
day, Louis Bonas, a diamond broker of Lon- 
don, Eng., was sworn in as a witness, but 
did not take the stand. It is understood that 
Mr. Bonas may be called at one of the later 
hearings. 

Members of the firm of Handy & Harman, 
bullion dealers and refiners, 57 William St., 





(Continued from page 83) 
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are being congratulated on the 60th anni- 
yersary of the firm on Jan. 8 last. 

Walter F. Van Deren, 200 W. 34th St. 
has assigned for the benefit of creditors. 
Joseph D. Tarlow is named as the assignee. 

The Jewelers’ Safety Fund Society will 
hold its annual meeting tomorrow (Wednes- 
day) at the organization’s headquarters, 22 
W. 48th St. 

Louis J. Schoolhouse, importer of dia- 
monds, 20 W. 47th St., and Mrs. School- 
house, will leave in a few days for Palm 
Beach to spend a vacation of several weeks. 

Feldstein & Reiman, manufacturers of 
platinum and gold mountings and 10- and 14- 
karat gold rings, have moved from 171 
Broadway to new quarters at 64 W. 48th 
St. 

Stephen Varni, of the Stephen Varni Co., 
importers of precious stones, 15 Maiden 
Lane, is sailing for Europe on the Paris, 
Jan. 15 on his semi-annual purchasing trip 
in the interest of his firm. 


Leo E. Sherman, of Sherman & Henken, 
importers of diamonds, 15 Maiden Lane, 
who returned from Europe last week, was 
labroad about two months and visited the 
diamond markets in the interest of his firm. 
' Isidor Opatosky, jeweler, 640 Third Ave., 
executed a deed of trust last Monday to 
Samuel Cohen, of Jacob Cohen & Sons, 
Chrystie St. Goldman & Frier, 15 Maiden 
Lane, have been designated as attorneys for 
ithe trustee. The liabilities are approxi- 
imated at $3,500, while the assets are esti- 
mated at not more than $1,500. 


A New York showroom has been estab- 
lished at 366 Fifth Ave. by H. C. Schmidt, 
of Schmidt Bros., United States representa- 
tives for Schoch & Frank, manufacturing 
jewelers, of Schwab, Gmuend, Germany. 

he Schmidt concern is also importing a 
line of silver enamel goods and jewelry 
novelties, as well as a line of desk and bou- 
doir clocks fitted with Swiss movements. 
‘A 15-year-old errand boy who for 10 
honths worked for Albert Welsch, retail 
iRpeter, 627 Columbus Ave., disappeared re- 
cently and with him went jewelry said to 
He worth about $400. Since the youth’s dis- 

earance his mother has received a letter 

suring her that he is all right but is afraid 
tp return home, as he had lost a pearl neck- 
lace. According to Mr. Welsch, the boy 
had in his possession jewelry to be delivered 
for repairs, including a pearl necklace worth 
$250, a wrist watch and a few other articles. 
- Two bandits who attempted to hold up and 
‘fob the jewelry store of Isidor Levy, 1930 
‘Third Ave. last Thursday night, were 
ifrightened away when the jeweler’s sister 
‘Pegan screaming and grappled with one of 
ithe crooks. The only thing obtained was a 
gp which a customer had just brought 
‘in and laid on the counter. Lena Levy, 
a. of the proprietor, was assisting her 
|prother in arranging the window prior to the 
\flosing of the store while Abraham, another 
brother, was waiting on several customers. 

bout 9 o’clock two men walked into the 

lace and Miss Levy quickly observed that 
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an automobile with a third man at the wheel 
was standing at the curb. Without the 
slightest warning, the two strangers pulled 
guns from their pockets and at that moment, 
Miss Levy began screaming and fighting the 
thief nearest to her. Her brothers also 
grappled with the bandits and in the scuffle 
Miss Levy and the proprietor of the store 
were hit with the butt end of the thieves’ 
pistols. After grabbing the watch from the 
counter, the pair ran to the curb where they 
jumped into the automobile which sped away. 
Miss Levy and her brother were treated by 
a surgeon from the Harlem Hospital and 
then resumed their duties in the store. 


Members of the American Jewelers Pro- 
tective Association received notices last week 
that the annual meeting of the organization 
would be held on Wednesday, Jan. 26, at 
4 o'clock, in the office of the organization, 
17-19 W. 45th St., New York. The purpose 
of the meeting is for the election of a board 
of directors, a trustee, three vice-presidents, 
a nominating committee and for such other 
business as may come before the organiza- 
tion. The first meeting of the new board of 
directors will be held immediately after the 
adjournment of the annual meeting. Accom- 
panying the announcement of the annual 
meeting was the report of the nominating 
committee. This report was signed by 
Bernard Strauss, chairman, Charles R. Jung, 
Albert M. Kohn, Jules Franklin and Julius 
Raunheim. The following, nominated as 
directors for the ensuing year, are to be 
voted on at the annual meeting: Godfrey 
Eacret, Lawrence D. Frank, Aaron V. Frost, 
Frank Jeanne, William F. Juergens, Walter 
N. Kahn, Arthur Lorsch, William E. 
Marcus, Jr., Walter P. McTeigue, Rolland 
G. Monroe, Julius S. Oppenheimer, Joseph 
Rees, Lee Reichman, William I. Rosenfeld, 
Meyer D. Rothschild, Simon Sichel, Marcel 
N. Smith, Emile Tas, Lewis Van Wezel and 
Otto D. Wormser. 


The 10th anniversary of the Bronx Retail 
Jewelers’ Association will be marked by 
what the organization hopes will be one of 
the biggest events in its history. In cele- 
bration of the event, the Bronx jewelers will 
hold their annual banquet on Sunday, Feb. 
13, in the Hotel Astor. Plans are rapidly 
nearing completion and the affair this year 
is under a committee headed by William 
Schneiderman and composed of A. J. 
Bluming and I. Geffen, vice-chairmen; 
Murray Max, secretary; I. Hirschhorn, J. 
Levy, I. Chamelin, S. I. Ferkin, Joe Stein, 
A. Siegel, Sam Hahn, O. Silverberg and A. 
Landau. Joseph Mazer will act as toast- 
master at the banquet and among those who 
have received invitations to attend as the 
guests of the organization are: Conrad J. 
Brotherly, president of the American 
National Retail Jewelers’ Association; 
Emil Scheer, president of the New York 
State Retail Jewelers’ Association; Emil W. 
Kohn, president of the Retail Jewelers 
Association of Greater New York and Vi- 
cinity; Edward H. Hufnagel, president of 
the Horological Institute of America, and 
E. H. Quigley, secretary to President 
Brotherly. Tickets for the affair will cost 
$6 each and can be obtained by communi- 
cating with either Mr. Schneiderman or Mr. 
Max. Souvenirs will also be distributed and 
a handsome program is being compiled to 
mark this anniversary. 
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Business Troubles 





The Richards Jewelry Co., Tacoma, 
Wash., is reported to be in bankruptcy. 


It is reported that Alexander H. Middle- 
man, Detroit, Mieh., is in bankruptcy. 

Herman C. Korman, Washington, D. C., 
is offering creditors 20 cents on the dollar. 


The Knittle Jewelry Co., Cleveland, O., 
is reported to be in the hands of a receiver. 

W. Irving Bloom & Co., Baltimore, Md., 
is reported to be in the hands of a trustee. 

The Frost Jewelry Co., Odessa, Mo., 
is offering 25 cents on the dollar to credi- 
tors. 

An involuntary petition in bankruptcy has 
been filed against Zimmerman Bros., Chi- 
cago. 

An involuntary petition in bankruptcy has 
been filed against Hallie L. Lomax, Los 
Angeles, Cal. 

An involuntary petition in bankruptcy has 
been filed against the Gordon Jewelry Co., 
Kansas City, Mo. 

An involuntary petition in bankruptcy has 
been filed against the Gem Jewelry Co., 
Pittsburgh, Pa. 

An involuntary petition in bankruptcy has 
been filed against the Brown Mercantile 
Co., Portland, Ore. 

A trust mortgage is reported to have 
been given by the Palmer Park Jewelry 
Store, Detroit, Mich. 

Louis A. Roos, Chicago, has given a deed 
of trust. The assets are placed at $10,000 
and the liabilities also at $10,000. 

The Royal Jewelry Co., Inc., operating 
at Moline, Ill., Davenport, Ia. and Rock 
Island, Ill., is reported to be in bankruptcy. 

Geo. W. Huntley, Windber, Pa., has filed 
a voluntary petition in bankruptcy. The 
assets are placed at $2,307 and the liabilities 
$4,010. 

A deed of trust has been given by S. & 
L. Spero, Chicago. The assets are given 
as $11,000 and the liabilities at the same 
amount. 

O. A. Clark, St. Louis, Mo., has filed a 
voluntary petition in bankruptcy. The as- 
sets are placed at $1,900 and the liabilities 
at $3,600. 

Otto A. Scherer, Ottawa, IIl., has filed 
a voluntary petition in bankruptcy. The 
assets are placed at $9,411 and the liabilities 
at $9,711. 

It is reported that a deed of trust’ has 
been given by the Vye Jewelry Co., Inc., 
Chicago. The assets amount to $24,219 and 
the liabilities, $34,951. 

Henry Rothenberg trading as the Crown 
Jewelry Co., 782 Market St, San Fran- 
cisco, Cal., has made a 20 per cent net cash 
settlement with creditors. 

An involuntary petition in bankruptcy has 
been filed against Geo. E. Hayward, 
Detroit, Mich. The assets are placed at 
$1,200 and the liabilities at $3,700. 

A. Brown, Warren, O., who conducted a 
retail jewelry business and also carried other 
lines in connection with it, filed a voluntary 
petition in bankruptcy in United States 
Court, Cleveland, on Dec. 31. There are 86 
creditors and the total liabilities are $9,901.53 
and total assets $5,507. The principal assets 
are stock in trade, $3,000; fixtures, etc., $2,- 
500. The first meeting of the creditors has 
been called for Jan. 13 at 310 Home Sav- 
ings and Loan building, Youngstown, O. 


ee ee ee ee 





si UAnnsiehE ain Ala 


MEN SU PE SAE lg OU ENG OES 





January 12, 1927 


THE JEWELERS’ CIRCULAR 








Service Developed From 





Established 
1856 


The banking service of The 
National Park Bank is a 
development of many years’ 
usefulness to commercial 
institutions in all parts of 
the country. 


Service Performed 


ice founded uponexperience 
and achievement, one that 
is practical, comprehensive, 
and well adapted to the 
requirements of merchants 
and manufacturers in the 





Consequently, it is a serv- jewelry trade. 
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GRACE NATIONAL BANK 


Fills a Real Need in the Trade 


Admirably equipped to advise and 
assist jewelers in all their requirements. 
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C. Glenn Sipe, of the house of Sam F. 
Sipe, has not been able as yet to leave for 
Cuba on a Winter vacation, but hopes to be 
able to get away soon. 

Merchants are warned to be on the look- 
out for a man who bought merchandise 
value at $210 from a Pittsburgh merchant 
and gave a check for the amount on a Phila- 
delphia bank, the check being returned 
marked “no account.” He gave an Ohio 
address. 

A voluntary petition in bankruptcy was 
filed in the United States District Court 
here last week by George W. Huntley, a 
jeweler of Windber, Pa. He lists liabilities 
of $4,010 and assets of $2,307. Of the as- 
sets, $1,500 is listed as stock in trade. Debts 
due on open accounts amounts to $490. The 
bankrupt has placed $195 in cash and $105 
in other property as the property to be ex- 
empted to him under the laws of the State. 
Just what the estate will pay is somewhat 
indefinite. 

E. B. Heller, president of the Retail 
Credit Men’s National Association, was in 
Pittsburgh, Monday, and on Monday night 
addressed the members of the Retail Credit 
Men’s Association of Pittsburgh in the Ho- 
tel Henry, with a number of credit jewelers 
present to hear his talk. This was the first 
meeting of the retail credit body here with 
the affiliated Pittsburgh Credit Bureau. 
Under the new working arrangements, all 
merchants desiring information from the 
Pittsburgh Credit Bureau must be members 
of the Retail Credit Men’s Association. 

An involuntary petition in bankruptcy has 
been filed in the United States District Court 
against Harry Isenberg, trading as the Gem 
Jewelry Co., the petition having been pre- 
sented by Attorney A. H. Kaufman, repre- 
senting the petitioning creditors. The last 
named and the amounts claimed are: Barnet 
Davis, $1,345; L. J. Marks, $3,113, and Max 
Steinberg, $196. The court has appointed 
Louis Greenberger as receiver. The petition 
asking for the appointment of a receiver 
stated that the value of the merchandise in 
the store is $10,000. Mr. Greenberger fur- 
nished a $10,000 bond. He has been given 
permission to continue the business for a 
period of 30 days. 

At a meeting held last Friday attended 
by members of the Credit Merchants, Inc., 
an association of credit jewelers and by A. 
B. Buckeridge, manager of the Pittsburgh 
Credit Bureau and the secretary of the Retail 
Credit Men’s Association, the latter explain- 
ed the works of the Pittsburgh Credit Bureau 
to date. The bureau desires to include the 
credit merchants in that organization, many 
of whom are members of the credit associa- 
tion. However the Credit Merchants, Inc., 
have not as yet signified their intention of 
giving up their organization and it is stated 
that it is likely to be kept intact, if only 
for social reasons. In the meantime, how- 
ever, members of the Credit Merchants are 
taking membership in the credit association, 
for under the new ruling a merchant must 
be a member of the credit association to 
obtain credit information from the Pitts- 
burgh Credit Bureau. The Credit Mer- 
chants have been maintaining their own 
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credit reference department in the protec- 
tion of members in the opening of new 
accounts, 

By his will filed here Saturday, the late 
Charles W. Wattles of the W. W. Wattles 
& Sons Co. rewarded six faithful employes 
of the company by leaving them a share in 
the business. The total value of the estate, 
which is regarded as probably considerably 
more, is placed at $250,000, consisting en- 
tirely of personal holdings. Twelve charit- 
able bequests also were made, the bulk of 
his estate however going to relatives. The 
employes remembered and the amount of 
stock given follows: Horace W. Bilke 12 
shares of the W. W. Wattles & Sons Co.; 
David F. Walton 12 shares of the stock; 
Albert W. Hepler 10 shares; Daniel W. 
Brose 10 shares and Ernest Bovie and John 
P. Martin each seven shares. J. Harvey 
Wattles, a brother, and Horace W. Bilke, a 
cousin, are each left $10,000, while William 
W. Horner and J. Richey Horner, Jr., chil- 
dren of his deceased sister and Annie W. 
Horner are left $15,000 each. Elizabeth W. 
Stephenson and Charles W. Stephenson, 
children of his sister, are left $25,000 each, 
while Julia S. Wattles and Lillie Wattles 
Stephenson, sisters, are left 48 shares of the 
capital stock of the company. Ten thousand 
dollars each is left to seven charitable in- 
stitutions and $5,000 each to five institutions. 
One-half of the residue of the estate is left 
to his sister, Lillie Wattles Stephenson, and 
one-fourth of the residue to his sister, Julia 
S. Wattles. The remaining one-fourth is 
to be used to pay taxes which attach to 
the legacies and if any remain it is to be 
divided among the charities named in the 
will. Mr. Wattles died in the Eye & Ear 
Hospital Dec. 7 last following an illness 
of several weeks. He was unmarried and 
in recent years had made his home at the 
Pittsburgh Athletic Club. The bequest he 
made to Lutheran Seminary at Mt. Airy is 
to be a memorial to his father and the gift 
to the Pessavant Hospital, Pittsburgh, is to 
be a memorial to his mother, each institution 
receiving. $10,000. The will states that the 
money is to be used in whatever way the 
trustees of these institutions decide. 








Foreign Notes 





The manufacture of luxury articles now 
forms one of the leading industrial groups 
of Berlin, and by reason of its excellent mail 
facilities the German capital has developed 
since the war into a great wholesale and re- 
tail distributing center. Luxury articles are 
sent out from the capital to retailers in all 
parts of Germany, as well as the rest of 
Europe. The growing importance of Berlin 
as an industrial and commercial center is 
depicted in an occupational census taken in 
June, 1925, a summary of which shows that 
out of a population of nearly 4,000,000, a 
total of 1,711,349 are occupied in 294,300 
commercial, industrial or other establish- 
ments. 

* ok * 

Pending issuance of new regulations for 
the enforcement of the metric system in 
Mexico, other measuring units may be used 
to identify goods in advertising matter, in- 
voices ‘and other commercial documents, ac- 
cording to instructions of the Mexican gov- 
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ernment transmitted to the Commerce De- 
partment by Acting Commercial Attache 
George Wythe, at Mexico City. When this 
is done the proper description in the metric 
system should first be given, and after that, 
in parentheses, those of the other systems. 
This may only be done, however, when the 
dimensions under the systems other than the 
metric serve merely as identification or de- 
nomination of the measured articles and not 
when they serve as the basis for their price. 











The following out-of-town jewelers were 
among those who visited the wholesale trade 
last week: J. M. Harris, Olean; George 
Kingan, Angola; C. G. Bushnell, Gowanda, 
and George Engel, Springville. 

Thomas McDonald, watchmaker with 
Charles F. Damm, Inc., manufacturing jew- 
elers for a number of years, has leased space 
on the sixth floor of the King & Eisele 
building and will do watch repairing for 
the trade. 

Harold Robinson, whose jewelry store in 
W. Main St., Welland, is in the path of the 
new Welland Canal, has received notice 
along with other similarly located merchants, 
that he must vacate his present premises by 
March 1, when the buildings will be razed. 

Friends in the trade will sympathize with 
Henry Prussmann, Genesee St. jeweler, in 
the death of his son, Henry F., who died 
on New Year’s day. Deceased, who was 
about 38 years old, had been associated with 
his father in the jewelry store for a number 
of years. 

The annual meeting of the Buffalo Retail 
Jewelers’ Association will be held at the 
Hotel Lafayette on the evening of Jan. 20, 
when officers will be elected for the year 
and reports read on the activities during the 
year just closed. It is believed that it will 
be possible at that time to announce some 
of the details for the New York State con- 
vention, which will be held here late in 
April. 

After four adjournments the charge of 
first degree grand larceny against Walter Rea 
of this city following the alleged theft of 
$15,000 in jewelry was dismissed by Judge 
Standart in City Court on Jan. 5. Rea had 
been held since Dec. 22 to answer allegations 
brought by Patrick Kearns, a jewelry sales- 
man, representing Spear & Susskind, a New 
England jewelry house. When Assistant 
District Attorney Cantor told the court he 
was not ready to prosecute, Wednesday, 
Rea’s attorney objected to further postpone- 
ments, and the dismissal of the charges fol- 
lowed. 








Market Prices for Silver Bars 
The following are the quotations for sil- 
ver bars in London and New York as re- 
ported for the past week: 


Selling Price 
London U, S. Gov’t New York 

Cate Official Assay Bars Official 
Jee. 44 6s) 56% 53% 

a. 56 53% 

RONG es oss 25 56% 54% 

SO re aigts 2448 56% 53% 

ee eee 56% . 53% 

Le |) ene , SOK2 5434 
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Roy F. McComb and John Bender, both 
jewelers of Hamilton, O., visited Cincinnati 
last . week, 

James K. Bingaman, diamond merchant 
and jeweler at Fourth and Walnut Sts., filed 
suit for divorce from Lou Rice Bingaman, 
2747 Madison Road, in the Court of Do- 
mestic Relations. They were married at 
Newport, Ky., Jan. 3, 1923. 

Edward L. and J. Clarence Raisbeck, dia- 
mond brokers, bought the Stagge building, at 
the southwest corner of Montgomery Road 
and Bennett Ave., Norwood, for a reported 
price of $135,000. This is the largest price 
per front foot that has ever been paid for 
property in the city of Norwood, which is 
a sister city to Cincinnati in the county of 
Hamilton. 

“Ho hum!” said Hugh Stewart, auditor 
of the Wadsworth Watch Case Co., when he 
entered the Kern Bros. weekly sweepstakes 
at the Kern alleys in Newport, Ky., Sunday. 
After stretching himself a little, Stewart 
proceeded to roll 651 in three games, and 
with that won first prize. He did not have 
any trouble winning the sweepstake, other- 
wise he probably would have extended him- 
self. 

The December business of A. N. Pflueger, 
retail jeweler of Roanoke, Va., was 15 per 
cent greater last December than in Dec., 1925, 
according to a letter received by his father, 
William Pflueger, diamond dealer of this 
city. The holiday business was great enough 
to have the company put on extra salesmen 
and saleswomen, as several additions were 
made to the force in order to take care of 
its patrons. 

Lee Loeb, founder of the firm of L. Loeb 
& Sons, left his office early on Wednesday 
afternoon in order to go home and get Mrs. 
Loeb so they could go to a dinner engage- 
ment at the home of friends. The dinner 
was given in honor of their 46th wedding 
anniversary. While they were out, Clarence 
and Mayo Loeb, their two sons, installed a 
new radio set in the home so Mr. Loeb 
could be entertained without leaving the 
home fireside. 

The jewelry firms of Fox & Sons, Henry 
Korf and the A. S. Workum Co. were given 
a taste of smoke when fire broke out in the 
Schmidt building, Government Square and 
Main St., Tuesday afternoon of last week. 
Firemen fought for three-quarters of an hour 
to reach the source of the blaze in the base- 
ment. Although the smoke caused discom- 
fort to tenants as high as the fifth floor there 
was no real danger and no cause for any 
alarm on the part of those who have estab- 
lishments in the structure. 

Edward Pieper, brother of Fred, Joseph 
and Otto Pieper, jewelers of Covington, Ky., 
will probably be relieved as United States 
Marshal at Covington following reports 
from Washington, D. C., that James H. 
Hammons of Hazard, Ky., would be recom- 
mended for the place. Pieper has been serv- 
ing as marshal for the eastern district of 
Kentucky for several months ,and was ap- 
pointed to the place after Roy B. Williams 
disappeared. He had been a deputy in the 
office before he was appointed marshal at the 
request of Senator Richard P. Ernst. 


THE JEWELERS’ CIRCULAR 

An answer was filed in the United States 
District Court by Sig Strauss, president of 
Sig Strauss & Co., diamond dealers, 
against the suit of Maurice H. Koodish, 
trustee in bankruptcy, of the Thoma 
Bros., former wholesale jewelers, Friday. 
Mr. Strauss denied the charge made by 
Koodish that one lot of diamonds had been 
transferred to him in violation of the bank- 
ruptcy act and also denied that the gems 
belonged to the brothers, as he contended 
they were his property. Mr. Strauss also 
denied that they were of the value of $934 
as alleged in the petition, which he asks to 
be dismissed. Likewise Mr. Strauss asks 
the court to award him the costs of the 
case. 

Because of the interest he has taken in the 
affairs of the wholesale department of the 
Chamber of Commerce, J.-Harvey Phillips, 
vice-president of the Richter & Phillips Co., 
has been nominated as a director of the com- 
merce body. Mr. Phillips is chairman of 
the publicity committee of the wholesale de- 
partment and is one of the prime movers in 
the style shows that are given semi-annually. 
He is hard at work at the present time pre- 
paring for the cabaret style show that will 
be given at the Hotel Gibson in February. 
The Richter firm will, as usual, have its 
own model for the display of jewelry, along 
with a vast number of models. J.- Harvey 
has been named on a ticket for which there 
is no opposition. The election will be held 
Wednesday, Jan. 12. 

An echo of a $15,000 diamond robbery at 
HamijJton, O., several months ago was heard 
in Covington, Ky., Tuesday night, Jan. 4, 
when United States Commissioner O. H. 
Roetken issued a John Doe warrant for a 
woman whose name could not be divulged. 
The warrant charges that she harbored a 
fugitive from justice and that she interfered 
with an officer of the United States in the 
performance of his duty. Several months 
ago a woman from Chicago reported to the 
Hamilton police that a man visited her at 
Hamilton and represented himself to be a 
narcotic agent. The diamonds disappeared 
with him. Officers traced the man to Cov- 
ington and Tuesday night they visited a resi- 
dence in that city and while in the house an 
automobile drove up, but was_ hurriedly 
driven away when strangers were seen in 
the place. When Marshal Emmett Orr 
visited the house Wednesday it was deserted. 

A total of 50 persons attended the get- 
together party that was given by A. G. 
Schwab & Sons for their employes Friday 
night. The affair started with a theater 
party at Keith’s and was followed by a sup- 
per served at the Al Buon Gusto restaurant, 
an Italian kitchen on E. 6th St. Julian G. 
Schwab in a short talk thanked the attaches 
for the co-operation they gave in their serv- 
ices during 1926, which co-operation, he said, 


‘assisted in great measure to create the suc- 


cessful year that was enjoyed by the firm. 
During the supper, also, the firm presented 
Jacob Schulman, who has been at the head 
of the watch department of the firm for a 
score of years, with an exquisite tea service 
and tray. The service was suitably in- 
scribed and was given Mr. Schulman, who 
recently resigned to go into business for 
himself. The employes of the firm also pre- 
sented Mr. Schulman with an entirely fitted 
traveling bag. He thanked both donors for 
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their gifts. The party was given employes 
by the firm’as a means of thanking them 
for the part they played in the firm’s success. 
The: affair was arranged by Robert Lange, 
son of Louis Lange, credit manager of the 
company. 

Two robberies, the most important of 
which was at the store of the Monmouth 
Jewelry Co., 812 Madison Ave., Covington, 
Ky., was cleared up by the Covington police 
in an alleged confession by Scott Tully, a 
16-year-old youth. Tully confessed, the 
police say, to having thrown a pool ball 
through the window of the jewelry store on 
Nov. 11. He appropriated a lot of jewelry 
and pawned it in a number of pawn shops, 
tickets for which were found in his pockets 
when picked up by the police. Tully started 
the New Year in good shape as he faced 
Judge George E. Phillips in Police Court, 
Monday, on a charge of burglary and grand 
larceny. He was bound over to the grand 
jury on the aforementioned charges. The 
other robbery was that of the Fischer Bros. 
Hardware Co., from which two shotguns 
were taken. A number of rings found in 
several Cincinnati pawn shops were identi- 
fied by officials of the Monmouth company. 








Atlanta, Ga. 


Louis Glick, Hammel-Riglander Co., New 
York, spent several days in Atlanta recently 
calling on the trade. 

George Fox, of the Fox Mfg. Co., Chi- 
cago, was in Atlanta during the week call- 
ing on retail jewelers. 

A. H. ‘Kirkland, Columbus, Ga.; Mr. 
Sachtelben and Charles Whitmire, both of 
Griffin, Ga., and Harry Abrahams, Valdosta, 
Ga., were visitors in Atlanta recently. 

Ernest A. Durham, president of the Dur- 
ham Jewelry Co., 14 Edgewood Ave., is 
spending a week in Florida, where he is 
trying the fishing on several of the lakes of 
the State. 

One of the largest single loan transac- 
tions ever made in the south, and one in- 
volving more jewelry than any single deal 
that has ever come to the attention of the 
local police department, was recently com- 
pleted by an Atlanta pawnshop. The loan 
was for $2,750, while the articles pledged 
consisted of a platinum bracelet set with 
37 diamonds and 74 blue sapphires; a plat- 
inum bracelet set with 100 diamonds and 50 
blue sapphires, a platinum top bracelet with 
nine diamonds, a platinum bar pin with 60 
diamonds, a man’s cluster ring of white 
gold set with seven diamonds, a woman’s 
diamond ring with a two and a half carat 
center and a women’s white gold ring set 
with three diamonds of about one and a half 
carats. Police state that this establishes a 
record in loans, not only for the city of 
Atlanta, but for the State of Georgia. 











The Royal Jewelry Co., 225 W. 3rd St. 
Davenport, Ia., has filed admission of in- 
solvency and willingness to be adjudged 
bankrupt following petition in the Federal 
Court filed by three Chicago creditors last 
week, Martin Fix with a claim of $140; 
Benjamin Levit, $200 and Continental Watch 
and Jewelry Co., $400, were petitioning 
creditors. M. Rattner, president, signed the 
firm’s admission. 
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Chicago Notes 





Nat Levy, representing Hamilton & Ham- 
ilton, Jr., left recently on an extended busi- 
ness trip through Indiana, Michigan and 
Ohio. 

George Armstrong, of the General Chain 
Co. with headquarters at 35 E. Wacker 
Drive, returned last week from a short busi- 
ness trip through the middle west. 

Frank Moran, Chicago representative for 
the J. F. Sturdy Sons’ Co., just completed a 
short business trip through the middle west. 
He reports business as favorable in that ter- 
ritory. 

Fred Kline, general sales manager for the 
Juergens & Andersen Co., left this week on 
a trip through the west as far as the Pacific 
Coast. He will call on the trade there for 
about a month. , 

A. Ganz, representing Sproehnle, Inc., 
wholesale watch dealers, 29 E. Madison St., 
will leave some time this week on a two 
months’ business trip through his middle- 
west territory. 

E. F. Doering, of the E. F. Doering Jew- 
elry Co., Waupun, Wis., accompanied by 
his son Robert, spent several days in Chicago 
during the past week looking over the new 
goods and shaking hands with friends. 

Marvin Dickinson representing Sproehnle, 
Inc., arrived in Chicago on Monday of this 
week, and after spending a few days at the 
home office replenishing his stock and get- 
ting his new samples, will leave for the 
Pacific Coast. 

J. Faraco, of the Faraco Jewelry & Art 
Shop, Clinton, IIl., accompanied by his wife, 
spent a few days in Chicago during the past 
week shopping and enjoying a rest after 
the holiday rush. Mr. Faraco reports hav- 
ing had a splendid holiday business. 

William Frasier, of the Jones & Frasier 
Co., Inc., Durham, N. Car., arrived in Chi- 
cago on Sunday of last week. Mr. Frasier 
(“Big Bill”) will remain here for a few 
days attending a “good roads” convention 
and while here will visit with the trade. 

George R. Michalks, representing Quast & 
Olsen, manufacturing jewelers located in 
suite 1007 Mallers building, is now prepar- 
ing his sample line and will leave for his 
first trip of the season some time next week. 
Mr. Michalks will be gone for about two 
weeks, 

Harry Rosenshield, manager of the Chi- 
cago office of Hamilton & Hamilton, Jr., 29 
E. Madison St., returned recently with Mrs. 
Rosenshield from Providence, where he re- 
mained for about 10 days, visiting at the 
home office and attending sales conferences. 


Mr. Rosenshield will remain in Chicago for 
the balance of the month before leaving for 
his territory. 

Hugh M. Parthum is now connected with 
the Chicago office of the Simeon L. & George 
H. Rogers Co., located at 58 E. Washington 
St., as a junior salesman. Mr. Parthum was 
associated with the Block-Weinfeld Co., for 
some time and prior to that time was with 
the Williams Co., at Chicago. 

Frank Ruggles, manager of the Chicago 
office of the W. E. Richards Co., located in 
the new Jewelry ‘Mart, has just returned 
from a business trip to Cincinnati. He ex- 
pects to remain in Chicago for about 10 
days before leaving for Kansas City and 
other points in the middle west. 

FE. S. Baker, representing the Juergens & 
Andersen Co., arrived in Chicago last week 
from Minneapolis, where he spent the holli- 
days with his wife. He remained here for 
a few days, then left for New York and the 
east, where he went on special business. He 
expects to be gone for a couple of weeks. 


Henry C. Drumm has been receiving the 
sympathy of his friends in the trade, on ac- 
count of the death of his wife, who passed 
away at their home, 6150 Langley Ave., on 
Sunday morning at 6:30 o'clock. Funeral 
services were held from her late home on 
Tuesday at 10 a. M., and interment was at 
Oakhill Cemetery, Watseka, Ill. Mr. 
Drumm is engaged in the wholesale jewelry 
and optical business at 29 E. Madison St. 

Sam M. Leibson is now associated with 
Sproehnle, Inc., wholesale watch dealers lo- 
cated at 29 E. Madison St. Mr. Leibson 
succeeds Max Marcus in calling on the trade 
through the northwest and as far west as 
Seattle, Washington. Mr. Leibson has been 
associated in the jewelry and watch business 
for many years and has a host of friends 
in Chicago and through the territory. Mr. 
Leibson will leave here next week for 
Minneapolis, St. Paul and the west and 
will be gone for two months. 

H. I. Jacobs is again associated with Ham- 
ilton & Hamilton, Jr., as a traveling repre- 
sentative. Mr. Jacobs will visit the retail 
trade through Illinois, Iowa and Wisconsin 
and will make his headquarters at the Chi- 
cago office on the 11th floor of the Hey- 
worth building. Mr. Jacobs traveled for this 
firm for several years, and about three years 
ago resigned to enter into the retail jewelry 
business and then later into the mail-order 
business. He has a host of friends in the 
jewelry trade here who are happy to sce 
him again. 

Sympathy was extended to Kenneth Bichl, 
of the Juergens & Andersen Co., last week 


on account of the sudden death of his father, 
Anthony J. Bichl. Deceased passed away at 
Phoenix, Ariz., where he was enjoying a 
rest, on Monday of last week. His remains 
were returned to Chicago on Thursday and 
funeral services were held on Saturday at 
9:30 a. M., from his late residence, 1831 
Lawrence Ave., to Our Lady of Lourdes 
Churches, where high mass was celebrated. 
Interment was at St. Boniface Cemetery. 

Zimmerman Bros., wholesale silverware 
and ivory dealers at 58 E. Washington St., 
having become embarrassed financially, and 
being threatened by creditors, has found it 
necessary to file a petition in bankruptcy, in 
order to protect all creditors, and a receiver 
has been appointed. Liabilities are about 
$42,000, with assets of probably one-half that 
value. 

The Simeon L. & George H. Rogers Co., 
manufacturers of silver-plated hollow and 
flat ware at Hartford, Conn., last week an- 
nounced the appointment of Rudolph Hofeld 
as the western sales manager, and the open- 
ing of the company’s office and showroom, 
located in suite 1210 Garland building, 108 
N. Wabash Ave. Mr. Hofeld needs no in- 
troduction to the jewelry trade in Chicago 
and the middle west. Since 1912 he has 
been connected with the Williams Bros. Co. 
as manager of their Chicago office, and while 
in that capacity looked after the jobbing 
trade. Mr. Hofeld, in his new connection, 
will continue to look after the wholesale 
trade. The new office is conveniently located, 
right in front of the elevators, and has 
many windows for display purposes. All 
new mahogany window and display cases, as 
well as flat-ware drawers and cases, are now 
being made to order and will be installed 
within a few days. A complete line of this 
firm’s merchandise will be on display at all 
times and a large stock will be on hand to 
accommodate the trade. 

William E. Renich, of William E. Renich 
Co., Inc., retail credit jewelers at 209 S. 
State St., returned this week from Minneap- 
olis, where he was called about 10 days ago 
on account of the serious illness of his 
brother, Walter F. Renich. Mr. Renich left 
here on Friday, but got there just a few 
hours too late. Walter F. Renich was a 
member of the firm of Kirchner & Renich, 
manufacturing jewelers at 412 Nicollet Ave., 
Minneapolis, Minn. He was ill for only a 
few days with pneumonia and passed away 
on Saturday. Mr. Renich was born in Chi- 
cago in 1876, and learned his trade here. 
He worked for Juergens & Andersen Co. as 
an engraver fer some time, and then 26 years 
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ago left for Minneapolis, where he joined 
Mr. Kirchner and they formed the firm of 
Kirchner & Renich. Deceased is survived 
by his wife, two sons, William and Robert, 
his brother, William E. Renich, a sister, 
Mrs. M. Fuse, and a nephew, William Fuse, 
who is associated with the Juergens & An- 
dersen Co., Chicago. Services were held 
at his late home, 22 West Rustic Lodge, and 
interment was at Lakewood Cemetery. 

Miss Myrtle .Ross, in charge of the dia- 
mond department for Benjamin Allen & Co., 
is spending a couple of weeks in Canada 
with her mother visiting friends. 

Byron Sheffer, of the Williams Co., Ben- 
ton Harbor, Mich., and Mrs. Sheffer, was 
in Chicago during the past week spending 
a few days’ vacation and attending to busi- 
ness. 

Paul H. Samuels, middle western and 
Pacific Coast representative for Katz & 
Ogush, Inc., left on Friday, Jan. 7, for the 
Pacific Coast with the 1927 line of certified 
platinum jewelry. 

John D. Jacobson, traveling for Benjamin 
Allen & Co., with headquarters at Peoria, 
Ill., is spending a couple of weeks in Chi- 
cago visiting at the home office and getting 
his new Spring line. 

J. A. Bergsman, manager of the Chicago 
office of the Poole Silver Co., 5 N. Wabash 
Ave., will leave on Saturday of this week 
on a five weeks’ business trip through the 
middle west and east. 

In the matter of David Lampert, bank- 
rupt, manufacturer at 159 N’.. State St., the 
schedule of assets and liabilities was filed 
last Friday. The assets are listed at $2,000 
and liabilities at $5,000. 

Walter Wilson, of the Frank Mayer & 
Son jewelry store, South Bend, Ind., was a 
visitor in Chicago during the past week. 
D. D. Graff, Elkhorn, Wis., also spent a 
few days here last week shopping. 

A. C. Gregory, auctioneer, with offices at 
10 S. Wabash Ave., returned last week 
from Orlando, Fla., where he conducted a 
successful reduction sale for D. C. Correll 
of that city. Mr. Gregory was gone for 
four weeks. 

J. M. Washburn, Ohio traveler for Benja- 
min Allen & Co., accompanied by his wife, 
daughter and grandchildren, is taking a 
pleasure trip to California. He expects to 
get back about Feb. 1 in order to start out 
on his territory. 

Leon A. Bergsman, of the Poole Silver 
‘Co., returned to Chicago last week from 
New York, where he spent about 10 days 
visiting at the home office and factories. 
Mr. Bergsman is now ready to call on his 
wholesale trade in Chicago and adjacent 
territory. 

Friends of F. H. Jacobson will be happy 
to learn that he is getting along as nicely as 
can be expected after a very serious heart 
attack. He is at home and will have to re- 
main there for at least another couple of 
weeks. Mr. Jacobson has offices at 27. E. 
‘Monroe St. 

_ Charles Brown, buyer for the Stein & EIl- 
bogen Co., returned last Friday from New 
York and the east, where he spent a couple 
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of weeks looking over the market and mak- 
ing purchases. Mr. Brown reports that the 
markets are filled with wonderful new 
goods and a great assortment, and he is well 
pleased and very enthusiastic about them. 

Milton H. Nathan, who became associated 
the first of this year with the Stein & Ell- 
bogen Co., will cover their Michigan terri- 
tory, formerly covered by the late W. F. 
Wurzburg. Mr. Nathan formerly traveled 
for Despres, Bridges & Noel and was con- 
nected with this firm for several years. Mr. 
Nathan will leave for his territory about 
Feb. 1. 

John C. Yingling has joined the traveling 
force of the Stein & Ellbogen Co., and will 
represent them this year in Ohio and ad- 
jacent territory, with headquarters at Tol- 
edo, O. Mr. Yingling formerly was con- 
nected with the C. K. Merrill Co., of Toledo. 
He has been on this territory for more than 
20 years and is favorably and well known to 
the trade. 

The Chicago office of the National Jewel- 
ers’ Board of Trade reports that Benjamin 
Gross, retail jeweler at 4318 W. Madison 
St., has departed to parts unknown. The 
fixtures have been taken out and have been 
placed in storage by the party holding a 
chattel mortgage on them. There are no 
assets available. An auction sale was held 
there during the month of December. 

Miss Bertha W. Sachse announces that 
she has gone back into business for herself 
as a retailer, with offices in suite 41, 130 N. 
State St. Miss Sachse is well known in 
Chicago, having been associated in the jew- 
elry trade here for many years. She was in 
business for herself for some time until 
about six months ago, when she discontinued 
to accept a position with Ovingtons’ of Chi- 
cago. 

Max Cohn, manufacturers’ representative, 
with offices on the 16th floor of the Hey- 
worth building, left recently for a trip to 
Detroit where he visited the trade before 
going to New York and the east where he 
will spend a couple of weeks calling on the 
factories he represents and get his new 
samples. Before returning to Chicago, Mr. 
Cohn will stop off at some of the larger 
cities to call on the trade. 

At a meeting held this week by the Ad- 
justment Committee of the National Jewel- 
ers Board of Trade in the consideration of 
Charles E. Graves & Co., it was voted to 
engage Louis Goldman, attorney for the 
Manufacturers Jewelers’ Board of Trade, as 
joint council with Fred B. Hovey, attorney 
for the National Jewelers’ Board of Trade. 
Both attorneys will represent and act jointly 
as attorneys for the Adjustment Committee 
in this case. 

R. E. Gourley, formerly of the H. W. 
Burdick Co., Cleveland, O., will be with 
the Stein & Ellbogen Co., this year as a 
traveling representative. Mr. Gourley will 
make his headquarters at Cleveland, and 
will call on the trade in western Ohio, Indi- 
ana and some towns in Illinois. Mr. Gour- 
ley has covered the Ohio territory for some 
years and is well known in this section. He 
will leave for his territory about the last 
week of this month. 

The banquet committee of the Chicago 
Jewelers’ Association is hard at.work pre- 
paring for the annual banquet that is to be 

gheld on Thursday evening,. Jan..27, in the 
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Gold Room, the beautiful new ballroom of 
the new Palmer House. The new west side 
of the ballroom has been completed so the 
committee will be able to take care of all 
reservations this year. Reservations are 
coming in fast and the largest crowd the 
association has ever entertained is anticj- 
pated. 

The Shoreland Hotel was the scene of a 
beautiful wedding that took place on 
Wednesday evening of last week, when Miss 
Betsy Hess, daughter of Mr. and Mrs, Sol 
Hess, became the bride of Stanley Baer, of 
Chicago. Dr. Gerson Levi, of Temple 
Isaiah, officiated in the presence of about 100 
relatives and friends of the couple. After 
a honeymoon in the south, Mr. and Mrs, 
Baer will make their home in Chicago. Sol 
Hess, one of the prominent men in the 
jewelry trade, is associated with the firm of 
Rettig, Hess & Madsen, and is the creator 
of the famous “Nebb” strip now running in 
some of the daily newspapers. 

The members of the Chicago Jewelers’ 
Bowling League held their first meeting of 
the year on Friday evening of last week. 
Playing was adjourned until after the holi- 
day rush. After the first series of games, 
the team standings are as follows: Wexler 
Bros., 26 games won and 10 lost; Norris, 
Alister-Ball Co., have 20 games won and 16 
lost; Otto Young & Co., and Bulova Watch 
Co., are tie with 19 games won and 17 lost; 
A. W. Anderson Co., and Goldsmith Bros. 
Smelting & Refining Co., are tie with 16 
games won and 20 lost; A. C. Becken Co. 
have 15 games won and 21 lost, and the 
American Optical Co. is on the bottom with 
13 games won and 23 lost. Secretary New- 
man received a letter several weeks ago from 
Secretary Sly, of the Pudrith Bowlers of 
Detroit challenging them to a series of 
games. The challenge was met with a great 
deal of enthusiasm by the Chicago bowlers 
and they immediately responded. To date 
they have not answered, but the Chicago 
teams are wasting no time in getting in 
practice and will be ready to jump just as 
soon as the Detroit team feel they are ready. 











The engagement of Leon Myers, of the 
Myers Jewelry Co., to Miss Lucile Heil- 
brun was recently announced. The wedding 
will take place Feb. 5. 

Jules Borel & Co., Swiss watch material 
importers and jobbers, are planning to move 
the first of February from their present home 
in the Title and Trust building to larger 
quarters on the fifth floor at 1009 Walnut 
St. The expansion of the business makes 
this move necessary and they expect to in- 
crease their force at the time they move 
into new quarters. 








Private funeral services for: Mrs. Henri- 
etta Pfeifer, 75, widow of the late Joseph 
Pfeifer, who died at her home, 902 Louisiana 
St., Little Rock, Ark., were held Thursday, 
Jan. 6, in Little Rock. Deceased was a 
native of New York city. She married in 
1871 after moving to this city two years 
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James Doyle, North Attleboro, Mass., was 
greeting old friends and customers in Detroit 
last week. : 

C. A. Mears, of Hugh Connolly & Son, 
retail jewelers, passed. the holiday at his 
old home in Cleveland. 

W. F. Broer, of the W. F. Broer Co., has 
been confined to his bed for the last few 
days with a severe cold. 

E. M. Varney, Providence, was in Detroit 
last week calling on old friends and also 
making the rounds of the jewelers. 

T. W. Smith, of the International Sales 
Co., Meriden, Conn., was in Detroit last week 
calling on the trade and renewing old 
acquaintances. 

Charles Schodel, of the William Devlin 
Co., retail jeweler, Washington boulevard, 
has returned from Rochester, N. Y., where 
he passed the holidays. 

Gerald Nay, city salesman for the Scribner 
& Loehr Co.’s Detroit branch, is back at 
his duties again after a week-end trip to 
Indianapolis, his old home. 

Garner Sly, of E. H. Pudrith & Co., is in 
Chicago this week, on a buying trip. He is 


expected back next week and soon will be 


busy again calling on the city trade. 

The Linn Jewelry Co., 9660 Grand River 
Ave., has recently installed a big electric 
sign that can be seen for many blocks. It 
is one of the most brilliant in that part of 
the city. 

The Gleichmann Crystal Co., manufacturer 
of watch crystals, has receritly added a clock 
department, carrying a complete line of high- 
grade clocks. It also is specializing in clock 
repairing. 

A. B. Milkins, Wyandotte, came to Detroit 
last week to fill in his stock that had been 
depleted by heavy holiday buying. He antici- 
pates a good run of trade throughout the re- 
mainder of the Winter. 

The display window of the jewelry store 
of L. J. Mills, 10205 Kercheval Ave., was 
smashed on a recent night and a small 
amount of merchandise stolen. The broken 
window was discovered by a policeman while 
walking his beat. 

E. W. Berg and Albert Kamberg, of E. H. 
Pudrith & Co., have returned from their old 
homes in Chicago where they passed New 
Year’s. Mr. Berg will soon begin calling 
on the trade out in the State while Mr. 
Kamberg will resume his work in the city. 

Most of the wholesale jewelers in Detroit 
report that while they had a good holiday 
business, collections at present are not as 
brisk as they would have them. They believe, 
however, the situation is only temporary, 
and that shortly there will be a change for 
the better. 

J. F. Schaefer, of Hugh Connolly & Son, 
reports the store in Detroit and the Schaefer 
Jewelry Co., in Pontiac, experienced the most 
successful holiday period in their history. 
Furthermore he says 1926 sales exceeded 
those of previous years. He is looking for- 
ward to even better results for 1927. 

Gilbert Miller, jeweler, who was so 
severely injured in an automobile collision 
several weeks ago, is gradually recovering. 
He is still confined to the hospital. His 
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greatest trouble now is with his knee, which 
is still encased in a plaster cast. The frac- 
tures of his jaw are nearly healed. 

C. W. Wallace and H. T. Monroe, of the 
Wallace-Monroe Mfg. Co., are getting their 
lines in shape for resuming trips through 
the west and south after Jan. 15. Like other 
manufacturers and wholesalers in Detroit, 
they anticipate an early opening of Spring 
buying and are preparing for it accordingly. 

Leon Mix, of Birmingham, has recently 
completed a new store building a short dis- 
tance from his present location and plans to 
move as soon as he can dispose of his lease. 
The new store is much larger than the one 
he now occupies. It will be filled with the 
latest in the way of fixtures and stock will 
be considerably increased. ; 

Jacob Segal, of the Jacob Segal Co.; dia- 
mond importer, Detroit, says his company: 
closed one of thé most successful years in 
its history. He is leaying shortly for a 
brief trip in the west, then will go east and 
a little later will sail with a party of friends 
for Europe. Taking everything into con- 
sideration, Mr. Segal says -he anticipates 1927 
will be fully as good in a business way as 
was that of 1926. 

Detroit and Michigan jewelers are. extend- 
ing congratulations to George R. Loehr, 
former manager of the Detroit branch of the 
Scribner & Loehr Co., Cleveland, who ‘left 
this week for: Los Angeles, Cal., where he 
joins the ranks of the married men. After 
a’ time Mr. and Mrs. Loehr will return to 
Cleveland, where he holds an executive posi- 
tion in the old and well-known wholesale 
and retail jewelry establishment of Scribner 
& Loehr. 

The police have found no trace of the 


hold-up men who raided the retail jewelry. 


store of Harry Lightstone, 3144 Fenkell 
Ave., several days ago, and while doing so 
shot and: killed a customer as he was enter- 
ing the door. Owing to strenuous activity 
on the part of the police the holding up and 
robbery of jewelry establishments have come 
to an end and the jewelers are now breath- 
ing a little more easily. Only a_ small 
amount of loot taken from Detroit jewelers 
by hold-up men is ever recovered. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 


Week Ending Jan. 8, 1927 
The U. S. Assay Office reports: 


ijold bars exchanged for gold coin..... $707,224.00 
Gold bars paid depositors............ 101,848.68 
ROU” Gecescs tise cae ene se eeses $809,072.68 


Of this the gold bars exchanged for gold 
coins are reported as follows. 


Date Exchanges 
(RE SOE core ee ere eee ee $149,645.04 
cS “Weigle bid bas CM ARE oeeN als oelete seen 102,498.85 
ev S aks 5 eaicclnsiemebeeeoseaes 98,644.18 
rere Poe ere en rere 97,440.47 

le SE Re ere oye ro oe eee 202,477.67 

ee Oe TR rT ere Cree ere re 56,517.79 
Cee ee re ren re ee $707,224.00 








Jackson Carter has been appointed ad- 
ministrator of the estate of A. T. Keywan, 
deceased, of the firm of A. T. Keywan & 
Co., importers, Indianapotis, Ind. This 
firm carries a small but well chosen line of 
oriental jewelry. 








- TRADE CONDITIONS 

Now that the holiday season is well over, the 
local wholesale and retail jewelers are able to get 
more of a bearing on the new year and know 
exactly where they are, so to speak. They say that 
trade conditions are looking quite favorable at this 
time and in fact the trade outlook is a good deal 
better than it was this time last year. In Evans- 
ville the manufacturing plants of various kinds are 
being operated on good time and collections are 
better than they have been for some time past. 
Reports from the rural districts in southern In- 
diana, southern Illinois and western and northern 
Kentucky. are» also quite encouraging and it is 
pointed out that farmers are in some better shape 
than they were this time last year. Merchants in 
Evansville say that all things being equal they are 
looking for a better trade year in 1927 than the 
previous year. 





Fred Heinzle, retail jeweler at Tell City, 


Ind., was a recent visitor at Boonville, Ind. 

Charles F. Artes, of the Charles F. Artes 
Co., Inc., local retail jewelers, is back from 
a trip to Indianapolis. 

Local glassware dealers say their trade 
has been very good since the holidays and 
that they are expecting a very good year. 

Ray Sisson, of Hazleton, Ind. and 
Decker, well known pearl buyer, was at 
Vincennes, Ind., on business a few days ago. 


Retail jewelers in southern Indiana towns. 


who operate gift shops in connection with 
their stores report that their holiday trade 
from this source was much larger than in 
previous years. 


John P. Chrisney, owner of a large de-’ 
partment store at Chrisney, Ind., and well 


known to the jewelry trade in southern 


Indiana, who has been in poor health for: 


the past few months, is getting better. 

Ben Kruckemeyer, of Kruckemeyer & 
Cohn, retail jewelers of 407 Main St., this 
city, has beén appointed to some of the im- 
portant standing committees of the Evans- 
ville Optimist Club for the ensuing year. 

Floyd Nester, of Heinzle & Nester, retail 
jewelers at Boonville, Ind., who recently 
submitted to an operation in an Evansville 
hospital, is fast regaining his strength. Mr. 
Heinzle will assist in arranging a minstrel 
show for the Boonville Lodge of Elks some 
time in February. 

A report from Tennyson, Ind., which 
town was destroyed by fire in August of 
last year, is to the effect that many new 
business buildings will be erected during 
the coming Spring and Summer. Galen 
White, who was engaged in the retail jewel- 
ry business in the town probably will re- 
build. 

The local association of retail jewelers 
now holds monthly meetings and these meet- 
ings grow in interest from month to month. 
Practically all the retail jewelers of the city 
are members of the association. The mem- 
bers claim that great good has come from 
their association and that it has worked out 
many knotty problems in the past. 

J. Harry Poole, formerly engaged in the 
pearl button manufacturing business at 
Rockport, Ind., was a business visitor in 
Evansville a few days ago. He reported 
the outlook for the pearl button manufac- 
turers at Rockport and in other towns along 
the Ohio River is very good and with ample 


shells at hand the various factories ought to . 


be able to operate on good time all year, 
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Mr. and Mrs. Alphonse Jeddis motored 
to Del Monte, where they spent the Christ- 
mas and New Year’s holidays. 

H. C. Van Ness, Pacific Coast manager 
for the Gorham Co., is in the east, attending 
the annual sales conference of the company. 

Louis Ostby announces that he has taken 
over the agency for the Morris Watch Case 
Co. of New York, makers of women’s watch 
cases. 

While visiting Los Angeles, Max Schoe- 
mann, of 704 Market St., who is accompa- 
nied by Mrs. Schoemann, makes his head- 
quarters in the Title Guarantee building 
with Spitzel Bros. & Co. 

Al. M. Gilbert was in for the holidays and 
spent part of January at his offices, 704 
Market St. He covers the entire Coast and 
is seldom at his headquarters. Mr. Gilbert 
reported a good year in 1926. He has in- 
creased his lines materially, especially in 
ring mountings. 

Sleigh riding and ice skating were among 
the novelties enjoyed by L. E. Sanderson, of 
Nordman & Aurich, who has returned from 
spending the holidays with his parents in 
Kansas City. It was nine years since he 
had left his old home, and Mr. Sanderson 
enjoyed ice events as a great novelty. 

According to announcement issued by the 
factories, the following travelers are ex- 
pected here in January: R. H. King, travel- 
ing from the Los Angeles office of Ostby & 
Barton Co., Providence, R. I. George Fox, 
of the Fox Mfg. Co. Chicago; Ira W. 
Smith, representing a number of lines, and 
Wesley N. Jackson, representing the Louis 
Stern Co., Providence, R. I. 

S. H. Friend left early in January for 
New York, to sail by the Paris for Europe, 
to visit the diamond markets. He was 
accompanied as far as New York by his 
son, Herbert Friend, who will visit the east- 
ern factories. Herbert Friend has been out 
on the road for the past six months, repre- 
senting his father, and on his return he will 
again call upon his friends in the trade. 

H. T. Harger, of the H. T. Harger Co., 
Sacramento, came to San Francisco te do 
some buying and spend New Year’s Eve, 
which is always observed here. Other re- 
tailers visiting the trade include: Earl Both- 
well, San Jose; Howard Stackpole, San 
Jose; W. E. Kiefer, Sonoma; August Sie- 
bak, Pittsburgh, Cal.; E. A. Cochran, Palo 
Alto, Cal., and William Eppstein, of the 
Golden jewelry store, Carson City, Nev. 








Pacific Coast Notes 





G. F. Steele, who for several years pasi 
has conducted a jewelry store in Redmond, 
Ore., is selling out with the avowed inten- 
tion of going out of business. 

C. K. Lushing, who recently opened a 
jewelry store in the Otterson building, Ortin, 
Wash., has installed a late design in show 
cases as well as an up-to-date line of mer- 
chendise, he announces. 

H. W. Kleinenbroich, Oakland jeweler, 
spent New Year’s Day in the Yosemite Val- 
ley. -He was accompanied by Mrs. Kleinen- 
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broich, their son and the son’s fiancee. The 
engagement was announced at Christmas. 

S. O. Wallgren, veteran jeweler of Ever- 
ett, Wash., has retired from active business, 
but he retains an incorporated interest in the 
store recently opened by his son, Mon C. 
Wallgren, at 1714 Hewitt Ave., who is in 
active charge. 

Fred Johnson, jeweler and watch repairer, 
has established himself in business in Mon- 
mouth, Ore. Mr. Johnson was formerly in 
the jewelry business in Portland, Ore., but 
on account of his health went to live in a 
mountain home, between Monmouth and 
Newport. 

His jewelry business has always been a 
hobby with Senator H. C. Smith of Miles 
City, Mont., who has just celebrated his 
33rd Christmas, since he opened his jewelry 
store in Miles City. During all this time, 
Senator Smith has never deviated from his 
policy of running an exclusive jewelry and 
silverware store. 


Ruby & Freitas, Turlock, Cal., have 
leased the rooms formerly occupied by a 
leading shoe store and have moved in. The 
new space adjoins the old store of Ruby & 
Freitas and a door has been opened between. 
The original store of the company is de- 
voted entirely to jewelry, and the new store 
is given over to the musical instruments 
carried by the firm, thus giving more space 
to the display of its jewelry lines. 

There was a large attendance at the 
funeral of Miss Olive Clowdsley, associated 
for the past 21 years, as secretary, with 
Charles Haas & Sons, Inc., a _ leading 
jewelry firm of Stockton, Cal. The de- 
ceased, who was most highly esteemed by 
the firm, had lived in Stockton practically 
all her life, and was the daughter of a 
pioneer Stockton family. At the time of 
the World War, when the sons of the house 
were in the service, she was the bulwark 
of the family, and was always active socially 
and in various organizations, especially in 
the Daughters of the Confederacy. Her 
death followed an operation for appendicitis. 

K. Knudson, one of the pioneer busi- 
ness men in Stanwood, Wash., and believed 
by his fellow citizens to be the oldest jeweler 
in the State of Washington, from the stand- 
point of the number of years he has been in 
the business, recently held a closing-out sale. 
Just prior to Christmas, goods were sold at 
auction. The sale was conducted by Samuel 
B. Livingston of Seattle. Mr. Knudson is 
retiring, it is stated, to seek a life of ease 
which he feels he has earned by many years 
of active business life. The room in which 
the jewelry store has been operating will be 
taken over by Harold Knudson, who will 
fit it up with new goods. Mr. Knudson, Sr., 
established the store in 1889. making 37 
vears of continuous business life in Stan- 
wood. 








Every piece of fire apparatus in Salisbury, 
Md., was pressed into service to fight a stub- 
born fire in a three-story brick building 
owned by Frank Chatham and W. J. Col- 
lins on lower Main St., Salisbury, recently. 
The first floor is occupied by the jewelry 
store of W. J. Collins and the barber shop 
of Grank Chatham. The blaze, which made 
considerable headway when. discovered, was 
brought under control in 40 minutes, but the 
damage could not be estimated. 
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TRADE CONDITIONS 


According to Milwaukee wholesale jewelers, cg}. 
lections have been coming in gocd and show a 
decided increase cver the previdvs vear. The 
demand fer new goods for the first few days in 
Janusry has been excepticnal. Credit conditions 
tco, are much better than they were a year ago. 
Jobbers are expecting fairly gocd business from 
the retailers in the early Spring. 





Edward J. McGraw, who conducts a re- 
tail jewelry store at Hilbert, visited his folks 
in Waterloo over the holidays. 

Mrs. A. F. Estberg, of Estberg & Sons, 
Waukesha, called on a number of wholesale 
jewelers in Milwaukee last week. 

A. F. Weckerle, representing the O, H. 
Bingenheimer Co., in the State of Wiscon- 
sin, started out on his initial trip for the 
year on Jan. 3. 

Wholesale jewelers are interested in the 
news that Ollie Swanson has taken over the 
stock of A. O. Swanson, Westby. Ollie 
Swanson will take possession of the stock 
Jan. 15. 

Word has been received that Phil Rack, 
of August Rack Bros., who has been in 
California for some time for his health, is 
improving rapidly. It is expected that he 
will be home some time this Summer. 

John R. Montgomery, president of the 
Reliance Silver Co., has just returned to 
work, after having been ill at home from 
an attack of pleurisy. His friends in the 
trade are glad to see him back at business 
again. : 

Milwaukee wholesale houses received visits 
recently from the following: R. G. Peter- 
son, Racine; J. O. Cox, Fort Atkinson; E. 
FE. Chady, Whitewater; A. Miller, Monroe; 
A. J. Boden, Clinton; and A. E. Harte, 
Evansville. 

Jack T. Montgomery, Reliance Silver Co., 
is ill at home with a high fever and friends 
are hoping that it will not prove to be any- 
thing very serious. Mr. Montgomery was 
home for two months with a broken arm 
recently. 

Robert W. Nicoll, of the firm of Gottfred- 
sen & Nicoll, retail jewelers of Kenosha, 
visited Milwaukee wholesale houses recently. 
Harry Schneider, of Schneider Bros., Bur- 
lington, was also in Milwaukee recently to 
visit wholesale houses. 

Gordon E. Warnke, of the E. H. Warnke 
Co., says that the company is getting ready 
to take inventory and will close its books 
now, so as to start the new year Feb. 1. 
“We have not yet begun to breathe easy 
from the Christmas rush and probably will 
not be able to relax completely until the 
month of January is over,” asserted Mr. 
Warnke. 

What appeared to have been an attempt 
to break out a plate glass window was dis- 
covered by an employe of the Ferdinand A. 
Hirzy jewelry store one morning recently. 
Semeone with a diamond ring, or a sharp 
glass-cutting instrument, marked a square 
about 10 inches in size on the plate glass 
in a window in which several diamonds, 
valuable watches and other jewelry were on 
display. The square was not cut deeply 
enough, however, to make possible the break- 
ing of the pane. 
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Mayor Bros., wholesale house, now in the 
Colman building, has leased quarters in the 
Mann building at 3rd and Union Sts. 

L. W. Suter, recently opened an exclusive 
ynodern jewelry store on the second floor 
of the White building on Union St., among 
the Arcade Shops. 

Morris L. Bender, proprietor of Bender’s 
jeweiry store, has leased new quarters at 
1520 Fifth Ave., and will open there with 
a new and enlarged store following his re- 
moval from his present location at 615 
Third Ave. He has been in the jewelry 
business in Seattle for 15 years. 

Celebrating the 21st birthday of its estab- 
lishment in Seattle, the retail jewelry store 
of Peter Michael, 1422 Third Ave., recently 
featured every item in the store on a pay- 
ment of 21 cents down. The sale was de- 
signated as a “coming-of-age” sale and re- 
sulted in brisk business, it was reported. 

C. D. Calling, representative of the Denni- 
son Mfg. Co. in Australia, recently visited 
at the Seattle offices of the firm in charge 
of Al. Duncan, following a visit to the 
company’s factory in Framingham, Mass. 
After visiting here Mr. Calling went to the 
Vancouver offices and sailed from that 
Canadian city on the Aorangi, late in De- 
cember. 

Entrance into the Seattle field of the 
Gensler-Lee Co., one of the largest jewelry 
firms west of Chicago, has been announced. 
A lease has just been closed on quarters on 
Pike St., in the new Cheasty building, con- 
struction of which began Jan. 3. The build- 
ing will be ready for occupancy by the 
‘middle of the Summer it is expected. Pacific 
Coast headquarters of the Gensler-Lee Co. 
are in San Francisco. 

The jewelry trade recently offered sym- 
pathy to members of the Davis family on 
the death of their mother, Mrs. Alice Davis, 
who made her home with Mr. and Mrs. Carl 
Domes at 9828 Twenty-Second Ave. South. 
Mrs. Domes is a daughter of Mrs. Davis 
and is employed at Burnett’s Second Ave. 
retail shop. Mr. Domes is a member of 
the sales force of the A. I. Hall & Son 
wholesale office here and George Davis, 
a son, is in charge of that office. 

The International Maritime Co., import- 

ing and exporting firm, has moved from the 
Smith building to larger quarters in the 
Holland building in the middle of the newer 
wholesale jewelry section. K. G. Cheseldine 
is president of the company and A. H. 
Tranel, vice-president and general manager. 
Gift wares particularly of Oriental origin, 
are handled in the store. The wholesale 
business of the firm is reported well ahead 
of 1925 for the entire year of 1926. 
; Mr. and Mrs. August Hullin, mother and 
father of Mrs. L. W. Hensel, recently cele- 
brated their golden anniversary. Children 
of the couple honored them with a family 
dinner and a reception for more than 100 
friends at the Wilsonian Apartment Hotel. 
L. W. Hensel, for many years in charge 
of the factory of Alvin H. Hankins, whole- 
sale and manufacturing jeweler in the Hol- 
land building, and now associated with his 
brother in the retail jewelry business, is 
well known in the trade in the northwest. 


THE JEWELERS’ CIRCULAR 


The wholesale firm of Joseph Mayer Co. 
is completing reconstruction work of the 
factory and sales offices on Marion St. The 
offices will be concentrated on the first floor 
after the remodeling and the sales force will 
work from this floor. The factory will be 
moved from the third to the fourth floor 
where the sales rooms were formerly located. 
The change will make the establishment 
more compact and segregate the departments. 

The holiday business in this section was 
very satisfactory, according to reports of 
both retail and wholesale circles. Whole- 
sale houses report that the year 1926 varied 
from five to 30 per cent ahead of the pre- 


. vious year in general lines. The holiday 


season and the year as a whole showed a 
substantial improvement in retail houses. 
Wholesale houses reported out-of-town busi- 
ness exceedingly good and the local busi- 
ness about on a par with last season which 
was a very good period. Fill-in business, 
resulting from hand-to-mouth buying was 
noticeably heavy and many sales were lost 
by retailers operating on stocks that were 
too short, it is reported. E. Levenhagen of 
the Joseph Mayer Co. reports excellent busi- 
ness in outlying territory east of the moun- 
tains and Joseph Mayer who returned re- 
cently from a trip to Montana, reported 
excellent sales in that section. 

Holiday festivities were marred for the 
members of the Lachman family by a serious 
accident to Isador Lachman, president of 
I, Lachman & Sons Co., wholesale establish- 
ment in the Gottstein building, at 1404 
Second Ave. Mr. Lachman, with Mrs. Lach- 
man, had stopped into the wholesale firm 
at 3 p. M. Christmas day to pick up a 
Christmas package. Mr. and Mrs. Sam 
Lachman were there to meet them and Sam 
Lachman had taken the elevator from the 
second floor where the .offices of the firm 
are located, to go to the third floor. In the 
meantime, Mr. Lachman, Sr., not knowing 
that the elevator had been raised, opened 
the door to enter it and stepped off falling 
18 feet. His wife and his son’s wife wit- 
nessed the fall and firemen were called to 
remove him from the elevator pit. He was 
unconscious and suffering from severe cuts 
and bruises when removed to Minor hos- 
pital He remained in the hospital until 
after New Year’s day and appeared at the 
office this week for a short period but is 
not yet able to work. Mr. Lachman, who 
is 56 years old, has traveled throughout the 
United States and foreign countries on busi- 
ness and pleasure and is well known to the 
trade in many parts. He is one of the high- 
est respected men in the trade and many 
friends both here and in distant centers 
have expressed sympathy for his accident 
and are relieved that it has not proved more 
serious. 








Trade Gossip 





To commemorate their 60th year in busi- 
ness the A. Wittnauer Co., New York, has 
issued an interesting booklet giving a brief 
history of the concern. The booklet, which 
is printed on gray paper, contains many 
illustrations, including those of the founder, 
Albert C. Wittnauer, and of Louis M. 
Wittnauer, Emile J. Wittnauer and Martha 
S. Wittnauer. Illustrations of the Longines 
factory in Switzerland, the Wittnauer 
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homestead in that country, the different of- 
fices the concern has occupied in New York 
and the Montreal and Geneva offices. The 
last few pages of the booklet are devoted 
to illustrations of Longines watches, medals 
of awards received at World’s Fairs and a 
copy of the telegram notifying the concern 
of its awards at the recent Sesqui-Centen- 
nial Exposition in Philadelphia. 


* * * 


Continued agitation in South Africa for 
some measure for controlling diamond pro- 
duction in the alluvial field is reported by 
Trade Commissioner Perry J. Stevenson, at 
Johannesburg, in a cabled dispatch to the 
Department of Commerce. He advised that 
the output during 1926 was large, due to 
alluvial discoveries, and that the total min- 
eral output of South Africa for the year is 
estimated at a record value of £59,000,000. 
Gold mining is suffering temporarily from a 
shortage of native labor, but the outlook for 
1927 is reported to be excellent. There was 
considerable expansion during 1926 in the 
mining of platinum. 














Among the out of town jewelers who were 
in Omaha during the week. were Harry 
Stone, Malvern, Ia.; Mr. and Mrs. H. C. 
Steiner, Albion, Neb.; Mrs. G. L. Jensen, 
Harlan, Ia.; and William Kortlang, Lin- 
coln, Neb. 

The first meeting of the Omaha and 
Council Bluffs Jewelers’ Guild since the 
holidays is scheduled for Thursday night, 
Jan. 13. The guild will discuss Christmas 
business in general with particular reference 
to the extensive advertising campaign the 
members made in a collective way this year, 
when extensive newspaper space and bill 
boards were used to sell the idea of buying 
gifts that last, and patronizing the recog- 
nized jeweler who is an expert in his line. 

Jewelers over the State are being asked 
through a questionnaire as to what kind of 
a convention they want at Hastings, Neb., 
Feb. 22-23, when the annual convention 
takes place. Secretary Ed Fanske of the 
Nebraska Retail Jewelers’ Association has 
sent the questionnaire and asked the mem- 
bers to express themselves. True to form, 
for Mr. Fanske is ever on the job, he out- 
lines some things for the jewelers to think 
about in this connection. “We want to get 
the Capper-Kelly one-price bill passed,” 
Mr. Fanske continues. He then points out 
also that if enough members could be in- 
terested the jewelers could carry their own 
burglary insurance as well as their fire in- 
surance. Continuing further as to matters 
for the association to watch and think about 
Mr. Fanske says, “The State legislature 
meets soon, and if we don’t watch they'll 
slip over another one on us like they did 
when they slipped over the 10 days’ notice 
clause in the marriage laws of the State, 
which cost the jewelers of the State millions 
in sales while it was in effect. President 
Coolidge says the farmers lack organiza- 
tion. Don’t let that be truthfully said of 
us.” The Ku Kus and Hastings jewelers 
will entertain the visitors. 
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Minneapolis and St. Paul 


A. M. A. Hanson, retail jeweler, Dawson, 
Minn., who visited in Minneapolis a short 
time ago, reported that snow blocked the 
roads in his vicinity at Christmas time. 

R. C. Larrabee, Leroy, Minn., called on 
the wholesale trade on the occasion of his 
recent visit to Minneapolis. He reported 
having had an excellent business at Christ- 
mas time. 

B. C. Allen, retail jeweler, Rochester, 
Minn., was in Minneapolis Jan. 6 on a 
buying trip. He reported having had a 
good business at his store during the Christ- 
mas season just passed. 

Walter Ostbye, of Ostbye & Anderson, 
manufacturing jewelers, 622 Nicollet Ave., 
Minneapolis, returned Jan. 7 from a _ busi- 
ness trip out of the State. He had been 
away since the first of the month. 

Harry O. Sheldon, Alexandria, Minn., 
recently spent a few days in Minneapolis. 
The snows which have fallen in the State 
within the past few weeks interfered with 
auto travel, and he took the train. 

‘Miss Mabel Orcutt, with the H. E. Mur- 
dock Jewelry Co., wholesalers, 100 N. 7th 
St., Minneapolis, has returned from Mitchell, 
S. “Dak, whereshe spent her Christmas 
vacation at home with her parents. 

J. W. Mills, Montevideo, Minn., spent 
New Year’s with his family in Wessington 
Springs, S. Dak., where he has another 
store. Mr. Mills a short time ago took over 
the business he runs in Montevideo. 

Henry J. Anderson, Red Wing, Minn., 
called on the wholesale trade a short time 
ago, when he was in Minneapolis. He made 
some favorable comments on his Christmas 
business, saying that it was very good. 

M. O. Stevens, traveling representative for 
the wholesale watch firm of Albert L. 
Haman, 283 Endicott building, St. Paul, 
left Jan. 5 on a short trip into the State of 
Wisconsin. He planned to stop at Elroy. 

Miss Marion Smith, daughter of D. W. 
Smith, retail jeweler, Pipestone, Minn., is a 
student at McPhail School of Music & 
Dramatic Art, Inc., Minneapolis, where she 
is enrolled in one of the advanced courses. 

Mr. Kulla, retail jeweler, New York 
Mills, Minn., on his recent trip to Minnea- 
apolis, said that business at Christmas time 
was fair, the difficulty being that there was 
a little too much snow on the roads there. 

L. E. Grewe, retail jeweler, Fairmont, 
Minn., was in ‘Minneapolis Jan 3 and 4 
on a buying trip. Mrs. Grewe accompanied 
him. Three blizzards just before Christmas 
interferred with his business, Mr. Grewe 
said. 

Ben Held, retail jeweler, Grand Forks, 
N. Dak., left for home on the Oriental 
Limited, Jan. 3, after making a buying trip 
to Minneapolis. He was in town about 
three days, and called on friends in the 
trade. 

E. A. Wilson of the E. A. Wilson Sales 
Service, New York, has gone east after 
an extended visit in Minneapolis. Mr. Wil- 
son is a brother of Thomas B. Wilson of 
Thos. B. Wilson & Co., wholesale jewelers, 
Minneapolis. 

Francis Zock, retail jeweler, Morristown, 
Minn., and Mrs. Zock were in Minneapolis 
several days ago. Mr. Zock, who has been 
in Morristown about seven or eight years, 
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reported having had an excellent business 
at holiday time. 

Mike Spaude, Carver, Minn., called on 
the wholesale trade in St. Paul on the oc- 
casion of his visit there Jan. 6. The re- 
ports of Mr. Spaude on his Christmas busi- 
ness were quite favorable. His trip was of 
a business nature. 

William J. McKay, of J. B. Hudson & 
Son, retail jewelers, 33 S. 7th St., Minne- 
apolis, and Mrs. McKay intend to make a 
motor trip to Chippewa Falls, Wis., the 
latter part of this week, where they expect 
to visit Mrs, Margaret Martin. 

Fred H. Winslow, Marshall, Minn., re- 
ported when he was in Minneapolis last 
week that he had a splendid holiday business. 
This was his second Christmas there. He 
moved to ‘Marshall from Eagle Grove, Ia., 
and bought the business from Mathews & 
Son. 

Albert L. Haman, Jr., son of Albert L. 
Haman, wholesale merchant in watches, 283 
Endicott building, St. Paul, has been acting 
as referee in the Southern Minnesota 
Hockey League. Towns which are in this 
league include Mankato, Rochester, South 
St. Paul, and Winona. 

Mrs. Thomas B. Wilson, wife of Thomas 
B. Wilson, of Thos. B. Wilson & Co., whole- 
sale jewelers, 100 N. 7th St., Minneapolis, 
and her sister spent the holidays at her 
former home, Grand Rapids, Mich. Dur- 
ing the course of her trip, she visited in 
Chicago and in Milwaukee. 

Ray Larson, Twin City salesman for the 
Charles Beard Co., wholesale jewelers, Ryan 
building, St. Paul, was back at work Jan. 3, 
after an extended absence caused by an 
injury received when he slipped on the side- 
walk about a block from his home. He was 
kept away from his business practically the 
entire month of December. 

Max E. Bruhn, manufacturing jeweler, 
320 Jewelers’ Exchange, 627 First Ave. N., 
Minneapolis, reports that his out-of-town 
business at Christmas time was good, and 
that it ran ahead of business last year, in 
spite of the fact that heavy snows inter- 
ferred with travel. Mr. Bruhn is making 
special efforts to take care of out-of-town 
business, and perhaps his increase is be- 
cause of that fact. 

Percy Klatch, who has been with A. G. 
Kerster, retail jeweler, Farmington, Minn., 
off and on for about six or seven years, on 
Jan. 10 entered the employ of Fred H. 
Winslow, retail jeweler, Marshall, Minn. 
Mr. Klatch is a watchmaker, and is quite 
well known to the Minnesota jewelry trade. 
When Mr. Winslow was in Minneaoplis a 
short time ago, he seemed pleased with 
business conditions in his section of the 
State. 

Joe Meyer, son of Fred F. Meyer, travel- 
ing representative of Thos. B. Wilson & 
Co., wholesale jewelers, 509,100 N. 7th St., 
Minneapolis, has returned to Ripon College, 
Ripon, Wis., after his Christmas vacation. 
He is president of the sophomore class. Last 
vear he made a brilliant record in athletics, 
and at a meet last Spring he made a num- 
ber of high marks. He was elected to the 
captaincy of the track team at the end of 
the season. 

Ben Bank, who owned and conducted the 
retail business of the American Jewelry Co., 
Minneapolis, about 20 years, died Jan. 3 in 
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Los Angeles, Calif., at over 60 years of age. 
Mr. Bank sold the business in July, 19]9 
to A. S. Fatells and Charles and Jesse 
Moss, and thereafter he spent much of his 
time in California, usually returning to 
Minneapolis in the Summer. He was last 
in Minneapolis in the Summer of 1926, and 
he expected to leave for California the 
latter part of August, Illness detained him, 
and finally he left Minneapolis on a stretcher 
late in October. Deceased is survived by 
his widow, a daughter, Mrs. Charles Bron- 
stein, St. Paul; two brothers, Charles and 
Hyman, Minneapolis, and a sister, Mrs, 
Bettie Kaplan, Chicago. 

Norstroms, retail jewelers, on Dec. 3] 
moved from 1024 W. Broadway, Minneap- 
olis, to their own building at 1106 W. 
Broadway, only a few doors away. Their 
new store is about 10 feet longer, and in 
total floor space is about equal to the size 
of their former store, where they had been 
in business five years on Nov. 15, 1926, 
J. A. Norstrom, who takes care of the 
jewelry end of the business, has been work- 
ing at the bench about 22 years, starting 
at Green’s School of Watchmaking, former- 
ly located in Minneapolis, and later work- 
ing in the store of Hagen & Newton, 
Fargo, N. Dak. E. G. Norstrom, his 
brother, does the optical work in the store, 
and formerly had an optical business at 
1100 W. Broadway. He has been engaged 
in the optical business eight years. 


The Holmes & Olson Importing Co., Inc., 
402 Hulet block, Minneapolis, expects to 
move Feb. 1 to larger quarters at 325 
Plymouth building, Minneapolis. This will 
bring them closer to the street from the 
point of view of the elevator service, as 
well as being on a lower floor, because their 
new quarters will be in a much more up-to- 
date building. The firm does a diamond im- 
porting business, and they plan in the Spring 
to start a salesman on the road to call on 
jewelers throughout the northwest. Axel 
L. Holmes, president, has been in the jewelry 
business since 1912, when he was a member 
of the retail firm of Holmes Bros., Hastings, 
‘Minn., and the present business was formed 
Aug. 7, 1926. Their increase in business, 
Mr. Holmes explains, makes it necessary 
for them to move into larger quarters. 

“Square Deal” Keller, retail jeweler and 
optician, St. Paul, has moved from 7. W. 
7th St. St. Francis Hotel building, to 
12 E. 6th St. On the day before Christmas, 
he closed at his former address, where he 
had been in business since Feb. 13, 1920, 
and the following Monday opened on E. 
6th St., where he felt much encouraged on 
the first day because of the better class of 
trade he came in contact with. He planned 
to have his formal opening on Jan. 8. Mr. 
Keller started as an apprentice in the 
jewelry trade with F. A. Defiel, St. Paul, 
over 21 years ago. Since he started in busi- 
ness for himself 12 years ago at 512 Rice 
St., with only a working bench, a show 
case and a safe, he has progressed until 
today he has four assistants and a store 
in the loop district of St. Paul. After 
leaving Rice St., he was in the optical 
business exclusively during 1918 and 1919 
at 25 E. 7th St. Mr. Keller sponsors 4 
ladies’ bowling team, now in its second 
year, which is entered in the Ladies’ City 


League. 
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George High, Medina, well-known retail 
jeweler, who has been on the sick list for 
the past couple of weeks, has recovered. 

R. A. Hayes of the Deuber Hampden 
Watch Co., is leaving for an extended busi- 
ness trip to New Orleans, points in Texas 

alifornia. 
A Holsman, manager of Holsman & Co., 
Lorain, was a visitor to Cleveland on busi- 
ness last week. He reports a very good 
i business. 
i. Feigenbaum, of the Cleveland 
Jewelers Supply Co., has returned from a 
visit to friends in New York and reports a 
very enjoyable time. 

Shaw’s, on Superior Ave., have recently 
installed a new electric sign on the top of 
their big street clock. It is visible for many 
blocks in both directions. 

J. A. Conn got back from Florida last 
week after spending several months down 
there. He will be at the Cleveland office 
until he takes his Summer vacation. 

William Wagner, of the Wagner-Gilger- 
Cohn Co., is back from a several weeks visit 
to New York. William Cohn of the same 
company has returned from a visit to Buffalo. 

Reports reaching Cleveland wholesalers 
from small towns in Ohio, Michigan, West 
Virginia and Indiana indicate that the retail 
jewelers in these places enjoyed a better 
Christmas than ordinarily. ‘ 

The partnership between Kurtz &-Collier 
has been dissolved. They operated a trade 
watch repair shop in the Frederick building 
on E. 4th St. Mr. Collier is now with 
Southam’s in the Arcade. 

N. M. Weigand, jeweler and optometrist, 
suffered a severe cut on the hand and face 
when he slipped while entering his store last 
week. The icy condition of the streets have 
caused a number of accidents. 

The Cleveland 24-Karat Club will hold 
its annual meeting on Feb. 4 at the Hotel 
Statler. Officers for the coming year will 
be installed. The executive board will meet 
this month to make arrangements for the 
meeting. 

Ben Glasser, of the Merit Co., who is in 
California with his family, has written 
friends that he is much impressed with that 
State and its business possibilities. In his 
absence Dave Glasser has charge of the 
business. 

The Ruggles Jewelry Co., Superior Ave. 
near E. 9th St., has gone out of business. 
The store has been operated by Mrs. Ruggles 
since the death of her husband some months 
ago and an auction was recently held to clear 
out the remaining stock. The business was 
established a number of years ago. 

The regular monthly meeting of the 
Cleveland Credit Stores Association was held 
at the Cleveland Hotel on Thursday eve- 
ning, Jan. 6. Dinner preceded the meeting 
and there was the usual good attendance. 
The evening was devoted to a discussion of 
matters pertaining to business interests of 
members. 

Among out-of-town. jewelers visiting 
Cleveland last week were: Sidney High, 
Medina; Bretting Bros., New Philadelphia; 
Ed Nolf, Wadsworth; D. Leonheiser, 
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Huron; Herman Art, Canton; Charles 
Gygli and wife, Madison; R. J. Franz, 
Willoughby; L. W. Wyckoff, Chagrin 
Falls, and A. W. Atwood, Willoughby. 

The Alliance Jewelry Co. has moved from 
its location in the Hollenden Hotel at Su- 
perior Ave. and E. 6th St., to 31 Colonial 
Arcade. The new store room has been at- 
tractively fitted up and the business will be 
conducted on a cash basis as heretofore. Sam 
Alliance, head of the business, is in New 
York on a buying trip and will leave for a 
trip to California in the near future. 


The Webb C. Ball Co. furnished a three- 
chime Waltham hall clock to be used as a 
tnaster clock in connection with a series of 
secondary clocks and time system, which they 
also furnished, for the Protestant Orphanage 
recently completed at Kinsman _ Road, 
Chagrin Falls. The order was placed by 
Holyrood Commandery, Knights Templar, 
which formally presented it to the institution 
on New Year’s Day. Mr. Cox, of the 
clock department of the Webb C. Ball Co., 
was among: the members of .the commandery. 
when the presentation was made. 

‘Joseph Lukaszewis, aged 18 years, who’ 
was indicted for a large number of rob- 
beries and who was known as the “Gentle- 
man Burglar,” “The Boy Raffles,” etc., has 
been turned over to the probation officials 
by the criminal court and a decision as to 
his fate is soon expected. Among the places 
entered were several jewelry stores, and he 
also stole some compacts from _ the 
Scribner & Loehr Co., while shopping in the 
store. Police claim he has about 50 rob- 
beries to his credit, the majority in private 
homes. 











TRADE CONDITIONS 


Business in Birmingham is better than usual at 
this season of year, several retail jewelers say. 
Usually following Christmas are a few weeks of 
rather dull trade, but this year is an exception to 
the rule, according to a number of jewelers who 
say business since Christmas has been excellent. 
Many of the Birmingham jewelers say they did a 
better business this past Christmas than ever before. 
Ensley jewelers say they had a fine Christmas busi- 
ness and have been doing a good business since 
Christmas. Industrial conditions in the Bir- 
mingham district remain good and the indications 
for an excellent business year are flattering. 
Many local business men say that business generally 
was hetter in Birmingham during the year 1926 
than in any city in the south. This is accounted 
for largely from the fact that Birmingham’s big 
steel and iron industries have been operating on 
full time and there has been a ready market for 
these products. 





Fire sales by itinerant merchants are prac- 
tically doomed in Huntsville by an ordinance 
just passed by the city council of that city. 
Unless a person has been conducting a store 
of some kind in Huntsville for a year or 
more he will be required to pay a privilege 
license of $500. For some time past itiner- 
ant merchants had been opening up in Hunts- 
ville what they called “fire stocks” and when 
they sold this stock out they would pick up 
and leave the city, perhaps never to return. 
The goods sold in this way included iewelry. 
dry goods and in fact practically all kinds of 
goods. Before the passage of the new ordi- 
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nance these merchants were required to pay- 
only a few dollars license. 

During the session of the Alabama legis- 
lature, which meets Jan. 17, Alabama jewel- 
ers will very likely offer through the repre- 
sentatives some amendments to the present 
State auction laws, making these laws more 
strict and more binding. The present State 
auction laws were drawn up at the sug- 
gestions of Reid Lawson, prominent Birm- 
ingham jeweler, at the request of the Ala- 
bama Retail Jewelers’ Association. This 
session of the State legislature will also very 
likely enact a new State law regarding bad 
checks. At the present time Alabama is 
badly in need of laws of this nature, the 
present laws being very defective. Under 
the present laws it is almost impossible to 
convict a person on a bad check charge, un- 
less it be a straightout case of forgery. 

C. A. Carter, 35, of New York, a member 
of a band of forgers who have been operat 
ing on a national scale, has been convi¢ted 
in the circuit court here and given from 
eight to 10 years on charges of forgery. 
He will be taken to Kilby prison at oncéj'to 


“ecommence his sentence. Carter was a ¢ofi 
““ifederate of James Burke and Jack Boyd. 


Boyd is already in the Alabama State penj- 
tentiary serving a term. Burke escaped from 
the Jefferson county jail in Birmingham 
three weeks ago with six other prisoners, 
and is still at large. Carter was convicted 
in three cases. In one case he was given 
from four to five years, and in each of: the 
other two cases he got two to two and one- 
half years. There was found in Carter’s 
possession when arrested a number of blank 
checks on “The First National Bank of 
Atlanta,” a fictitious institution, a check 
writer, inks of various kinds and other 
things used in writing forged checks. In 
Birmingham, Carter passed forged checks on 
the Marchal Jewelry Co., Porter Clothing 
Co., Trivers Clothing Co. and other con- 
cerns. 





Hartford, Conn. 


The stock of Nannie S. Mittau, jeweler 
and optician, 226 Asylum St., was sold at 
auction on Tuesday, Jan. 4, by George S. 
Older. 

The Charles A. Greene jewelry store at 
811 Main St., is closing out its business with 
an auction of stock. The firm has announced 
that its lease is expiring. 

The inaugural ball, given by the First 
Company, Governor’s Foot Guard, in honor 
of his excellency, Governor John H. Trum- 
bull, on the evening of the day when the 
governor was inaugurated. 

All local jewelry retail merchants report 
a banner before-Christmas business and 
some lines were almost completely sold out. 
Slave link bracelets in new stones and colors, 
bar pins and brooches, rings and wrist 
watches were leaders in popularity. 

A. L Terwilliger, president of the Philip 
H. Stevens Co., jewelers, of 65 Pratt St., 
and a lieutenant in the Foot Guard, was 
a member of the committee in charge of 
the inaugural ball given Jan. 5 in honor 
of his excellency Governor John H. Trum- 
bull. 














Newman Porter is closing out his jewelry 
business at Clarion, Ia. 
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A MEETING PLACE 
AND 
AN EATING PLACE 
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FOR JEWELERS 





Especially for Jewelers Patronage. Open from 


11 A.M. to 1 A.M. 
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A Modern Up-to-Date Chop House, Convenient to the Uptown Jewelry Center, That Is Catering 


JACK KENNEDY’S CHOP HOUSE, Inc. 


121 WEST 45th STREET 














NEW YORK 

















Pe pe a 
Fa 
' 


rp Nano Nene cen 
SANARANARARES 
panenanenanad 


a 
le - 


























That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
JEWELERS’ CIRCULAR regarding any advantageous 
device or plan which they are utilizing in con- 


et 











nection with their business. 














What to Do in February 





Written Expressly for The Jewelers’ Cireular 














7.” the slogan of “See America First” the 
jeweler should add “Wear American 
Gems.” The Amethyst is_ particularly 
American, as it is distributed over widely 
varying sections — Colorado, Montana, 
‘Georgia, Virginia and North Carolina. To 
the sentimentally inclined, it might be wise 
to state that it is the February birthstone 
and can be featured as a Valentine gift; 
while it might be interesting to married 
couples to know that the severiteenth an- 
niversary is the Amethyst Wedding. In 
fact there are so many ways in which at- 
tention can be called to this beautiful violet 
stone that the jeweler has many angles from 
which to approach it in planning his ame- 
thyst publicity. 
K. Hertzberg, San Antonio, Tex., linked 
up the stone with St. Valentine’s Day by 
saying: 


Jewels of Lovely Amethyst 


Birthstone for February and_ the 
ideal gift for St. Valentine’s Day. 

The wearing of the gem of the 
birth month is a custom honorably an- 
cient—and particularly fortunate are 
those born in February, for the 
amethyst, with its rich varying shades 
of lavender and purple, is. indeed one 
of the most beautiful of gems. 


Their advertisement was set off by an 
abundance of white space and closed by 
calling attention to their amethysts mounted 
in every form, at prices ranging from $3.50 
to $75.00. They complemented this printed 
publicity with a rich display of amethysts. 
Masses of plum colored velvet draped a 
stand at one side and billowed down over 
the floor. Scattered over the drapes were 
scarf pins, brooches, earrings, pendants or 
rings; while on black. velvet cards were 
shown a number of especially beautiful rings. 
A card lettered in lavender advised “Ame- 
thyst, the Birth-Stone for February.” <A 
bronze lamp, with a yellow silk shade added 
a pleasing note of contrast. 

Brock & Co., Los Angeles, was another 
firm that closely linked the amethyst with 
St. Valentine, their ad suggesting: 


— 





Put these two facts together. 

Valentine Day comes February 14th. 

The Amethyst is. the birthstone of 
February. 

Then plan to visit our gold jewelry 
department with an eye for such things 
as bar pins, brooches, bracelets, neck- 


bracelets and necklaces set with amethysts, 

It must not be forgotten that February 
12th is Lincoln’s birthday; and while few 
would think of linking Lincoln and gems, 
it was done to good advantage by Square 
Deal Miller, Detroit, and the originality of 
it caused all passer-by to pause. In the 





AMETHYSTS—FEBRUARY BIRTHSTONE WELL FEATURED IN THIS DISPLAY 


laces, pendants, rings and scarf pins in 
which the amethyst is featured. 


A smart little window accentuated the 
amethyst publicity. The middle of the 
background was occupied by a large heart 
covered with the fashionable green-gold 
silk, while purple violets formed a border 
around it. Purple ribbons extended from 
the heart to pieces of jewelry displayed in 
satin cases. These comprised rings, pendants, 


center rear was a large oval of amethyst 
hued velvet. At one end was a large framed 
portrait of Lincoln draped with flags, while 
at the other was a card: 


Abe Lincoln’s Birthstone 
The Amethyst 
Marked in plain square deal price 
tags—at a figure vou can afford to 
pay. 
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S A F ETY eee <—”* of the Business Men that fail come from the ranks of the Non-advertiser. Play Safe and 
2 DIAMONDS 4/100 each A L L Pp R O F 1 T 2 DIAMONDS 4/100 each 


No. 





FIRS] f& 
ea Heavy Shank Nes 
a —-= Genuine one ; = 
. piece double head ; ee 
cameo, Belais = oon jf area 


white gold (also 
in green gold), 
6746— 

$24.50 


list. 





This <> Reg. Trade Mark 
Guarantees you genuine diamonds. 


Exact Size 
Electro upon request 


BUFFALO JEWELRY MFG. CO. 
“The Mail Order House to the Jewelry Trade” 


Solid Gold 14 Kt. White Gold 
Top. Genuine Hope Ruby. 


561 Washington St. Buffalo, N. Y. 


eee, 


Advertise. Write for our Free Cut Service. 





NO STOCK TO CARRY 


Carry one initial ring as sample. 
Order on five days’ memo. when 
you have a sale in sight. Orders 
filled same day received. 

ALL EMBLEMS and INITIALS 
6517 on hand at all times $25.00 
in every size Retail 
Also in White Gold Incrusting 
Display Emblem Cards for your win- 
dow in original colors free upon request. 
CAN ALSO BE HAD IN FREE cuts in all emblems and initials 


with One or more Rings 
BE RNES. carDonyx”” WRITE FOR WHOLESALE PRICE. 





This <> Reg. Trade Mart 
@uarantces you gcovine diamonds 
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Sample Cases for the 
Jewelry Trade | 





Large Assortment of Styles in Stock. — 
Special Orders Filled at Short Notice. 





CHAS.W. WOLF 


LUGGAGE Est. 1863 NEW YORK 
17 Dey St. 22 Cortlandt St. 102 Nassau St. 


It is Built for the Wrist 
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A Diamond Watch an Ideal Gift 


The name MAURAN on the dial is your 


assurance of quality and service. 


Mauran Watch Co., Inc. 
12 John St., New York, N. Y. 


wruray 











The C. G. BRAXMAR CO. 


242 W. 55th St., New York City 





Fraternal Emblems 
Medals and Class Pins 
Fire and Police Badges 








Made to Order Goods our Specialty 


Forty-four years of satisfactory service to an increasing 
number of customers. 


Our facilities for manufacturing and designing are at 
your service. 


Write for Emblematic or Badge Catalog 
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\e/ JEWELERS’ TWIST DRILLS 


/ “Diamant Blue Label” JEWELERS’ SAWS 
The Best Made 


Lowest Prices Immediate Shipment 


SPIEGEL BROTHERS 


114 Franklin St. New York, N. Y. 


If not available from your Dealer. write us 
Sample Shipments on Request 

















ARE YOU MOVING? 


If so 
BUY YOUR SAFES NOW—At a great saving. 


Will store them for you until needed at no extra charge. 


S. KRASILOVSKY & BRO. 


216 Centre St. New York 
We Move Safes and Entire Jewelry Plants 
Canal—8885-0824-0817 


Safes — Bought and Sold 
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Storekeeping Department 








The floor was partially covered with bil- 
lows of white silk and lavender velvet, set 
off with bows of lavender tulle. A _ bird 
with outspread wings grasped a sheaf of 
ribbons, each extending to a velvet, satin 
lined case in which reposed an -amethyst 
jewel. 

J. Jessup & Sons, San Diego, Calif., at- 
tracted attention to their amethysts by 
having the leading lady of the city’s local 
stock company photographed wearing an 
amethyst necklace, brooch and earrings. 
This picture, enlarged and tinted, was 
placed in a silver frame and set in the 
center of a white satin drape, among whose 
folds were many pieces of amethyst jewelry. 
A card suggested: 


Miss Winifred Crewe thoroughly 
believes that: 
The February born may _ find 
sincerity and peace of mind, 
Freedom from passion and from care, 
if they the Amethyst will wear. 


Just prior to installing the photographs 
they had worked up interest in their ame- 
thysts by two clever windows. They ar- 
ranged a blue cardboard background with 
drapes of darker blue and in this placed a 
number of amethysts, with a card: “Watch 
this space tomorrow.” This naturally 
aroused curiosity, and many made it a point 
to go out of their way to see “what was 
doing.” What they saw was billows of 
white silk, with touches of deep plum col- 
ored velvet in which the same amethyst 
jewels were exhibited. The display of 
the previous day had been moved to another 
window, where it could be seen by anyone 
who wished to refresh his memory. The 
change of setting worked a marvelous dif- 
ference in the beauty of the stones. A 
card in the newly draped window said: 


Do You See the Difference ? 


Which of your jewels are you wear- 
ing the wrong way? Do you need 
several new ones to harmonize with 
your gowns of the present season? Or 
a re-setting of your amethysts with 
other gems than those you now have, in 
order to bring out the best lustre of 
your gems? Step in, and see our card 
of designs for artistic amethyst mount- 
ings. 


An excellent form of advertising the ame- 
thyst was adopted by Maxwell & Bertolet, 
Philadelphia, who had large cards printed 
showing silhouettes (bust style) of maids 
and men adorned with amethysts—scarf 
pins, rings, necklace, earrings, etc.—the 
figures being black, the gems amethyst, on 
a white background. Below were quoted 
prices on these various jewelled ornaments. 
They, too, linked up the February gem 
with Valentine, one of their ads, surrounded 
with primroses, with hearts in each corner, 
suggested : 


Put these two facts together : 

Valentine’s Day is February 14th. 
The amethyst is the February gem. 

Then plan to visit. our gold jewelry. 
department, and for a birthday of 





| (Continued on jpage 108) 
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This System Shows the Status of Each Out- 
standing Charge Account at a Glance 








Reprinted by courtesy Philadelphia Retail Ledger 

















HE Schradzki Co., one of Peoria’s 

largest retail clothing houses, is operat- 
ing a novel procedure which gives a unique 
control over their collection problems. 

At the time of mailing monthly state- 
ments, the bookkeeper notes the ages of 
each open account. For every one that is 
sixty days old or more, a collection card 
is made out (see illustration) and filled 
in with the customer’s name, address, credit 


SCHRADEK! COMPANY 


ters to the delinquent, all threatening his 
credit standing in the community. This de- 
gree of collection is indicated by a brown 
signal. 

About two weeks are required for the 
sending out of these three letters by the 
Merchants Bureau, and, if no reply is re- 
ceived by that time, the account is turned 
over to an attorney or an outside collection 
agency—this is shown by a purple tab in 


PEORIA, ILLINOIS 





——PAXMENT AGREEMENT 





LETTERS | TeLePHowe | PERSONAL REMARKS — 


PROMISES 


DUE | DATE PAID 


This is the card used by the Schradzki 
Company, of Peoria, Ill, in keeping con- 


stantly in touch with the work that has 

been, done on delinquent accounts. The 

use of the card is fully explained in the 
accompanying article 





HOW A CLOTHIER KEEPS AFTER HIS ACCOUNTS 


rating, credit limit and any special payment 4 


agreement that has been made and,,recorded 
on. the ledger card. 

The collection record is housed in visible 
filing equipment which affords. “signal” .con- 
trol over actual: existing conditions. . Sig- 
nals are small pieces of celluloid placed in 
cardholders, so that they appear in the 
uniform visible margin of card trays. The 
color green is placed over the due date of 
the account (observe scale at base of card) 
and a reminder of the delinquency is sent 
to the customer in the shape of form letter 
No. 1. If no reply is received to this at 
the end of a week letter No. 2 is mailed 
and the signal replaced by one that is yellow 
in color—this indicates the second degree of 
collection. The colors pink and orange tell 
of third and fourth degree collection ef- 
fort. When these last two have been of no 
avail, the account is given to a collector, as 


indicated by the purple signal. 


If the store collector is not successful 
in collecting the account or getting a suf- 
ficiently satisfactory promise of payment 
from the customer, the account is then 
turned over ‘to ~the> Peoria Merchants 


~ Bureau, which writes a series of three let- 


the extreme right-hand portion of the card 
margin. — 

Schradzki’s naturally has a number of 
preferred accounts which they feel to be 
good pay. Because these sometimes run 
more than sixty days, it is necessary that 
collection cards be made out for them. 
However, collection letters are ‘not to be 
mailed, so extremely large orange signals ~ 
in the left-hand corner of cards constantly 
remind regarding the type of the account. 

The card is designed to record easily and 
perfectly the degree of credit effort being 
put forth. A column is made for letters, 
telephone and personal calls. This column 
is divided in half, the date of effort being 
shown in one column and the degree of 
effort in the other. 

For instance, when collection letter No. 
1 is mailed, under the column headed 
“Letters” is written “7/1—No. 1.” If a 
telephone call is made, the date of the call 
is shown in the proper column and the 
initials of the party calling in the other 
half. The result of the call is summarized 
in. brief in the “Remarks-Promises” column. 





(Continued on page 108) 



















Simple Lincoln 
Window 

In a center position 
in the window build up 
a pedestal and cover 
with black or purple 
velvet. On this place 
a bust of Lincoln. The 
bust may be draped 
with American flags, 
or crossed flags may 
be placed behind it. 
A small showcard with 
a patriotic decoration, 
or a picture of the log 
house in which this 
hero was born may 
bear the dates of his 
' birth, election to the 
Presidency of the 
United States and his 
death. 

A similar treatment 
for a Washington win- 
dow may be made by 
substituting Washing- 
ton’s bust for that of 
Lincoln and using an 
appropriate showcard. 


“Made-in-America” 
Sale 
The period between 
the 12th and the 22nd 
is very appropriate for 
a “Made-in-America” 
exposition or sale. 
The tie-up with the 
‘ two great Americans’ 
anniversaries is very 
simple. 
Displays demonstrat- 
ing the methods of 
manufacture by Amer- 


ican firms may be 
made through their co- 
operation. 


Jewelry in various 
stages of construction 
will attract much at- 
tention. The various 
pieces that go to make 
up a watch will be a 
revelation to most peo- 
ple. 


Catchy Showcard 


A Newark jeweler 
once used the follow- 
ing catchy showcard: 

GEORGE 
WASHINGTON 


Could not tell a lie. 
We Can but Won't. 
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- Merchandising Calendar 


Prepared Expressly for The Jewelers® Circular 
Appropriate Sales Events 
Birthstone Campaign. 
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Anniversaries and Holidays 

2. Groundhog Day—Symbols, the 
groundhog and his shadow. 

7. Charles Dickens, born 1812. 

11. Thos, A. Edison’s Birthday. 

12. Lincoln’s Birthday—Symbols, Pa- 
triotic, Military, Slavery Days, Log House, 
Rails, Candle and Law Books. 

14. St. Valentine’s Day—Symbols, 
Hearts, Cupids. 

22. Washington's 
Patriotic, Colonial, 
Hatchet. 

27. Henry W. Longfellow, born 1807. 


Silverware Sales. 

Early Spring Jewelry Exposition. 
St. Valentine’s Day Gift Sales. 
Patriotic Merchandise Sales. 
Electrical Appliance Sales. 
Spring Weddings. 
“Made-in-America” Sales. 
Grandfather’s and Colonial Clocks. 
“For the Home” Sales. 
Birthstone—Amethyst. 
Flower—Primrose. 


Birthday—Symbols, 
Cherry Tree and 








Fatten Lean February with Special Sales Events 


Unless the jeweler plans and carries out an aggressive selling campaign throughout 
February his receipts are bound to be lean and unsatisfactory. The natural trend of 
business is towards dullness and the only way to turn this tide is to battle for increased 
sales. 

Easter is too late this year for the jeweler to lean on for support in increasing 
sales. Spring introductions of jewelry will be a satisfactory substitute. Apparel trades 
will introduce Spring styles early this year if plans projected are carried out. The 
jeweler can fall in step and show that he is in the procession by exhibits of his Spring 
lines. 

February has the fewest shopping days of any month, but it is rich with opportu- 
nities for all that. St. Valentine’s Day properly exploited by the jeweler should he- 
come as valuable to him as a selling event as it is now to the stationer, confectioner and 
florist. This desirable condition cannot be created in a year, nor in two, but every year 
should see its importance increased for the jeweler. It is merely a matter of educating 
the public to the giving of more gifts that last to the loved ones. 

The American people are quick to grasp the opportuneness of the occasion, and they 
respond spontaneously to suggestions appropriately timed. The patriotic spirit is aroused 
in February through the celebration of the anniversaries of Lincoln and Washington. 
The jeweler will find it appropriate, therefore, to offer patriotic merchandise during 
this month. 

If the jeweler is to hold his own trade,he must be as aggressive as merchants in 
other lines. February will in all probability see many silverware sales exploited by de- 
partment stores. The jeweler can have silver sales in a superior way and win. 
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ie of Lovely 
~ Amethyst 


Birthstone for February 
and— 


the ideal gift for 
Valentine’s Day! 


The wearing'of the gem of the birth month 
is a cust honorably ancient—and particular- 
ly fortunhte are those 
the Amethyst, with its rich varying shades of 
lavender and bc gly is indeed one of the 
most béautiful of ge’ 


Give Her a Ring 
for a Valentine 


























Valentine Gifts 























Amethyet Rings, Bar Pina 
and Brooches ) $75 #100 
Levellieves and Chains 
Scart Pins and Calf Links 
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TIMELY ADS FOR FEBRUARY 





January 12, 1927 












Grandfather Clocks 
Hall clocks of the 


“Grandfather” type, 
together with clocks 
of a Colonial style, 


may be featured ap- 
propriately in connec- 
tion with Washington’s 
Birthday. A few Co- 
lonial pictures will add 
to the attractiveness of 
such a display. Nat- 
urally, such a display 
will have to be made 
in the store, not in the 
window. More atten- 
tion to interior dis- 
plays will mean more 
business. 

The more often the 
interior of the store 
can be changed in ap- 
pearance, the more at- 
tractive the store will 
become to visitors. 


Birthstones as Valen- 
tines 


The appropriateness 
of the Amethyst as a 
Valentine gift is obvi- 
ous. This thought is 
very neatly brought 
out in the Cohn Co.’s 
advertisement _repro- 
duced on this page. 
The tie-up of these 
two events should add 
to the sales of the 
jeweler. 


Electrical Appliances 


Jewelers selling elec- 
trical appliances of any 
nature may tie-up with 
Thomas A. Edison’s 
birthday, Feb. 11. A 
window display with a 
dark background and 
silver zigzag “light- 
ning” cut out of card- 
board may be used to 
emphasize the event. 

Along with lamps, 
curlers, grills and 
other appliances may 
be displayed casseroles 
and similar lines used 
in cooking. 





(Continued on 
page 99) 
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Storekeeping Department 








Imposing Site of Hess & Culbertson 
Jewelry Co.’s Store 





HIS is a view of the new Paul Brown 
office building at 9th and Olive Sts., 

St. Louis, Mo., which was built up over the 
Hess & Culbertson Jewelry Co., which oc- 
cupies the street corner. The erection job 
was considerably out of the ordinary, as the 
entire old structure, with the exception of 
the Hess & Culbertson site, was wrecked 

















HESS & CULBERTSON JEWELRY CO.’S IMPOSING 
SITE IN ST. LOUIS, MO. 


clear to the sub-basement, and the new 12- 
story building erected without the jewelry 
store’s losing a single day’s business. 

The new building is 12 stories on Olive 
St. and 9th, and 16 stories on Pine St. and 
9th. It occupies a half-block and is the last 
word in office-building construction. The 
erection of this building means that the new, 
smart shopping district of St. Louis has 
officially “arrived.” The Hess & Culbertson 
company moved to its present location three 
years ago, and has a long lease on what is 
looked upon now as one of the choicest re- 
tail corners in the city. 





This System Shows the Status of Each 
Outstanding Charge Account 
at a Glance 





(Continued from page 97) 








From the charting and complete record- 
ing of all collection activity, the Schradzki 
Company has greatly lessened its problems. 
Probably the biggest advantage in their pro- 
cedure is their visible knowledge, at all 
times, of account conditions. From. this, 
plans and conclusions may be drawn which 
co-ordinate effort and result in greater 
financial returns. 

Retail jewelers may find a valuable sug- 
gestion in this interesting system. 
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Jewelers’ Merchandising Calendar 


A Dickens’ Window 

A Dickens’ window 
may include his pic- 
ture or bust, and speci- 
mens of his_ books, 
especially early edi- 
tions, if they can be 
produced. Book-ends 
and picture frames 
may be featured. 


Colonial Designs in 
Silverware 


The jeweler can fea- 
ture with his Wash- 
ington’s Birthday set- 
ting, lines of silver in 
Colonial patterns very 
appropriately. 

An attractive fea- 
ture could be made of 
an old set of silver or 
of antiques. This will, 
of course, be used 
merely to attract at- 
tention and hold the 
interest of the passer- 
by. The displays of 
silver should be appro- 
priately grouped. so 
that the public can 
visualize the pieces 
that complete a set. 


Valentines for Wives 


The jeweler may 
stir up “old flames” 
by advancing the Dia- 
mond as an appropri- 
ate Valentine gift for 
wives. He might say 
in his advertisement: 

“Remember the 
thrill you got when 
you gave her the first 
Valentine? Those 
were the happy days! 
You can get the whole 
thrill again by giving 
her a Diamond for a 
Valentine this year.” 








(Continued from page 98) 


Birthstone Showcard 


The showcard is a 
great little business- 
getter. It fastens the 
onlooker’s mind on the 
idea presented in the 
display. Try this lit- 
tle idea in a birthstone 
display : 

ABRAHAM LINCOLN’S 
BIRTHSTONE 
The Amethyst 
The birthstone for 
born in February. 
Valentine Window 
Setting 

The heart is the 
symbol of love, and 
the great symbol used 
in all decorations ap- 
plying to St. Valen- 
tine’s Day. Here is a 
good way to put the 
“heart” into business 
at this time! 

Cut a large heart 
out of heavy card- 
board. Cover it with 
silk of any attractive 
color, although red is 
appropriate. Trim the 
edge of the heart with 
little knots of baby 
ribbon and run the end 
of each knot to some 
item of jewelry or 
other article in the dis- 
play. A good show- 
card to use with this 
will read as follows: 

“These all lead to 
the heart of a woman.” 

Spring Exhibitions 

With all the apparel 
stores talking about 
Spring styles and the 
people thinking about 
them, it is a good time 
for the jeweler to 
“horn in” with his own 





suggestions of the 
proper jewelry to wear 
with the new Spring 
styles. 

A good way to con- 
duct a Spring exhibi- 
tion is to select a defi- 
nite week for the 
event. Mail an invita- 
tion to all on the mail- 
ing list. Advertise it 
in the newspapers. 
Decorate the store 
with Spring flowers 
and the windows in 
appropriate light 
colors and the symbols 
of Spring. 7 

If necessary, mer- 
chandise on consign- 
ment may be handled 
during this week, but 
if the jeweler has ade- 
quate stocks without 
it, it is not to. his ad- 
vantage to do this. He 
wants to sell his own 
stocks. But, if he has 
not the stocks, the 
former method is his 
way out of the dif- 
ficulty. 

People should be 
earnestly invited to 
call and inspect the 
stocks, and they should 
be assured that they 
will not be importuned 
to buy. Salesmen 
should be instructed to 
learn all they can of 
the inclinations and 
impulses of the visi- 
tors for future refer- 
ence. Sales are to be 
made if possible, and 
many will be possible 
without undue urging. 

Once the women 
come to see the jewel- 
ry, they will want it. 








An Unusual Diamond Ring Sign 





A jeweler of Kansas City, Mo., with an 
extremely narrow store front, is Fred Logan. 
Upon his sign, above it, Mr. Logan does 
something with the diamond ring which 
probably never was done before. 

Mr. Logan believes in advertising to peo- 
ple with pictures. Accordingly, painted 
above his store front, at left and right, re- 
spectively, are two circles. Within one is, 
“T trust you. Fred Logan.” Within the 
other is Mr. Logan’s picture, with his name 
below the painting. 

In the center, and larger than either of 
these, is a great, painted diamond ring. 

Mr. Logan could probably qualify as a 
man able to turn to utility the famous hole 


in a doughnut, because he has done exactly 
the same thing with the inside of a diamond 
ring. It is, over his store, used for a ven- 
tilating fan—J. T. B. 





“Why don’t you advertise?” 

Town Storekeeper: “No, siree. I did 
once and it pretty near ruined me.” 

“How was that?” 

“Why, people came in and bought dern 


‘near all the stuff I had.” 


x * * 
Squire: “Did you send for me, my lord?” 
Launcelot: “Yes, make haste. Bring me 
the can opener; I’ve a flea in my night 
clothes.” : 2 ee 
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The Human Side of Diamond Advertising 





A Selling Appeal to the Procrastinating Husband 


Written Expressly for The Jewelers’ Circular 

















How are you going to increase the sale 
of diamonds? Forget for a few minutes 

the wealthy class of patrons, and consider 
that large group of people known as “the 
middle class.” With them, diamonds and 
other. jewels are not so lavishly bought as 
to need a large safety vault for protection. 
Do you fully realize how many young 
people are engaged without possessing a 
diamond engagement ring? Sometimes the 
girl receives the handsome fraternity pin of 
the man to whom she is engaged; sometimes 
she receives a simple, old-fashioned ring 
which belonged to his mother; sometimes 
there is just the understanding that a dia- 


h Rings. 
Your choice of more- than 100 different 
styles of mountings. - Our Price $100. ~ 


MONTGOMERY BROS., LOS ANGELES, CAL. 


mond ring is out of the question, and a 
promise that SOME DAY—‘“when my ship 
comes in” a belated engagement ring will 
be bought. 

These loving girls who sacrificed a 
diamond ring for the sake of the man they 
loved, become wives and mothers. They 
may often miss that diamond ring which 
should be a companion to the wedding ring, 
but they are not the type of women to make 
wistful remarks, sarcastic comments, or re- 
gretful sighs when they see fiancées and 
wives displaying flashing diamond rings. 
Very well, don’t you think the husbands need 
reminding of that radiant, optimistic lover- 
promise which said, “Never mind. We can’t 
afford a diamond ring now, sweetheart, and 
you're ‘a brick’ to do without it, but just 
you wait. Some of these days I'll buy you 
the finest diamond ring in town. A house 
and an auto,—and then a grand ‘sparkler’ 
for my wife!” 


, 


q's quite the fashion to write advertise- 

ments addressed to husbands, so “join the 
procession,’ and jog the memories of the 
thousands of chaps who have forgotten all 
about a promised diamond ring, which they 
did not have to buy for an engagement ring, 
and which the wives have not forgotten! 
Get a wife to tell you how she feels on the 
subject, put it into “copy” for the benefit 
of her “John” and all the others like him. 
It isn’t a lack of devotion on “John’s” part, 
and probably he can well afford the diamond 
now,—he simply thinks his wife is quite 
contented with her wedding ring alone. If 
she could so graciously give up a diamond 





FEATURE A DIAMOND “SPECIAL” AT $100 


ring in the days of her frivolous, care-free 
youth, surely she doesn’t “care a whoop” 
about possessing such a ring NOW,—when 
well settled as a wife and mother of several 
children! Well you just make it your busi- 
ness to disillusion “John” from that idea. 
Wake him up! Touch his pride! Play on 
his emotions!—and somehow, I’ve faith in 
the American husbands such as I know— 
in spite of our dreadful divorce records— 
that they'll respond to the right kind of ap- 
peal along this line and come into your store 
to buy diamond rings for their wives! 


AND the men of the “middle class” how 

they do covet a diamond ring! I have 
yet to see a man who was not envious of 
“the other fellow’s” diamond, even though 
he assures you that the other chap 1s 
“splurging” and that probably it isn’t a 
particularly valuable diamond, and chances 
are it’s in the pawn shop every now and 


then! It is funny to hear a man tell these 
things for it is just like the child who 
does not possess some wonderful toy, and 
comforts himself outwardly with a fine 
scorn and merciless derision of the other 
child’s expensive plaything. But in moments 
of confessional honesty a husband will admit 
to his wife that he really longs for a dia- 
mond ring. It seems to represent to him 
a symbol of success,—a visible sign, constant 
reminder, and inspiration of the ultimate 
achievement of which he dreams and for 
which he eternally strives. Once a woman 
gets this true expression from the heart of 
a man regarding his desire for a diamond, 
and she understands that it is not from mo- 
tives of vanity,—she often determines to ob- 
tain a diamond for her husband. I remem- 
ber so vividly a doctor’s wife in a small 
beach town, who earned personal money of 
her own through the sale of exquisite flowers 
in her garden, and the sale of eggs from the 
chickens she raised. The doctor was one of 
those generous, big-souled physicians who 
responded to any call regardless of the fin- 
ancial standing of the family. He had more 
patients than he could keep track of, and 
was a poor “collector.” I think his very 
great desire to possess a diamond ring, lay 
in the fact that it represented to him, in a 
small measure, the material success which 
his devotion to suffering humanity, and his 
indifference to cold business transactions, 
made it impossible for him to attain. From 
the wife’s source of income, careful savings 
over a long period of time were invested 
in a splendid diamond ring for the doctor. 
I was only a child when the doctor received 
this gift, but how well I recall the impression 
made upon me by the joy of the household, 
and the marvel of the brilliant stone. Less 
than a year afterwards, the doctor was killed 
in an auto accident, and I heard the widow 
tell again and again the comfort she derived 
from the fact that she had been able to give 
him the diamond that for so many years he 
had coveted. This is not the only wife that 
I know who has had the delight of giving 
her husband a diamond. So, give the wives 
an advertising chat, too, and encourage them 
in this plan of saving for a diamond—for the 
husband; from two motives,—to give him 
the pleasure of possessing such a beautiful 
gem, and to inspire him on to the material 
prosperity which it represents. 


F you want a “timely” idea, consider the 

photoplay called “Skinner’s Dress Suit.” 
It is one of the best comedies of the season 
and in the play the possession of an expen- 
sive dress suit gets a most interesting young 
couple out of a contented “rut.” The pros- 
perity SEEMINGLY represented by the 
dress suit little by little had to be lived up 
to by higher standards, greater éfforts and 
ultimate advancement and success. © The 
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situations which the dress suit brings about 
form the delightful humorous element, but 
the idea is one of the fundamentals of 
modern psychology. Link this movie play 
and the idea in it, with your diamond dis- 
plays and advertising. A diamond is a sign 
of prosperity, a signal in business and social 
circles that here is a man “who—is—doing— 
well.” It needs to be lived up to, just as 
much, and more, than “Skinner’s dress suit.” 
It wasn’t so very long ago that there was a 
national campaign advertising this theme of, 
Look prosperous and be prosperous! 

How can an advertisement accomplish any- 
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VARIOUS MODES OF APPEAL HERE 


thing that uses generous amount of news- 
paper space and simply says,— 


DIAMONDS 
(name of firm and address below.) 


Yet I have seen just such advertisements so 
frequently lately, that I’ve decided there must 
be some mystic charm in this astonishing 
brevity that is known to jewelers alone! 
Perhaps diamonds are so wonderful they 
“speak for themselves” and no advertising 
remarks are necessary! 


GURELY there is no gem with such fas- 

cinating things to be said about it,—things 
romantic, things scientific, things mytholog- 
ical. Yet, do any of these interesting facts 
influence the public to buy diamonds? I 
believe that telling people why they should 
buy diamonds, as already suggested, is of 
first importance, but rather than merely an- 
nounce that they are sold at your store—so 
obvious !—use the newspaper space to tell 
any of the countless items of interest about 
diamonds, whether in the realm of fact or 
fiction. From all the material found in the 
pages of JeweLers’ Circuar, there is an in- 
exhaustible fund of ideas on the subject of 
diamonds. 

Run a series of advertisements about the 


diamond in all its interesting phases, and at. 


the same time invite the public to come in 





THE JEWELERS’ CIRCULAR 


to a special diamond exhibit. Assure them 
there is no obligation to purchase, that you 
think every normal person is intensely in- 
terested in diamonds, that they would like 
the opportunity to learn more about the 
wonderful gem, that questions would be wel- 
comed from visitors, and fully answered, 
and that the series of advertisements were 
intended to inform the public of some of the 
fascinating, interesting things which jewelers 
know about the diamond. 


(CERTAINLY the social page is the logical 
place to advertise diamonds in the news- 
papers, even if you prefer other location 
regularly. Los Angeles jewelers advertise al- 
ways amid the Sunday section of society 
news. ‘Here, where big social affairs are 
recorded, engagement announcements made, 
and weddings accounted, is a suitable place 
for diamond advertising. 

Slavick’s of Los Angeles advertises dia- 
monds with street car posters, and huge bill- 
boards along the Southern California high- 
ways. A shop in Hollywood has a large 
electric sign over its entrance—a diamond 
ring, that flashes its electric lights most ef- 
fectively. 

Of all your jewelry stock, certainly the 
diamond is well worth advertising on a big 
scale—M. H. A. 





The Most Effective Advertisement 
Sizes for Jewelry Stores 


Editor Retail Advertising Department, THE 
JEWELERS’ CIRCULAR: 


EAR Sir :—Two “dude” fishermen stood 

on the bank, and argued and observed 
with energy. Was it a good date for fishing? 
Wasn’t the water too high? Wasn’t the 
water too oily? Was this a point in the 
stream which had been “fished out”? 

They had spent an hour, so the story goes, 
when a farm boy with his home-made pole 
came trotting up. They asked him his 
opinion. 

“What do you want my opinion for?” he 
said with a derisive grin. “All you have to 
do is to throw your line in and find out!” 

This he did—and landed a fish. 

The angler’s test is the short way, many 
times, to get at facts of jewelry store ad- 
vertising. In theory, determined after much 
analysis, a certain thing may be right or it 
may be wrong. In practice, the actual facts 
in the matter can be got at by the “angler’s 
test.” What are typical jewelry store ad- 
vertisers doing in this particular? Get a 
cross section of jewelry store advertising 
practice, and the best methods will usually 
come to the surface. As with trout fishing, 
it does not particularly matter why they bite, 
so long as they do! 

The angler’s test applied to space jewelry 
store advertisement sizes by this writer, be- 
gan with the clipping of all jewelry store 
advertisements encountered in a representa- 
tive number of newspapers from various sec- 
tions of the country. One of the first points 
tested was the column width most popular. 

Out of representative jewelry store adver- 
tising, from various parts of the country, 
over 50 per cent was in two-column and 
three-column widths. Four columns was the 
next popular size, but there were: numerous 
five-column advertisements, and, occasionally, 
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a full-page advertisement. Single column 
advertisements were rare. 
The “angler’s test” brings to light interest- 
ing facts concerning the number of inches 
used. 
Of a group of two-column advertisements, 
the smallest contained eight inches, the 
largest, 28 inches. The average number of 
inches was 14. 
Of four column advertisements, the 
average was 50 inches. Of three-column ad- 
vertisements, the largest in the samples was 
36 inches, the smallest 21 inches. The 
average was 27 inches. 
Single column jewelry advertisements are 
usually short—containing one to six inches. 
To judge from average advertising, the 
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HOW OUR AUSTRALIAN FRIENDS ADVERTISE 
DIAMONDS 


jewelers of the country find that eight inches 
is about the minimum space which can be 
used advantageously. There are a great 
many who use few small advertisements, 
instead, when they do advertise, employing 
big smashing space units. 
Size of space is generally found to bear 
some relation to copy. The big four and 
five-column and full-page advertisements 
feature special sales. So do many of the 
three-column advertisements. The two- 
column insertions, in many cases, are of a 
“quiet” nature, simply suggesting as de- 
sirable certain articles of jewelry. 
This “angler’s test” is not offered as an 
absolutely exact one. The main thing indi- 
cated by it will be indicated by most tests 
carried out under impartial conditions. Two- 
column and three-column sizes are extremely 
popular with jewelers who have heeded ex- 
perience. When a special sales event is put 
on, much larger space can be used with 
prospects of success. 
Very truly yours, 
© 








The manager of the baseball team had 
just bounced his pitcher and catcher. “I 
have. discharged. the battery,” he said.— 
Stevens Stone Mill. 
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This year-round gift brings more profit 
—if it’s Wadsworth Quality! 


OST sales of belt buckles, jewelers 
say, are for gift purposes. This ap- 
plies not to holiday or gift seasons 
alone, but all the year round. 


And gift-buyers are exceptionally alert to 
quality. They must play safe. Show them 
a product unquestionably superior in beauty, 
style, and durability, and they’ll willingly 
pay the difference. 


This is not theory but fact. Customers 
are paying the difference for Wadsworth Belt 
Buckles. And this difference, though small 
in itself, is netting jewelers an unusual profit 
on belt buckles. 


A profit so easily obtained that many 
jewelers have discarded all other lines to 
carry Wadsworth Belt Buckles exclusively! 


Wadsworth Buckles are made in Wads- 

Gold filled worth Quality 14 kt. white or green gold 

filled, and in sterling silver. In every de- 

LISS) tail they are the equals of the celebrated 

. 2) Va Wadsworth Watch Cases—designed by the 

same artists, fashioned by the same skilled 
craftsmen! 


The advertised retail prices are shown be- 
low. As you will note, they have been fig- 
ured to assure you a ready sale at an excep- 
tionally fine profit. 
See Wadsworth Belt Buckles at your 
wholesalers—today. 
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THE WADSWORTH WATCH CASE COMPANY 


“Case Makers for the Leading Watch Movements” 


Dayton, Kentucky 
Offices: New York, 20 W. 47th St. San Francisco, 150 Post St. Chicago, 35 E. Wacker Drive (Jewelers’ Building). 





ADVERTISED RETAIL PRICES 


White or Green Gold-Filled—Buckles.$ 9.00 to $12.00 
Sets..... 15.00to 20.00 


Sterling Silver Buckles.$ 2.50 to$ 7.00 
Sets..... 5.00to 12.00 


Wadsworth 


WORKERS IN PRECIOUS METALS 
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“What's the Matter with My Watch?” 








Written Expressly for THe Jewreters’ Crrcutar by Marvin M. WALTERS 

















FTER one hears that plaintive sigh a 
thousand or two thousand times he be- 
gins to attach new meaning to it. The 
amateur watch repairer is quick at the 
answer. He does not wait, but plunges in 
and in little or no time he tells the cus- 
tomer exactly what is wrong with his watch, 
just how long it takes to fix it, and how 
long he will guarantee the work, about what 
sort of a “fool” that worked on the watch 
last, etc:, etc. 

I heard a fellow making a watch diagnosis 
of that sort once and when he came to the 
fool who worked on it before, all this con- 
demnation without so much as looking over 
his watch records, the owner of the watch 
said in good old Swedish: “Vell, I think 
it was fool alright. Ay bang brung it har 
six veeks agone.” Of course that lampoon 
was badly done. All of that sort is badly 
done. 

Cussing Out Your Fellow Watch Repairers 
Is Bad 

I do not care what awful work the other 
fellow did on the watch it never does any 
good to berate him to the wretched cus- 
tomer who paid his good money for the 
other fellow’s bad jobs. Yes, I, like you 
all, have tried a little of that, specially be- 
fore I learned better. It never paid me. 
In the end I aroused suspicion; and that 
suspicion once aroused, settled not only on 
the head of him who destroyed the cus- 
tomer’s confidence, but it fell on me as well. 
How do I know that one single man is re- 
sponsible for all those big wads of shellac 
stuck here and there inside the watch, this 
one holding that loose plate jewel and that 
one daubing in that cantankerous pallet 
stone? Ah, how do I know whether it was 
the last man who burnt up the shellac on 
the roller and made it so that it dropped 
out at the first jar, or whether it -was a man 
who had it ten years ago? This thing of 
blaming folks better be left to the Devil 
whose business it is to punish. Of course 
there are times when it becomes necessary 
for one to defend his own work. He must 
cooly and kindly tell a man just where the 
trouble is; and it may be that the real 


offender must be pointed out. If mechanical 
Principles and not personal bias, causes us 
to say the naughty word then it may not 


hurt. But to go out of one’s way to find 
fault with the work another or others did 
is bad policy and can bring about no good. 
Give the other fellow the benefit of doubt. 
He may have had a terrible time doing on 
the watch as good work as he did. How 
do I know but what the poor fellow took in 
the watch but for a mainspring, and about 
the time the spring was fixed, one thing 
after another began to fall to pieces? I 
don’t know ‘under what peculiar and try- 
ing circumstances that other fellow worked. 
There is a dear old Golden Rule some- 
where in the sacred writings that is a 
whale of a good rule to follow when the 
other watchmaker’s work is to be condemned 
by us. To follow it perfectly is a mightily 
good thing to do. 


Don’t Hurry the Examination 


As we have said in a former article, many 
will want the watch thoroughly examined 
and the work and price estimated right on 
the spot. If a watch is to be carefully 
estimated and the price fixed, then there 
ought to be a charge allowed of fifty cents, 
where the watch has been completely torn 
down and put up. If when the watch is 
dissembled and the customer orders the 
work done, the repair necessary, then I 
should think there should be no extra charge 
for tearing it down. But when one wants to 
take his watch somewhere else, or takes it 
home, fifty cents should be charged for ex- 
amination—at least twenty-five. I know of 
one man who charges a dollar in such cases. 
Of course that means something more than 
merely taking the balance out. 


Look Into the Watch Deeply 


I cannot stress that too much. Glass 
particles from the crystal, bits of chipped off 
dial, little colorless pieces, very microscopic, 
bits of lint in the train or in a pinion, a 
slight bend in a train leaf, a slight rubbing 
contact between train parts! How many 
places trouble can occur. In watching for 
trouble it is always best to catch a watch 
at its tricks. I have hurriedly torn watches 
down, spilling out on the bench those small 
parts. Once out, the watch will not stop 
again for a year. The best mechanics whom 
I know go into a watch with reverence. I 
saw a man once tear up a watch, losing 






sight of the real thing that was causing the 
trouble; not finding anything that would 
really cause trouble, he took out the foot 
hole jewel and put in another and declared 
to the customer that his bill was two dollars 
for a balance jewel. The next day the 
watch stopped again. There was a bit of 
pocket grit embedded in the fourth wheel 
pinion. A mainspring slightly too wide or 
too thick, a binding hour hand pinion on 
the canon pinion, the slightest brush of the 
hairspring on bridge or balance bar, the 
smallest shift of a pallet stone, a slight bend 
in the fork, a little bend in a tooth of the 
escape wheel teeth—these and more than 
one hundred others, cause watches to stop. 
I roughly estimated once how many things 
I had found wrong with watches, in about 
twenty years of work. As I’ remember now, 
I reckoned by and large that more than one 
hundred and forty-two situations had been 
counted by me in diagnosing all the watch 
trouble I have seen. I am sure I had for- 
gotten some of it. One will generally see 
evidences of trouble quite quickly. Some- 
times a sprinkle of dirt, a show of gum, and 
a certain swing of a laggard balance, will 
argue that cleaning is necessary. I have 
taken chances in estimating, just as every- 
one of you have. But I have seen watches 
with every evidence of having stopped for 
want of cleaning, whereas it was a cracked 
hole jewel and (a cut to a pencil point) 
one of the balance pivots, that gave the 
trouble. 


Some Queer Troubles with Watches 


I had a friend. He had a mood. One day 
I came into his shop and he had been looking 
for some five hours into a twelve sized 
Waltham to find trouble. Despairing of 
finding it and willing to take a chance, he 
took out a square ended staking tool and 
laying the under watch plate on a stump 
with a big hole in it, he began staking out 
more end play in the plate for the center 
wheel arbor. Now, what nonsense? 
Waltham watches do not come from the fac- 
tory with short end play in the center wheel 
arbors. That much for certain. In the next 
place it is not likely that a small bit of 
tightness there would have stopped the watch. 
In other words, he was pounding away at 
the least likely point of trouble. Beware of 
cheap watches. Queer trouble comes from 
rough burs being left all about over the 
watch, on the plates, in the leaves, etc. Then, 
too, the “mechanics” are often wrongly 
done. The materials are often too poor to 
receive the proper hardening. The old New 
York Standards all had pallet troubles. The 
fork was made of poor materials, the pallet 
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All shipments held intact until our estimates are approved 


KASTENHUBER & LEHRFELD, 24 John St, New York 


Smelters and refiners of precious metals for over 31 years. 



























Leinan Sros., 
235 Walker St., 
New York, "' ¥ 
Dear Sirs: 


% Replying to your letter 

7 we are very clad to advise you tnut your hing- 
sy Gust-collecting outfit which we purchase: ut a year 
ago is not only most satisfactory but it is the best 
investnent we have ever made in the line of equipment 
for our shop 


of ey 7th 
pol 








The outfit is quiet tn o-ercs 
efficient, trouble proof, requires pr: 
tion to maintain and we can not see h 
proved upon de shall be very clad t 
outfit to any one who is in the mar f 
to polish silver jewelry and so forth. 













Yours very truly 


1 Gliminates 
a7 Polishing 
Dust, 


in polishing 
silver, jewelry, 


etc. 
LEIMAN BROS. 


Polishing 
Dust Collector 
Conveniently arranged for quick work! 














a 


No matter how little of much work you have to polish it should be done 
and well—stores as well as workshops use these machines—they are 


so convenient, fitting into out-of-the-way 


corners, yet keeping all other 


corners of the premises free from dust and dirt that formerly were dusty 


LEIMAN BROS,., 23 Walker St., N 


MAKERS OF GOOD MACHINERY FOR 














ew York » 


Without a Dust Collector You 
Must Breathe the Dust! 


Dust being very light will naturally float in the air and no matter 
how careful you may be you can’t help but breathe it into your lungs 
when polishing—You must breathe the air and the dust is there laden 
with sharp irritating metallic particles from the metal article you 
polish. Needless to say this irritates the lunge and nasal passages, 
causing sickness sooner or later. Avoid it by using one of these con- 
venient, inexpensive dust collectors. 
Pays for itself m the gold it saves! 

This irritating metallic dust has no business in your lungs—let this 
machine breathe it into the lungs provided for it. The strong air 
suction or current of air at each of the dust hoods drags this dust 
into the cloth bags underneath the machine where it is easily recov- 
ered, sent to the refiner, melted down and returned to you to pay the 
cost of your outlay first and an income to you ever after. 

Thou in use in all sections! 
Cleanliness of shop and person is no respecter of location and so we 
find these dust collectors in as wide use in the West as in the Bast, 
in the South as well as the North, because they do as they promise— 
keep the shop clean, protect the operator’s health, pay back their own 
cost and create an income for the owner where no income exists now. 
Sure reasons enough for the purchase of one of these highly valuable 
and surely necessary outfits. 

Strongly built to last a life time! 
These machines are very heavily built not only for the purpose of 
lasting a lifetime but also to eliminate vibration, sound, etc., so that 
they may be used anywhere without disturbing customers or other 
workmen or neighbors. 
The largest factories find them long-lasting and so do the small shops 
and stores—and lasting many years they give the same smooth service 
every one years. 
Costs only a few cents a day for electricity! 
You only pay for electricity according to how much you use the ma- 
chine, The heavier you press on the buff the more current will be 
used, but heavy pressing means a shorter run, so it equalizes the 
expense for current which even for the heaviest service rarely if ever 
exceeds a few cents daily. 

ee eee eee ere ae ee ey ee Seep eS Se See 
at once 

Every machine on being completed is carefully tested for a half day 
or more under a strain much greater than it will ever be called upon 
to endure in actual service. It is then ready for you—it is shipped 
out all ready to begin work as soon as you receive it—it only being 
necessary to connect the electric wires to the motor. 
You can’t do polishing work efficiently or well with dust flying in your 
face—even a little dust, a very little, daily breathed censtantly into 
your lungs is bound to affect the most robust in after years because 
it sticks there and accumulates day in and day out. 
Your present walls and ceiling if you have been polishing without a 
dust collector for any length of time will show you what your lungs 
will be like soon. So delay no longer! Act today! 


OUR COMPLETE ILLUSTRATED CATALOG 
IS FREE FOR THE ASKING 
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stones loosely set and the end play of the 
arbors often very uncertain. Running like a 
windmill one hour, they were about as liable 
to stop the next as to run. Now don’t think 
I have it in for that particular watch. They 
made as good a watch for the money as they 
could. The cheaper watches, Seth Thomas, 
Trenton, Reliance, and many another had 
“mechanical risques” in them. Time had not 
forced the mechanics to check out their 
troubles as had been done on Elgins, Hamil- 
tons, Walthams and Howards. The poor 
materials question is a matter of trying to 
make a cheap watch and still make some 
money marketing it. 

I was always on the lookout for small 
cracks on the side of the holes of all hole 
jewels. Often in the drilling of those jewels 
those small flecks of the glass jewels were 
raked off, making certain trouble when the 
watch came to just the right sort of position, 
Poor materials have given us a mighty lot of 
trouble. The old Columbus King watch of 
which the South Bend is a successor, a 
much finer watch than the former ever was 
before the Studebaker money went into it, 
was made up with glass-enameled dial. This 
was easily cracked, and those glass énamel 
parts were thrown into .the delicate parts of 
the train. This watch was made up also 
with a very hard tempered winding gear 
under the mainspring. It is well to harden 
bearing parts. It makes the bearing friction- 
less, but when we harden clean beyond the 
quality of the materials used, then we are 
riding for a fall. I have seen as many as 
ten teeth torn out of the gear that fits onto 
the mainspring arbor of the eighteen sized 
Columbus King watch. 

A slight bur on either end of the balance 
pivot is a source of trouble. If one is in 
doubt, let him remove the hairspring and 
poise the wheel carefully in its own orbit in 
the watch, running in its own jewels. There 
is nothing better than to poise in the same 
place where the balance is finally to run. If 
on either side, turned, the balance wheel 
stops suddenly or rather quickly after being 
set in swift motion, running one way with- 
out the hairspring on, then there is pivot or 
jewel trouble on that end, or perhaps on the 
other end, just now brought into the trouble 
area by falling a little out of the hole 
jewel making the bur on that end drop to 
where it tightens in the jewel. In other 
words a man may drop a watch on the 
side, make a bur on the end of the balance 
pivot, and still due to the slightly larger 
hole in the hole jewel next the end stone, 
it will run perfectly in that position, riding 
the end of the staff that is burred, but to 
turn the watch to that balance pivot that 
has no bur on it, it stops at once. The hole 
in any hole jewel is slightly smaller in 
what we know as the “neck of the hole” that 
1s not at either side of it but in the middle 
of the hole. There it is smallest, and there 
the staff will bind if anywhere. I met a 
watchmaker once who had a job of that 
kind. He thought of course the side of the 
watch on which the watch would be lying 
when it stopped was the side or end of the 
balance pivot that was burred. He stoned 
the pivot down, stoned it again and again, 
when finally he had the pivot so small that 
it would no longer run in that jewel for 
side play, he finally found the bur to be on 
the opposite end. I’m talking now of 
“curious trouble places.” That is- one of 
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them. Magnetism is a curious trouble 
source. Not that it stops many watches but 


makes them run crazy, irregular, fast and 
slow. This is easily found by means of a 
compass, and soon removed by means of a 
simple device called a demagnetizer, poising 
the watch between the points of the demag- 
netizer and then drawing it directly out of 
the “dilemma.” Then we can put it above 
the compass again and again until the 
balance is steady and the compass quits its 
feverish movements when the watch is 
near it. “What’s the matter with my 
watch?” Yes, indeed, what is the matter? 
I have seen at least one hundred and forty- 
two separate things the matter with watches, 
no, not all on any one, but all taken together. 
And this world is full of watchmakers so 
much brighter than I am that I don’t know 
anything scarcely, in comparison with them. 





Giving the World “Good Time!” 





Broadcast by Sa:tuel Bernard from Station 


WMCA, Saturday, Dec. 11, 1926, 
Y ratio friends—A lady of my acquaint- 
ance asked me a couple of days ago 
what I was taking for my subject for my 
radio talk tonight. “Of course, it’s TIME- 
OLOGY . But what phase of it?” 
she asked. I replied that my theme would 

be “Giving the world ‘good time.’” 

It is human nature, I suppose, to argue 
and to entertain our respective opinion. 
Sometimes we undoubtedly learn consider- 
ably from people who differ with us. Yet 

I couldn’t see it the lady’s way. 
Do you think that I should have taken as 
my subject, “Giving a good time”; or, 
“Showing a Good Time”? 

I question if many of you, my radio 
audience, appreciate the fact that watch- 
makers the world over deserve the credit 
for giving people in every walk of life, 
“Good time.” Who could think for a 
moment of our twentieth century civiliza- 
tion existing for a single day without good 
time-keepers? I know you will agree with 
me that the men in watch and clock fac- 
tories and at repair benches in jewelry 
stores, are doing very important work. 

I'll try tonight to sketch briefly the his- 
tory of telling time—what from 
the days of the cave man (?) or perhaps 

who knows what the people of long, 
long ago really were 

The first, the greatest of all timepieces 
was the great circling sun, perhaps for 
thousands of centuries. This clock, made 
by the creator of the universe, served as a 
fairly reliable time-teller to our very early 
ancestors. They would rise when the sun 
pointed out to them its beaming, radiant 
hours. When they saw its shining fall 
away and dwindle, they would crawl fret- 
jully into hollows and caves, blocking up 
and barricading the holes and passages with 
heavy stones to protect themselves from 
the beasts of the forests. 

There were even among these, our early 
progenitors, thoughtful time-keepers. Even 
before Babylonian priests with their crude 
telescopes searched the sky on the top of 
mountains, notches were cut in trees to 
show noon or mid-day, by the shadow of 
the sun. Some even learned to divide the 
day into several parts. Oh, they had no 
hour marks—or minutes, or seconds. They 
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didn’t think at all of split-second, time-instru- 
ments which some people today find rather 
important. They did discover, however, 
that there were moons—even full moons 

and that these appeared at regular 
times. 

We seem to be indebted to these Baby- 
lonian priests of old Mesopotamia for the 
discovery of the periodic full moon, for their 
arrangement of twelve of these full moons 
into a year. For some reason or other, 
these priests of Babylonian Gods of all kinds 
had a particular liking for the number 
twelve. It might just as well have been a 
twenty-hour day, and a hundred minutes to 
the hour. But to this day we have twelve 
hours A. M. and twelve hours P.’M. and 
each one of these twelve hours divided by 
twelve, five-minute periods—and of these, 
each minute has sixty seconds: Nothing but 
multiples and sub-divisions of twelve! 

But now, getting back to telling hours— 
we find the hour sand-glass, when the 
Egyptians learned to shape glass. A two- 
funnel affair this was—one filled with fine 
sand, and then ,welded, to the other funnel, 
leaving, a. very small hole in the center for 
the sand to trickle through, out of one funnel 
into the other, the lower one. There are 
many department stores today selling small 
sand-glasses for timing the boiling of 
eggs. I think—of course, I might be mis- 
taken—that if you want a real, hard-boiled 
one (egg, I mean) you are to allow all the 
sand to trickle through from an upper fun- 
nel into the lower one of these modern 
sand glass timers 

Could you think of a “water-thief” telling 
time... ? The water clock was named by 
the Greeks who improved it and made it a 
“perfect time-keeper .. .” Clepsydra— 
“water-stealing.” The origin of this water 
timepiece is generally attributed to the 
Chinese; it was also the standard time- 
teller of the Babylonians. Later, the Ro- 
mans had men look after them—to fill them 
with water, and to watch over them and 
to see that the water trickles through, up 
to the right mark, neither too fast nor 
too slow—with a sacredness that would 
make the watchmaker of today kneel for 
mercy Today we are told the time 
by radio station announcers—if we care to 
listen in. A score of centuries ago, 
and even less, enterprising towns had town 
criers who announced—or yelled, if you 
please—to the proud citizen the respective 
hour. 

The Old Testament tell us of a sundial 
in King Hezekiah’s palace. The sundial was 
made by an earlier Jewish king, Ahaz. It 
was a series of steps on which the shadow 
of the sun fell to show the hours. 

Who made the first modern clock. . ? 
It’s a question I’d not try to answer. No 
one man made it—perhaps, a thousand men 
had a hand in the making of it. The im- 
proved sundial, the water clock, and the 
hour sand-glass served as time-pieces for 
untold centuries. However, according to 
early writers on this subject, a monk named 
Gerbert deserves the credit for the invention 
of the modern, mechanical clock. This 
Benedictine monk experimented in a secluded 
corner of the monastery with gears and 
weights, and finally got up a mechanism, 





(Continued on page 108) 
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Let us supply you with 
soft platinum plates, 
solders and wires, also 
5%, 10% and 15% irid- 
hvheotmmo) e-Geteleteed 


Purchasing 
5 So. Wabash Ave. 


and Sales Dept.: 


THE JEWELERS’ 


THOMAS J. 


REFINERS 


Sweeps, Polishings, Gold, Silver, 
Platinum and Plated Scraps. 


MANUFACTURERS 


Platinum and White Gold Wedding 
Ring Blanks. Fancy White Gold 


Mountings. Selections Sent on Request. 


CHICAGO 


CIRCULAR 
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We manufacture real vcreen 
—green gold slats Ss, wires, 
and solders in 10Kt., l4Kt., 
18Kt., also white volds and 
rae | golds. DEE 
have excellent 
properties. 


GOLDS 
working 


Refining and Manufacturing Plant: 
317-319 E. 


Ontario St. 





Malena & STRONG. Inc: | 


0 23? —Netallurgists 
-SuveR QOrrice ann Works, 119 West Tuprer STREE? 


BUFFALO, N.Y. U.S.A. 


WISH YOU 


a Prosperous and 


HAPPY 1927 


And the early part of this 
New Year—would like to acquaint 
you with the high merit of its precious 
metals, particularly 


Hoover White Gold 


Now would be a good time to try 
out our refining Ship us 
your accumulation of precious metal 


during 


Service. 


scraps, sweeps, and so on. 








Galden ule Refiners - Since IQ42 























And so in 
Platinum— 


HE recognized position of leader- 

ship enjoyed by Handy & Har- 
man in the field of silver is evidence 
of their ability to serve you well in 
the field of platinum. A firm with the 
standing of Handy & Harman can af- 
ford only to excel in all its depart- 
ments. 

With special emphasis on platinum, 
you will find Handy & Harman’s 
prices reasonable, quality high, and 
terms satisfactory. 


HANDY & HARMAN 


57 WILLIAM STREET 
NEw YorkK CITY 
Dealers in and Refiners of Precious Metals. 

















YOUR QUESTIONS about WORKING WHITE GOLD 
ARE ANSWERED IN OUR NEW BOOKLET 


Send us name of Shop foreman or other individual in your 
firm and we will mail this booklet without obligation. 

















; 





Gold, Silver 


and 


Platinum 
Refiners and Assayers 








B. HAGSTOZ @ SON 
709 Sansom St., Philadelphia 
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[Patents Granted by the “united States and 
the Registered Trade-Marks.] 








UNITED STATES PATENTS 





Issue of Jan. 4, 1927 


1,612,831. RING OR THE LIKE. Henry W. 
Peters, West Roxbury, Mass. Filed April 

28, 1925. Serial 26,498. 3 Claims. 
A finger ring or the like including a box having 
an open face, an article holding container insertable 
into the box through an opening therein to display 





the article through said open face, and means mov- 
able relative to the box for fastening said container 
against withdrawal through the opening in which 
it was inserted. 


1,613,375. MANUFACTURE OF COLORED 
MESH FABRIC. Ricyarp Hatrey BERKLEY, 
Plainville, Mass., assigncr to Whiting & Davis 
Co. Filed June 6, 1925. Serial 35,432. 5 
Claims. 


A method of forming a design in color on metallic 
mesh fabric which comprises applying a color to 
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the fabric, shielding areas in the colored fabric in 
accordance with a selected design, and then modi- 
fying the colcr of the links outside of the said 
areas, 


1,613,376. MACHINE FOR MAKING LINK 
MESH. Ricuarp Hatrry BERKLEY, Plainville, 
Mass., assignor to Whiting & Davis Co. Filed 
March 9, 1926. Serial 93,375. 9 Claims. 

A machine for making link-mesh consisting of 
interlocked rings and cruciform plates, comprising 
the combination of a support for a piece of mesh, 











mesh forming mechanism positioned adjacent the 
support, feeders for feeding the rings and the 
plates to the mesh forming mechanism, and a device 
operated to alter the surface of each plate as it is 
advanced to the mesh forming mechanism. 


1,613,414. IDENTIFICATION-CARD CASE. At- 
FRED SCHICKERLING, Scarsdale, N. Y. Filed 
July 19, 1926. Serial 123,424. 1 Claim. 


As an article of manufacture, a foldable identi- 
fication card case of the character designated, com- 
prising a certificate section and a portrait section 
hinge-connected, the certificate section consisting of 
a flanged tray having an integral retaining plate 
formed with lateral and longitudinal straight edge 
fold extensions for engagement with a certificate, 
said lateral extension being disposed adjacent the 
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hinge, and the portrait section consisting of a 
flanged tray formed with a card retaining frame 








integral therewith, substantially in the manner and 
for the purposes set forth. 


1,613,444. BELT BUCKLE. Franx P. Daucuapay, 
Norton, Mass. Filed April 24, 1926. Serial 
104,338. 4 Claims. 

In a belt buckle, the combination with a body 
element comprising front and side members, the 
front being depressed to leave raised lateral edges, 
a panel of ornamental material laid upon the front, 
an escutcheon plate whose side edges are dimen- 





sioned to lie between said ledges, said escutcheon 
plate having its end edges folded around the end 
edges of the front member of the buckle body to 
interlock therewith, the body front and the es- 
cutcheon forming inner and outer panel-supporting 
and retaining means engaging the back and front 
faces of the interposed panel. 


DESIGNS 


71,778. WATCHCASE BOW. Arruur P. Conant, 
Fort Thomas, Ky., assignor te The Wadsworth 





Watch Case Co., Dayton, Ky. Filed Oct. 9, 
1925. Serial 15,077. Term of patent 14 years. 


71,785. WATCH HOLDER. Epwin_ EDELSTEIN, 
Elgin, Ill., assignor to Illinois Watch Case Co., 





Elgin, Ill. Filed Feb. 15, 1926. Serial 16,524. 
Term of patent 3% years. 


71,808. CLOCKCASE. Nets James NEtson, Mil- 
waukee, Wis., assignor to The Herschede Hall 











Clock Co., Cincinnati, O. Filed Oct. 21, 1925. 
Serial 15,208. Term of patent 14 years. 
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71,808. CLOCKCASE. Nets James NEtson, Mil- 
waukee, Wis., assignor to The Herschede Hall 
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Clock Co., Cincinnati, O. Filed Oct. 21, 1925. 
Serial 15,209. Term of patent 14 years. 


71,816. SPOON OR SIMILAR ARTICLE. - Franx 
S. TrumButt, Providence, R. I. Filed Aug. 














11, 1926. Serial 18,690. Term of patent 3% 
years. 





UNITED STATES TRADE MARKS 


Issue of Jan. 4, 1927 


The following trade-marks are published in com- 
pliance with Section 6 of the Act of Feb. 20, 1905, 
as amended March 2, 1907. Notice of opposition 
must be filed within 30 days of this publication. 

Marks applied for “under the ten-year proviso” 
are registrable under the provision in Clause (b) 
cf Section 5 of said Act as amended Feb. 18, 1911. 

As provided by Section 14 of said Act, a fee of 
$10 must accompany each notice of opposition. 


Ser. 238,585. (CLASS 6. CHEMICALS, MEDI- 
CINES AND PHARMACEUTICAL PREPA- 
RATIONS.) Frank Jones, doing business as 
Frank Jones Chemical Works, Brooklyn, N. Y- 
Filed Oct. 14, 1926. 


<> 
sttv-O-KING 


Particular description of goods.—Silver-Plating 
Compound, but Which Also Polishes and Cleans. 
Claims use since Jan. i, 1926. 
Trade Mark Registration Granted 
Jan. 4, 1927 


222,444. CHAINS FOR PERSONAL WEAR, 
FOBS, PENDANTS, BRACELETS, 
BROOCHES, SCARF PINS, CUFF LINKS, 
LAPEL BUTTONS, EARRINGS, ALL OF 
WHICH ARE MADE OF OR PLATED 
WITH PRECIOUS METALS. GENERAL 
Cuain Co., Providence, R. I. 

Filed July 27, 1926. Serial 235,203. PUB- 

LISHED OCT. 19, 1926. 


222,655. SILVERWARE—NAMELY, HOLLOW 
WARE AND FLATWARE. Werpticu STER- 
Linc Spoon Co., Bridgeport, Conn. 

Filed Aug. 15, 1925. Serial 218,937. PUB- 

LISHED OCT. 19, 1926. 

222,713. (CLASS 27. HOROLOGICAL INSTRU- 
MENTS.) BayveR, PRETZFELDER & Mitts, INC., 
New York. Filed Sept. 16, 1926. Serial 
237,308. 


WILLARD 


Particular description of goeds.—Watches, Watch 
Movements and Clocks. 
Claims use since Jan. 27, 1908. 
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Valentine token select an amethyst from 
our complete stock. 


It is surprising the number of people that 
attach influence to certain gems, and while 
the jeweler should not assert that such is 
the case, a mere statement of some of the 
ancient beliefs in the supernatural qualities 
of stones will endear them to the .romanti- 
cally inclined. For example, in the Eastern 
lands there are certain gems dedicated to 
each day in the week. Wednesday is the 
one dedicated to the Amethyst, and it 
would be easy to show a seven day cal- 
endar, with the “Wednesday” encircled with 
a red pencil to make it stand out prominent- 
ly, and near it the bust figure of a woman 
(which could be borrowed from any 
beauty parlor) draped in purple and white 
with amethyst tiara, ear rings, necklace and 
brooch, with other amethyst jewels grouped 
at the base, and a card stating that Wed- 
nesday was the day dedicated to this beauti- 
ful gem. It would also be well to show 
a number of unset stones, and a variety of 
mountings, suggesting that the customer 
pick the one he best liked. 

For those who take an interest in astrol- 
ogy, the amethyst would take on an added 
interest if it were made known that this 
gem is dedicated to Pisces. Clark & Mc- 
Donald, Schenectady, N. Y., some time ago 
made use of this knowledge, which they 
used in an ad: 


Were You Born Between Feb. 21 
and Mar. 21> 


If so, Pisces governs you. 

The gem for Pisces is the Amethyst. 
Even back in the days of Egypt’s 

pride the astrologers declared: 

From passion and from care kept free 
Shall Pisces’ children always be 

Who wear so all the world may see— 

The Amethyst. 








Giving the World “Good Time!” 
(Continued from page 105) 











run by a weight, that moved a hand for- 
ward pointing out the hour. 

It was unfortunate for this Benedictine 
monk to invent such a . mysterious 
device a few years before the year 1000 
A. D., just when the world was about to 
come to an end. The “smart men” of 
his day pointed to this mysteriously mov- 
ing hand invented by Gerbert, and declared 
that that sure was the devil’s time-piece! 
And for a monk to have co-operated with 
the devil . —well, he had to, to save 
his skin, forsake his native country. 

When we consider the enormous amount 
of thought and labor that have been spent 
on the perfection of timekeepers in the last 
thousand years, and the splendid success 
that has been achieved up to the present 
day, both in the workshop of the horologist 
and in the quiet study of the scientist, un- 
mindful of any applause and unknown to 
the general public, it is with keen satisfac- 
tion that the profession may look upon its 
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achievements, and back to its pioneers... 
whose only reward frequently was their own 
satisfaction of having done some good for 
humanity. 

In a word,. time markers, my radio 
friends, are the most apt indications of ad- 
vance from savagery. To the savage, time 
is of no account. The importance of a 
civilized man closely approximates to the 
value and division of his time. We find, 
therefore, at the remotest period water- 
clocks and sand-glasses and marked oil- 
lamps and sundials of all descriptions. But 
a couple of centuries ago, timepieces— 
watches and clocks, every piece laboriously 
made by hand—had only one hand, pointing 
out the hour. Who would care for any such 
timepiece today—except, perhaps, to remind 
one of the glorious days of antiquity. Today 
we want watches to give us seconds cor- 
rectly. People insist on accuracy and pre- 
cision; and the watchmakers are on the 
job . . . giving the world “good time!” 








A New Trade-Mark Record 


What is believed to be a great step for- 
ward in trade-mark protection is the “Trade 
Mark Record” announced by Munn & 
‘Co., patent and trade-mark attorneys. The 
“record” is a form upon which owners of 
trade-marks may enter all the facts neces- 
sary to establish their right to ownership of 
a particular trade-mark in the event of a 
dispute. It applies equally to trade-marks 
which are registered and those which are 
not. “Many businesses are built around 
trade-marks,” said Orson D. Munn, senior 
member of the firm of Munn & Co., in ex- 
plaining the use of the Trade Mark Record. 
“While it is true that a trade-mark rightly 
belongs to the man who was the first to 
adopt and use it in commerce, this early use 
is often a matter of evidence. It is surpris- 
ing to learn how often this evidence has been 
carelessly lost or destroyed. There has been 
an increasing necessity for a complete, stand- 
ard form upon which all the necessary evi- 
dence in connection with a particular trade- 
mark could be assembled for safe-keeping 
and ready reference. This is now provided 


by the Trade Mark Record. Its use by 
business houses probably will be wide- 
spread.” The Trade Mark Record provides 


for the goods with which the mark is used, 
the method of affixing, the date of first in- 
terstate use, the office records where the 
records may be found, the date of registra- 
tion, the date of expiration and other facts 
necessary. The form has been passed by the 
Commissioner of Patents. It is being dis- 
tributed free to business houses by Munn & 


Co. 








Articles of incorporation have been filed 
by Leghorn, Thomas, Inc., New Britain, 
Conn., with a capital stock of $50,000 and 
the incorporators are given as M. P. Leg- 
horn, G. B. Leghorn, Oscar Thomas and 
C. A. Leghorn. The new company will take 
over the stock of M. P. Leghorn, a veteran 
Main St. jeweler, and will remove the busi- 
ness from the corner of Main and Com- 
mercial Sts, to the Raphael building, at 87 
W. Main St., where a new store will be 
opened in January. Oscar Thomas and 
G. B. Leghorn will be in charge of the new 
store. 
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Richard H. Smith, of the Zook jewelry 
store, and wife were recent visitors to Phila- 
delphia. ' 

The Hamilton watch factory resumed 
operations on Jan. 3 after the usual New 
Year’s holiday. 

Allen Dove, traveling salesman for Saul 
L. Solomon, is off on a trip through west- 
ern Pennsylvania. 

Percy L. Appel, of W. W. Appel & Son, 
and wife, have been entertaining a number 
of guests over the holidays. 

John Bowman, a former student of the 
Bowman Technical School, has taken a po- 
sition with Kolb Bros., Williamsport, Pa. 

Edmund Martin has removed his jewelry 
business from Cherry Tree, Pa., to Cresson, 
Pa., where he expects to expand his trade. 
He was in Lancaster lately on a buying trip. 

The J. F. Apple Co. furnished the silver 
prize cups for the recent Lancaster Dog 
Show and 15, 20, 25 and 30-year service 
buttons for Hamilton Watch Co. employes. 

Drs. Paul Roebuck and E. J. Stein were 
on the committee of arrangements for the 
annual banquet of the Lancaster City and 
County Medical Society the evening of 
Jan. 5. 

Melvin E. Perkinson, Greensboro, N. C., 
jeweler, was married in Lancaster last week 
to Miss Helen G. Armstrong’ of Lancaster, 
whom he met while a student at the Bow- 
man Technical School. 

The property at North Queen and Walnut 
Sts., in which is located the W. L. Rineer 
jewelry store, has been sold to H. J. and 
Eugene Hiemenz, but it was announced that 
there would be no change in the tenants. 

W. H. Greenawalt, formerly with Tausig 
Sons, Harrisburg, has opened a repair shop 
in Mt. Joy, Lancaster county. The Tausig 
business has been taken over by Closter & 
Laubheim, the last named being a son-in-law 
of the senior Tausig. 

John C. Bair, E. King St. jeweler, on 
Jan. 5 attended the auction sale of the fix- 
tures of the Cross Jewelry Co., Chester, Pa, 
which has gone out of business. The sale 
was largely attended and the fixtures were 
sold to various bidders. 

The Rev. Dr. Richard S. Appel, Ham- 
burg, Pa., brother of W. W. Appel, of W. 
W. Appel & Son, Lancaster, died on Jan. 4, 
in his 85th year. Jeweler Appel and his 
son and partner, Percy L. Appel, and wives, 
attended the funeral on Jan. 6 at Hamburg. 

These students have just enrolled at the 
Bowman Technical School: Jasper F. Gar- 
ner, Liberty, N. C.; C. M. Jordan and T. P. 
Jordan, Jr., Smithfield, N. C.; J. Loupas, 
Bethlehem, Pa.; Myron Latshaw, Pottstown, 
Pa.: W. H. Smith, Charleston, W. Va.; 
William Donohue, Lowber, Pa. 

Among recent visitors here were: W. 
Lichtenfek, Gemex Co., New York; Jack 
Lampert, Lampert & Sons, New York; 
Frank Sperber, the Newall Mfg. Co., Chi- 
cago; Oscar Smith, Hamric & Smith, Lex- 
ington, Va.; A. W. Ridley, New York; 
George A. Henry and wife, Waynesburg, 
Pa.; J. Howard Buck, Middletown, Pa.; 
Captain W. A. Kessinger, jeweler, Selins 
Grove, Pa. 
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